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Handpieces 





are 


True - Running 


and 
Smooth 
in Operation 


Do your patients say— 


“What | hate is the drill?’ 


Patients who describe their sufferings in the dental chair 
often speak feelingly of the action of the bur in the hand- 
piece, although they may not know the name of either. | 
Much of their discomfort is caused by the wobbling and 
unnecessary vibration of a worn or inaccurate handpiece. 
Sani-Terry Handpieces are smooth in operation, true-running, free from 
unnecessary vibration. They do not cause the patient unnecessary discomfort or 


increase the fatigue of the operator. They retain their good qualities for a long time 
because of their unusual resistance to wear. 


The Cleveland Dental Mfg. Co. 
Cleveland, Ohio, U. S. A. 
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When you prescribe Anacin for 
either pre- or post-operative 
pain you can depend upon your 
patients being pleased with the 
relief you have given them. 
Unlike amidopyrine or the bar- 


biturates, Anacin is perfectly 


safe for patients who may suffer 


from nervousness as the result 
of instrumentation or 


routine treatment. 


v 


Samples on request 


THE ANACIN COMPANY 


CHICAGO, ILLINOIS 
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BROTHER BRYANT 


@ Once upon a time, down in the deep South, a friend took me 
to the services at a negro church—just a little church, one 
room about twenty feet square, a flimsy frame building 
perched upon a cement foundation. It was because of the 
foundation that Dave Lane was very welcome there. Dave 
runs the lumber yard in this little Southern town, and when 
Brother Bryant was collecting pennies, and nickels, and dimes, 
and occasional two-bit pieces for his building fund, Dave re- 
spected the colored preacher’s zeal and determination, and 
gave him the cement. 

“Welcome, welcome!” the congregation shouted as we came 
in. Then they returned to their devotions, Brother Bryant re- 
suming his discourse. He was a wizened little old negro with a 
surprisingly deep, resonant voice. Homely as the sin he was de- 
nouncing so vigorously, his shining black face was so alight 
with religious ecstacy as almost to dim the sheen of the single 
bright gold tooth that flashed incessantly as he spoke. The 
air crackled with his fervor. His people had pooled their emo- 
tions and were as one—a single mind, animated by the old 
man’s fire, dominated by it, responsive to it. 

They missed no word of what he said. Loudly they repeated 
phrases from his rambling sermon. “So trew!” they chanted 
each time he made a point. “So trew!” 

“Let me ’splain to you whut redeem means,” rumbled 
Brother Bryant. “It means, well, it means redeem—y’ know, 
lak when you buys somethin’ and when you pays foh it. Tha’s 
redeem. Redeem yo’ souls, pay de Lawd by bein’ good!” 

“By bein’ good!” they shouted, as an echo. “So trew! So trew!” 

“A-MEN!” yelled Brother Bryant; a majestic, deep-voiced 
yell, full of dignity and power; the deep bass of a small and 
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SEE THE 


NU-MATIC 


COMPRESSOR 


AT THE 


A.D.A. MEETING 


IN SAN FRANCISCO 





Revolutionary 
Non-electrical 
Noiseless and 
Vibrationless 
Air Compressor 








AMPLE CLEAN, DRY 


AIR 


for DENTISTS 








Now. . washed, dry compressed air... direct from your own silent, vibrationless 
compressor. Dry, cool air, free of all possible contamination, delivered as you need 
it without mechanical attention of any kind. No upkeep; no electric connections or 
switches; no lubricating; no replacements; no turning on or off. 


SIMPLY INSTALL...THEN FORGET. The Automatic NU - MATIC 
hydraulic compressor is quickly installed, on the wall and out of the way. No 
luther attention required.. Operates for years without loss of efficiency or capacity. 
Priced right. Send for interesting folder. 


HAVE YOUR NURSE MAIL THIS COUPON TODAY! 





iCLAYTON MFG. CO. 
' ALHAMBRA, CALIF. 





NAME 


ADDRESS 
CITY 


Send me complete information and prices of your 


NU-MATIC Compressor. 














. Distributors reply on Business Stationery 








flock. “So trew!” they chanted, “So trew!” 
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wizened negro. It reverberated in the little church like the 
note of a jungle drum. “A-MEN!”’ 

And so the evening passed. Brother Bryant’s is a healing 
church—he practices laying on of hands, anointing with oil. 
“Let me ’splain to you ’bout Sistah Brown,” he boomed. “Sistah 
Brown come heah las’ Sunday night and she couldn’t hahdly 
walk— but she went out o’ heah a-jumpin’!” 

“So trew!” the people chanted. “So trew! Praise de Lawd!” 

“A-MEN!” boomed Brother Bryant. “An’ now ef you li’l gals 
will step up front heah we'll have de singin’.” Six negro girls 
of various sizes shuffled forward and lined up. Some twisted corn- 

ers of their gay cotton dresses; one nervously rubbed one foot 
against the instep of the other; all giggled shyly. The preacher 
sat down behind the rough table that did duty as a pulpit. 
The girls started—off key. One, too eager, was ahead of the 
others, “Ah don’t want no—” Then they all stopped and heads 
bobbed along the line as the others tried to see who was out of 
order. “You don’t know it so good,” rumbled Brother Bryant 
severely. Pulled up short by his reproof, they began in unison. 
Shrill melody filled the little church. The older negroes beat 
time with their feet; woolly heads swayed to the rhythm of 
the healin’ hymn: 

Ah don’t want no doctah when Ah come ?t’ die— 

Jesus’ll hol’ me in His right ahm! 

Ah don’t want no piller when Ah come t’ die— 

Jesus’ll hol’ me in His right ahm! 

Again and again they sang the single verse. The old folks, 
with heads still swaying, with feet still beating the floor until 
the little building trembled, began to clap in rhythm with the 
singing. Brother Bryant was clapping too. The girls’ voices 
shrilled against the background of deeper sound, accompanied 
by the measured beat. I thought again of jungle drums.... 

Presently the little girls finished, and shuffled back to their 
chairs; but the measured drumming of feet and hands 
continued as if the old folks were reluctant to break the throb- 
bing spell. Then Brother Bryant rose and took command of 
their minds once more. “A-MEN!” he boomed. “Praise de 
Lawd! HALLE-LUJAH!” 

It was getting late, and we started to go as the old man 
resumed his preaching. “Let me ’splain to you "bout de Holy 
Trinity,” he was saying as we tiptoed out. His deep bass carried 
his words to us as we crept softly down the rickety steps. “Now 
de Holy Trinity—well, fust Ah’ll ’splain to you ’bout it dis way 
... you know dis Th’ee in One oil, well now de Holy Trinity ...” 

As we walked quietly down the path into the dusty street of 
the negro quarters, his voice was dimmed by the voices of his 
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Systemic Invasion 





from PULP INFECTION 


Retarded by 
SAL HEPATICA 


Systemic disease from chronic infection in vital pulps, 
occurs quite frequently. When treating this and other 
foci of infection, systemic invasion should be taken 
into consideration. 


Sal Hepatica helps avert accumulation of undesirable 
waste in the system by gently but thoroughly cleansing 
the intestinal tract. It builds resistance to disease by 
maintaining the alkaline level of tissue plasma, thus com- 
bating acidity. It makes a palatable, effervescent drink. 


Sal Hepatica approximates the analysis of famous 
natural eliminant waters in components and ratio. It is 
similar in action. 

Mail the coupon for samples of Sal Hepatica and 
literature. 


SAL HEPATICA CLEANS THE INTESTINAL TRACT 
AND COMBATS ACIDITY 





BRISTOL-MYERS COMPANY 
19 L West 50th Street 

New York, N. Y. Pees. ke 
Please send literature and clinical 

supply of Sal Hepatica. 


(Please enclose card) 
































T= HOUSE OF SQUIBB is placing the full fog 
of newspaper, magazine and radio advertisi 
back of the single thought that “Most Tod 


Decay Can Be Prevented.” 


In all of this advertising, we are frankly 


vising the public that the desired results can’ 


accomplished only by combining adequate pf 


fessional service with daily home care. 


This is the Plan We Advocate 


Go to your dentist and follow his advice. This will 

* include the kind of toothbrush to use, and how to 
use it; what kind of dentifrice to use, and what kind not to 
use; and whether you should supplement your own home 
treatment with the use of dental floss and oral perborate. 


F Check your diet with 4. Brush your teeth thor- 
your physician or den- oughly, at least twice 
tist—to be sure your system a day, and be sure you use 
is getting the elements es- a dentifrice scientifically 
sential to the health and prepared to clean teeth ef- 
strength of your teeth. fectively, and safely. 


The House of Squibb has spent many years in the development of dentifrices — 
that conform to the highest standards of the dental profession. : 


SQUIBB 
DENTAL CREAM 


The Priceless Ingredient of Every Product is Tite eis 


and Integrity of its Maker 
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& Sons, Dental Department 
Building, New York City 


Attached hereto is my professional card 
or letterhead. Please send me a compli- 
mentary package of Squibb Dental Cream. 


ener ie ee 


| E.R. Squibb 
| 4006 Squibb 


sD ese ee 


A ddress—_—___ 








position of the particles of Twentieth 

Century was changed and a new and 
better Alloy was born. Caulk Research 
produced Alloy particles of Heterogeneous 
Composition: That is, each particle has a 
surface-coating of higher silver content 
than the core. Then the particles are 
graded and blended scientifically. Result: 
NEW Twentieth Century which will still 
further increase confidence in your amal- 
gam restorations. Prove this to your own 
satisfaction—today. 


B: an exclusive Caulk process the com- 
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Witn or without your counsel, your patient eats, 3 times every day... 
And if he doesn’t get a good balance of calcium and phosphorus —if he 
"doesn’t get all the tooth-building essentials possible, it makes your work 
harder, and your results less satisfactory! 
' So—when you’re emphasizing proper mouth hygiene, why not also slip in 
© aword about proper diet? Shredded Wheat, you know, is 100% whole wheat: 
a natural balance of some eleven of the protective food essentials. And it’s 
crisp and chewy to help give the proper exercise. 
_ (And just for one unprofessional moment, may we mention to you that it’s 
: grand eating — especially zestful these spring days with fruit or milk or both!) 


Ask for the package showing the picture 
of Niagara Falls and the red N.B.C. Seal 


A Product of NATIONAL BISCUIT COMPANY 











FORDENTURES 


Wilsons CO-RE-GA 
should be pre —- 
scribed with all 
Denture Cases~ 

The quick mastery 

ofa new denture 

invariably means 

a happy patient~ 





PLEASE SEND FREE SAMPLES FOR PATIENTS 


The Trial Size CO-RE-GA 


is Furnished FREE to Dentists 
COREGA CH EMICAL CO. Mail the Coupon for 


, 2086 ST. CLAIR AVE. N 


CLEVELAND, OHIO US.A 
Jhis Coupon is for Dentists use Only YOUR SUPPLY 





CO-RE-GA is not advertised to the public. 











Autuorities on calcium metabolism in 
recent years have focussed attention on 
the need of this element in the diet. Their 
findings indicate: 

1—There is sometimes an _ insufficient 
amount of calcium in the ordinary diet. 


2—An abundance of this factor is necessary 
for the growth and maintenance of sound 
tooth and bone structure. This is particularly 
true in the case of growing children and 
pregnant women. 


3—The administration of calcium is inef- 
fectual unless the factors that control its ab- 
sorption and utilization are also adequate. 

Dicalcium Phosphate Compound with 
Viosterol Squibb is a dietary supplement 
supplying therapeutically adequate quan- 
tities of calcium, phosphorus and the 
Vitamin D necessary for the optimal utili- 
zation of these minerals. 

Dicalcium Phosphate Compound with 


Viosterol Squibb is available in two 
dosage forms—tablets and capsules. Each 
pleasantly flavored tablet supplies the 
equivalent of 2.6 gr. calcium, 1.6 gr. phos- 
phorus and 660 units of Vitamin D 
(U.S.P. XI). They are supplied in boxes 
of 51 tablets. 

The capsules are useful when the ad- 
ministration of calcium is continued over 
an extended period of time—as a change 
from tablets, or in pregnancy when nausea 
tends to restrict normal food intake. Two 
capsules are equal to one tablet and are 
available in bottles of 100. 


Samples and literature will be sent to the 
profession on request. Address the Dental 
Department, E. R. Squibb & Sons, 745 Fifth 
Avenue, New York City. 


E-R: SQUIBB & SONS 


MANUFACTURING CHEMISTS TO THE MEDICAL PROFESSION SINCE 1858 





Dicalcium Phosphate Compound 
with Viosterol Squibb 


TABLETS * CAPSULES 
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POWDER 


* 
* 





The swing to powder gains momentum. New evi- 
dence of its recognition by the dental profession 
is seen constantly. Reacting to leadership by the 
profession, the public has been learning of the 
merits of brushing teeth and gums with powder. 


Some 30 years ago, August E. Drucker, chemist, 
perfected the formula for Revelation Tooth Powder 
and started a campaign of demonstrations before 


the dental profession. 


Strict adherence to the perfected formula has ever 
been a basic policy in this business. Dentists are 
urged repeatedly to put Revelation to every test. 
We want every member of the profession to have 
first hand proof of these facts about the product: 


1—Cannot harm delicate tissues. 2—Beneficial 
for brushing gums. 3—Positive in cleansing action. 
4—Prevents formation of tartar. 5—Pleasant, 
refreshing aftertaste. 


* 
* 
* 


Greetings! To our many, many friends in the profession, 
welcome and look forward to the pleasure of seeing you while in San Francisco, during 
the month of July. 


* AUGUST E. 
* 2226 Bush Street 
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Two Golds of Supreme Quality 





S. 8S. WHITE 


CASTING GOLD 





760 B20 


$2.00 per dwt. $2.04 per dwt. 














WV hen a hard gold that can be burnished is desired, use 
S.S. White 820 Casting Gold. 


When an extra hard gold is needed for inlays or three-quarter 
crowns, a gold that must also render splendid service for partial 


denture work, use S.S.White 760 Casting Gold. 


They are alike in color; one cannot be distinguished from the 
other, an advantage when each will be used in proximity to the 
other in the same mouth. Their color, a gold faintly tinged with 
gray, is most inconspicuous, whether the teeth be of gray or 
yellow hue. 820 and 760 hold their color as well as any 22 karat 
gold holds its color. 


S.S.White 820 and 760 Casting Golds are supplied in the han- 
dy, economical 14 dwt. nuggets. You know what you are buying; 
too, because these numbers stamped on each nugget also denote 
their precious metal content. 
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S.S. WHITE CASTING GOLDS 


FOR SALE AT DENTAL DEPOTS 





S. 8S. WHITE 


CASTING GOLD 














SEEPAGE 


COULD 
SKYSCRAPERS 


ie 
FLECK’'S 
» e COUNTERACTS DANGER OF SEEPAGE BECAUSE IT 
[S IMPERVIOUS TO THE FLUIDS OF THE MOUTH AND 


RESISTS THE INROADS OF THOSE DESTRUCTIVE 
ELEMENTS EVER PRESENT IN THE ORAL CAVITY! 





UNDERMINE 





Specifications No. 8 
ium. 


Summary of Dental yy wee of A.D. A. How Fieck’s Cement proved on these te 
or Dental Cementing quirements (taken from Journal of America 


Dental Assn. Nov., 1934, p. 191 3). 





Vv 


CONSISTENCY OF MIX 
Disk 30 + 1mm. in diameter 


Time of setting at 99° F. 
= Minimum 4 minutes, maximum 10 minutes 


me 4 Ultimate Compressive Strength 
¥ Minimum in 1 hour, 5,000 Ibs. per sq. inch 
a in 7 days, 12,000 Ibs. per square 
inch. 


Film Thickness Microns 
Maximum 50 Microns 


Disintegration 
Maximum per cent by weight 1.0 





CONSISTENCY OF MIX 
Disk 34 + 1mm. in daimeter 


Fleck’s Cement set in 9 minutes (from tim 
mix is started) 


Fleck’s Cement showed ultimate comprening 
strensth of 7,538 Ibs. per sq. inch in 1 how 
13,512 lbs. per sq. inch in 7 days. 


Fleck's Cement has film thickness of 17 
crons 


Fleck’'s Cement showed disintegration ¥ 
weight of 0.14 per cent 


a 





FLECK’S CEMENT CONFORMS TO THE REQUIREMENTS PRESCRIBED BY U. S. 
PHARMACOPEIA (CURRENT EDITION) REGARDING ARSENIC CONTENT 











‘PROVED Best By Scientific TEST”’ 


FLECK’S CEMENT 


SOLD AT ALL DENTAL DEPOTS 
Mfg. By—MIZZY, Inc., 105 East 16th Street ~ New Yor! 
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@ Ovaltine is a rich 


source of Vitamin D 
and provides cal- 
cium and phosphorus 
—important ele- 
ments for bone and 
tooth structure. 
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This offer is limited to i 
practicing dentists 


Ati 





the course of operative treatment—following 
extensive extractions and preparing for dentures— 
the patient is frequently handicapped because of 
inability to chew solid food. 

Moreover, this comes at a time when diet rein- 
forcement is often essential toward building resis- 
tance to the effects of dental disease and toxemia. 

For this type of patient Ovaltine is invaluable. 
A cup of this Swiss Food-Drink provides highly 
nourishing food in liquid form and its enticing 
flavor relieves the monotony of the ordinary liquid 
or soft diets. 

Not only is the product Ovaltine itself readily 
digested and assimilated, but it also renders milk 
easy of digestion, since the addition of Ovaltine 
results in the formation of soft, fine curds in place 
of the large, tough curds formed in the stomach 
with milk alone. 


A Suggestion and An Offer 





Tae Wanver Companr 


MLS swe tesedh 


Fark, Peterborough, Ont 


I 
Dept. OH6 ! 
! 180 No. Michigan Ave., Chicago, Il]. ! 
Please send me, without charge, ! 
samples of Ovaltine for distribu- . 
tion to my patients. Evidence of my ! 
professional standing is enclosed. 


a subscribers should address 
coupons to A. Wander, “ae. Elmwoo 





it for your patients. 


of Ovaltine will be sent you. 


eee | OVALTINE 


She Swiss Food - Drinks 


Now made in U. S. A, 








Why not first try this delicious food-drink in your 
own home? You will like it and will want to suggest 


Coupon Brings You Professional Samples 


Send it in together with your letterhead, card or other 
indication of your professional standing, and samples 
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Tuere is one dental cast- ugal, the elbow straightens to 7 
ing machine which keeps _ position the mold accordingly. © 
crucible and mold always inline Always the force is pushing your 7 
with casting force. That one gold STRAIGHT INTO YOUR © 
machine is the Kerr Centrifico. MOLD. [ 
Its bent elbow meets the start Result, every casting dense, i 


of each casting operation ata strong, sharply margined and 
right angle to the direction of ce aa 


rotation. As speed increases ; 
and the force becomes centrif- Flasks attach quickly —no bolts, 
catches or locks. Machine handles 


all dental castings but takes up : 9 
only 131% inches of bench room. © 
See it today at your dealer's. 3 
DETROIT DENTAL MFG. cog 4 


REG. U.S. PAT OFF 


o c : nT RR FICO : CAST G MACHI NE 
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Thus the Makers of Pepsodent Tooth Paste Bring 


3 VITAL CONTRIBUTIONS 
TO ORAL HYGIENE 


1 Adoption of exclusive new polishing agent that gives teeth 
twice the luster, yet is less than one-half as hard as U. S. P. 
precipitated chalk! 


Adoption of new, soapless detergent with emulsifying prop- 
erties superior to soap, yet with none of soap’s objectionable 
alkaline features! 


3 Reduction in price of former 50c size Pepsodent Tooth Paste 
to 40c ... introduction of new 25c size! 


With the announcement of new low 25c and 40c prices on Pepsodent 
Tooth Paste, another epochal step has been taken toward improved 
oral hygiene in the home. For it brings the cost of this new Pepsodent 
within the reach of everyone. Thus makes generally available an entirely 




















eth 


p- 
ble 


nt 
ed 


nt 








759 


different tooth paste formula that is unexcelled in its ability to impart 
ahigh luster to tooth enamel, yet is less abrasive than the polishing 
agent generally used in dentifrices today! 


What Pepsodent’s new formula is 


This improved Pepsodent Tooth Paste has been made possible by the 
adoption of a new polishing agent and a new detergent. 

The exclusive new POLISHING AGENT is Sodium Mono-Metaphos- 
phate (Na PO3), . . . a material that, in clinical tests, imparted twice 
the luster to teeth, yet is less than one-half as hard as U. S. P. precip- 
itated chalk. It is mildly acid, having a pH index of 5 to6... less 
than that of orange, apple or tomato juice. 

The new DETERGENT is the newly-discovered Sodium Lauryl Sul- 
phate (C,.H,,OSO,ONa). It possesses emulsifying properties definitely 
superior to soap, yet has none of soap’s objectionable alkaline features. 


Try this safe way to clean and high-polish teeth 


So that you may test the polishing and cleansing efficiency of our new 
Polishing Agent and Detergent, we have combined them in an unfla- 
vored mixture which we have called Composite Sodium Mono-Metaphosphate. 

A sample jar of this Composite Sodium Mono-Metaphosphate (the 
basic ingredient of Pepsodent Tooth Paste) has already been sent you. 
In our mutual interest, we hope you will test it in your prophylactic 
work at the chair. We urge you to try it today, if you have not already 
done so. Or, if you would like an additional supply without charge, 
simply send coupon below. 7 


THE PEPSODENT CO., CHICAGO, ILLINOIS 





FREE! 2-Ounce Jar of Composite 
e Sodium Mono-Metaphosphate 
The Pepsodent Co., Dept. 8406 

919 N. Michigan Ave., Chicago, III. 


Please send me, without charge, a 2-ounce 
jar of your new polishing agent and deter- 
gent, Composite Sodium Mono-Metaphosphate. 





Doctor 
Address 


City State 
This offer good until July 15, 1936 
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With the introduction of denture materials cured 
at inside-of-the-pot temperatures, came the neces- 
sity of providing vulcanizers with thermometers 
which would record these temperatures. 

In considering this problem we consulted the 
Taylor Instrument Company of Rochester, New 
York. Their years of experience in the production 
of fine thermometers enabled them to develop a 
practical and common sense instrument which can 
be used for curing all denture materials. It has a 
single tube with a double scale which indicates 
inside as well as outside temperatures, and it is 
mounted in our regular thermometer case in the 
usual place on the vulcanizer. No extra holes 
are drilled in the cap and there is no interference with 
the proper opening and closing of the machine. 
It is easy to read, extremely accurate and adds 
only $2.50 to the regular price of the vulcanizer. 

These thermometers are available on all new 
Buffalo Dental Vulcanizers. We suggest that you 
specify ““With Dual Reading Thermometer’ when 
ordering your new machine. 


VuLcANIZER: 


DUAL READIN 
THERMOMETE} 
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THE WASHINGTON PLAN 


oo AUN ALY SUS 


By S. P. RATNER, D.D.S. 


@ Since Old Man Depression deliberately settled in our midst 
some six years ago, many plans have been evolved with a view 
to combating the ravages and deplorable influences attendant 
upon his rule. The medical and dental professions suffered no 
less than other groups in our social structure. In addition, they 
are being kept in a state of unreasonable anxiety by the reali- 
zation that something drastic, something cataclysmic, like the 
socialization of their professions, is likely to result from the 


unsettled conditions. 


To offset and forestall what 
appears to be inevitable, many 
schemes, one more fantastic 
than the other, have been 
created in the fertile minds of 
our would-be saviors and are 
being presented to the profes- 
sions for consideration and 
approval. We heard of the De- 
troit plan, the Michigan plan, 
the California plan, and now 
we are faced with the Wash- 
ington plan. This one is the 
brain child of one Ross Gar- 
rett, who promises to lead us 
out of economic chaos by the 
application of simple elemen- 
tary principles, which he 
terms “common sense.” From 
his own account, we learn 
that he was engaged in selling 
adding machines in his high 
school days; then furnished a 
laboratory service to private 
physicians and small hospi- 
tals somewhere in the West; 
went broke with the depres- 
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sion; tried some schemes with 
politicians and social agencies 
to supply medical service to 
the indigents; worked for 
PWA and CWA; resigned in 
disgust and obtained a posi- 
tion in the District of Colum- 
bia as health secretary of the 
Council of Social Agencies 
where he found “appalling 
conditions”; and, finally be- 
came Coordinator of the Med- 
ical Economic Security Ad- 
ministration of the District of 
Columbia.} 

It is in this position and 
with this high sounding title 
that Mr. Garrett assumes con- 
trol over the broken ranks of 
disorganized and disheartened 
professional men and prom- 
ises to lead them out of the 
wilderness: the specters of 


(Continued on page 784) 





1Garrett, R.: The Way Out of Ec- 
onomic Chaos, J. A. D. A. 23:326 
(February) 1936. 
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@ With a desire to be more th 


By RAY F. McCARTHY* 


an fair to his readers, the Editor 


of ORAL HYGIENE invited me to submit my comments on con- 
clusions drawn by Doctor Ratner. In so doing, it is only fair that 


we do not attribute to Docto 
berating the efforts of Mr. Ga 


r Ratner any ulterior motive in 
rrett in the field of medical eco- 


nomics; however, it should be obvious to the reader that the 
conclusions are not only illogical but are not based upon facts. 


An acquaintanceship of over 
four years with Mr. Ross Gar- 
rett convinces me that in his 
work he has been inspired 
wholly by a desire to make 
available to persons of all 
classes, except the rich, good 
health care according to their 
ability to secure it, whether 
they are of the low income 
group or of the indigent class. 
The fact that other commu- 
nities throughout the country 
have invited Mr. Garrett to 
assist them in solving their 
problems without remunera- 
tion for these services is con- 
clusive evidence that he is 
not a “clap-trap promoter.” 
Neither Mr. Garrett nor the 
most ardent supporters of the 
Washington Plan claim that 
it is a panacea; it is believed 
though that this program is 
at least a step in the right di- 
rection, and effectively serves 











*Executive Director, Medical-Den- 
tal Service Bureau of Saint Louis. 


immediately the “producing 
class” in addition to coordi- 
nating existing agencies in 
the provision of health pro- 
tection to the indigent. 

How one could be so obtuse 
as to attempt to analyze the 
plan without including the 
functions of the Central Ad- 
mitting Bureau is beyond 
comprehension. Doctor Rat- 
ner states, “This plan is pred- 
icated upon rendition of im- 
mediate service—to those who 
seek it, and a deferred pay- 
ment plan in accordance with 
the ability of the patient to 
pay.” He also states, “Intrin- 
Sically and basically, it is 
a mere collection agency 
scheme.” 

I wonder whether or not 
Doctor Ratner knows that 
two-thirds of the nation’s in- 
come is earned by those re- 
ceiving less than $5,000 per 
year, and that two-thirds of 
the purchasing power of the 
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country is in the hands of 
those earning less than $2200 
per year. Might it not be 
worth considering that if the 
producers are given health 
protection the indigent might 
also be helped by these same 
producers? Or does Doctor 
Ratner believe that all con- 
sideration should be given to 
the unfortunate unemployed 
and indigent? 

Quoting from the second 
paragraph of Doctor Ratner’s 
article, “To offset and fore- 
stall what appears to be in- 
evitable ...” Is the “inevi- 
table” that Doctor Ratner 
speaks of a hint at socialized 
dentistry or the regimenta- 
tion of the profession? His 
calling socialization, regimen- 
tation, and bureaucracy ‘spec- 
ters’ makes me _ wonder 
whether or not Doctor Ratner 
has had any occasion to in- 
vestigate conditions beyond 
the confines of his office. 

It has been with a sincere 
desire and a real understand- 
ing of the problems of health 
that county dental and med- 
ical societies have endeavored 
to devise a plan or plans con- 
sistent with American ideals 
that will make possible good 
health protection for most of 
the people and not just ade- 
quate care. To the dismay of 
Doctor Ratner, the plan not 
only works in Washington 


where there are colored por- 
ters, barbers, and white.collar 
employees, but it is even more 
successful in Saint Louis, a 
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city twice the size of Wash- 
ington, D. C., and with diver- 
sified industries. While the 
plan in Baltimore has only 
been in operation during the 
month of April, I have little 
doubt that it will be just as 
successful as in either Saint 
Louis or Washington, because 
employers and employees 
alike have found this plan of 
budgeting exceptionally prac- 
tical in operation. 


ADVISE PROMPT CARE 


The primary function of 
the Medical-Dental Service 
Bureau is to encourage per- 
sons in the low or limited in- 
come group to see their fam- 
ily dentist and physician and 
secure needed dental and 
medical care without waiting 
until such time as they may 
have funds available for it. 
When the physician or dentist 
of the patient’s choice refers 
an individual to the Bureau 
for service, a staff of trained 
budget consultants deter- 
mines what amount the pa- 
tient can pay weekly, or 
monthly, depending upon the 
number of times he is paid 
his salary. The average length 
of time for the wage earner 
to liquidate a dental bill is 
six months and for medical 
and hospital bills ten months. 
Old dental, medical, and 
hospital bills are _ prorated 
monthly to those to whom the 
patient may be indebted. A 
prerequisite to improving the 
Situation as it exists today is 
to bring good dental care 
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within the reach of these peo- 
ple and then educate them on 
the methods and necessity of 
securing it. This is accom- 
plished by a staff of four 
counselors who speak to em- 
ployed groups at their work 
in the industries and offices of 
the city. Within the past two 
months the staff in Saint 
Louis spoke directly to more 
than 50,000 employees in the 
low income bracket. 

The plan is not a miracle 
worker but over a period of 
months and years its health 
message will bring results. 

The second unit of this co- 
ordinated plan is Group Hos- 
pital Service. It is a prepay- 
ment plan offering twenty- 
one days care in a hospital of 
the patient’s choice for 24 
cents a day per year. By en- 
couraging wage earners to 
prepare for the time when 
they may need hospital serv- 
ice it should be obvious that 
this is an important unit in 
any coordinated program. The 
two units just spoken of are 
non-profit corporations and 
operate under benevolent 
charters of the state in which 
they are located. 


WIDESPREAD PROTECTION 


Probably the most impor- 
tant phase of this cohesively 
planned program was com- 
pletely overlooked by Doctor 
Ratner in his “analysis.” It is 
the Central Admitting Bureau 
for Hospitals and Clinics. It is 
this Bureau that makes avail- 
able to the indigent good den- 
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tal and medical services by 
coordinating public and pri- 
vate health agencies as well 
as allied philanthropic service 
organizations. The operating 
expense for this Bureau is met 
by the local Community 
Chest, and through the say- 
ings effected by this setup 
more of the indigent are en- 
abled to secure good dental, 
medical, and hospital atten- 
tion. To explain in detail the 
complete and full operation 
of this health security pro- 
gram would be impossible in 
an article of this nature. How- 
ever, these health security 
programs are conducting 
studies and surveys and mak- 
ing recommendations to the 
community for the care of 
the producing class as well as 
the unfortunate unemployed 
and indigent. 

Probably the best feature of 
this coordinated program, 
which cares for all classes of 
people except the rich and 
gives all types of health pro- 
tection, is its flexibility. The 
Washington Plan is so flexible 
that it can be changed to 
meet the needs of any urban 
center of reasonable size and 
prove of great benefit to the 
people and the profession. It 
should be clearly understood 
by the people, professions, and 
the hospitals that no plan has 
yet been devised whereby 
every person can receive good 
health protection without the 
necessity of having someone 
pay for it. The American peo- 
ple are not foolish enough as 

























‘S by 
pri- 
well 
rvice 
ating 
3 met 
unity 
Sav- 
setup 
> en- 
ntal, 
tten- 
l the 
ation 
pro- 
le in 
iow- 
urity 
sting 
nak- 











JUNE, 1936 


yet to accept the millstone 
that has been around the 
neck of many Europeans for 
the past thirty years or more. 
Whether it is admitted or not, 
people of this country are in- 
dividualists. With the excep- 
tion of England, this is the 
only country in which there 
is freedom of the press and it 
is the only country which pro- 
vides free education leading 
to the gates of college, and in 
most instances makes it com- 
pulsory. This merely indicates 
that, generally speaking, the 
American wage earner wishes 
to choose the physician or 
dentist who will treat him, 
and is highly desirous of pay- 
ing his way if given the op- 
portunity. It cannot be de- 
nied, however,. that better 
methods must be established 
to make available to the low 
and limited income groups, as 
well as the indigent, proper 
dental, medical, and hospital 
care. The Washington Plan is 


634 North Grand 
Saint Louis, Missouri 
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not a panacea. It might be a 
step in the right direction. 
This plan is now serving the 
professions and the people, 
not only in Washington but in 
Saint Louis, Missouri, and 
Baltimore, Maryland. Recently 
the Missouri State Medical 
Association adopted this plan 
for operation throughout the 
state, and within the year 
most of the state will be 
served. 

If and when the _ time 
comes that the American 
people demand a different 
method of service from the 
professions and the hospitals, 
it is only necessary that the 
public again turn to the lead- 
ership of the _ professions 
which has never been denied 
them. It, therefore, is encum- 
bent upon every physician 
and dentist to give some 
thought to the preparation of 
a sound plan; one which they 
can offer when the public de- 
mands it. 





SPECIAL TOUR TO A.D.A. CONVENTION 


A special vacation tour has been arranged for those at- 
tending the meeting of the American Dental Association in 
San Francisco from July thirteenth to seventeenth. This trip 
has been planned to include visits to the Texas Centennial 
Exposition at Dallas, San Antonio, El Paso, Juarez, Los 
Angeles, and San Francisco. The return will be made north- 
ward with days at Portland, Seattle, Vancouver, Lake Louise, 
Banff, and back to the starting point after a period of seven- 


teen days. 


The cost of this trip, including railroad fare, Pullman, all 
meals, hotel accommodations in Los Angeles and San Fran- 
cisco, except the meals during the four days of the meeting, 


will be as low as $159.00. 


On request, Doctor L. L. Davis, 58 East Washington Street, 


Chicago, will furnish further information regarding this tour. 














HOW TO GET PAID 


FOR DIINUUS Ww 


By JOHN H. NESSON, D.M_D. 


@ In these troubled days when 
we are beset on the one hand 
by all the cumulative effects 
of a long depression and its 
consequences, and on the 
other hand by ghostly specters 
of the unholy trinity of so- 
cialized medicine, panel den- 
tistry, and social security 


legislation, the vast majority 
































JOHN H. Nesson, D.M.D. 


of the dental profession finds 
itself in an unhealthy frame 
of mind. Faced with the ur- 
gent need of making both ends 
meet, the average dentist is 
rather shaky mentally and 
physically, not knowing 
whether to have faith in the 
parent body of organized 
dentistry which is opposing 
all legislation headed for so- 
cialized medicine, or in those 
unorthodox individuals and 
societies who believe socialized 
medicine is inevitable, and if 
it is, we ought to take the bull 
by the horns and prepare an 
adequate program for its ar- 
rival. 

Not being the seventh son 
of a seventh son, I profess 
no prophetic wisdom . to 
prophesy which way the wheel 
of time will turn, nor where it 
will stop. My present state of 
mind is one of courage and 
faith in what the uncertain 
future holds for dentistry. It 
may be that the trite saying, 
“Ignorance is_ bliss” holds 
good, but if there is a bogey 
man around the corner who 
may never come to life, I per- 
sonally don’t want to make 
myself sick mentally worry- 
ing about it. 
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‘““‘When business is good, the physician and dentist are the last 


ones to be paid; when business is bad, they don’t get paid at 


all; and 35 per cent of such bills are never paid.’’ 


As a dentist, I have come 
through the depression with 
a few battle wounds but with 
no permanent scars. The past 
three years have shown a 
healthy annual improvement 
in my practice; and paradoxi- 
cally, I am not troubled par- 
ticularly by the most puzzling 
problem in the practice of my 
profession—that is, getting 
paid for my services. In good 
times or bad, when two or 
more dentists meet, invaria- 
bly, the first question to crop 
up will be, “How’re collec- 
tions?” And invariably, the 
answer will be, “Bad!” Dean 
Donham of the Harvard 
School of Business Adminis- 
tration has said, “When busi- 
ness is good, the physician and 
dentist are the last ones to be 
paid; when business is bad, 
they don’t get paid at all; and 
35 per cent of such bills are 
never paid.” 

As a rule men are reluctant 
to go into the details of their 
business, lest the next man 
learn too much about it. But 
if I am willing to help my 
colleague by sharing my 
knowledge of dental practice 


in presenting lectures and 
clinics, why shouldn’t I share 
my knowledge of helpful busi- 
ness practice in the hope that 
it may show him the way out 
of his difficulties? In saying 
this, I speak impersonally, but 
such is my feeling in the mat- 
ter nevertheless. 


A BUDGET FOR DENTISTRY 


It has been stated time and 
again that if the public had 
to pay cash for its automo- 
biles,. electric refrigerators, 
radios, fur coats, and a thou- 
sand and one other items, very 
few would be sold. Years ago 
business men saw clearly 
that by budgeting the cost of 
these products over a period 
of time, millions of people 
would buy them who would 
otherwise go without them if 
they had to pay cash for 
them. A false sense of pro- 
fessional ethics prevented 
dentists from following suit, 
but during the past few years, 
there have been organized in 
various cities throughout the 
country, a large number of 
financial organizations to 


budget dental bills. Because 
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my practice has benefited 
from this finance plan and 
because it has helped me and 
every patient who has bud- 
geted his or her dental ac- 
count through this plan, I be- 
lieve that it offers an answer 
to one of our greatest prob- 
lems—how to get patients to 
have necessary dentistry done 
and how to get paid for it. 

There are several aspects to 
this proposition which we will 
discuss from the point of view 
of: 

1. Maintaining a - healthy 

practice 

2. A business builder 

3. Collections 

4. The legal advantage 

With the coming of the de- 
pression, we were faced with 
many patients who found it a 
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financial impossibility to 
meet their dental bills with 
any degree of promptness. 
Either these patients stayed 
away from their dentist en- 
tirely, except for an emer- 
gency extraction occasionally, 
or else sought a cheap den- 
tist. In any event, we lost pa- 
tients, some temporarily and 
some permanently. Assuming 
that we were sensible enough 
to get down to earth and re- 
duce fees from the “high fee 
era” to meet the reduced fi- 
nancial status of our patients, 
this budget plan offered a so- 
lution for both the patient 
and the dentist. In this way 
dentists were able to maintain 
a fairly healthy practice dur- 
ing the depression. Not only 
did this plan afford a patient 
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to an opportunity to undertake 
ith §. new dental services, but it en- 
SS. abled many patients to pay up 
ved old dental bills. 
2n- From the point of view of a 
er- business builder, in the same 
lly, way that budgeting enables 
2n- some persons to purchase cars 
0a- and many other commodities 
ind which they would be unable 
ing to purchase if they had to pay 
igh cash for them, so budgeting 
re- dental bills will enable many 
fee persons to have necessary 
fi- dentistry done which they 
its, would otherwise have to post- 
so- pone indefinitely or be unable 
ent to have done in our offices. 
vay Moreover, as I will illustrate 
ain shortly, it attracts new pa- 
ur- tients to your office because 
nly they know they can be accom- 

modated with a budget plan. 











And what is still more im- 
‘portant to both the patient 
ad the dentist, it enables the 
atient to have all the neces- 
{ dentistry done instead 
of just the dentistry the pa- 
Ment can pay for in cash at 
the time. Thus, the plan not 
miy enables the dentist to 
: tain a healthy practice, 
but helps to build his prac- 














| And now we approach the 
cklish problem of collec- 
ions. Because of my legal 
faining, dentists often ask 
ne how they can collect their 
lis. Experience has taught 
® that unless a bill can be 
ected within about ninety 
ays, it becomes more difficult 
) collect it as time elapses. 
mad we can no longer feel 
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complacent in the knowledge 
that if the patient will not 
pay, we can drag him into 
court and collect. 

This is the debtor’s day in 
court. We may obtain a judg- 
ment, but to turn this into 
money is quite another prob- 
lem. As a general rule, we are 
sending good money after bad, 
if we pay legal costs to try to 
collect a bill these days. Go 
into a courtroom today and 
the room is filled with poor 
debtors who cannot or will 
not pay their bills. They lis- 
ten to the first debtor tell the 
judge a hard luck story about 
the depression and see the 
debtor discharged. By the 
time each succeeding debtor 
takes the witness stand, he 
has memorized the first de- 
fendant’s sad story and is also 
discharged. And the creditor 
is left “holding the bag.” And 
if the bill can be, and finally 
is paid, the legal costs vary 
from 35 per cent to 50 per 
cent of the amount of the bill. 
Counting the cost in the loss 
of money, time, reputation, 
and patients, it doesn’t pay. 
The better method is to prac- 
tice prevention and collect the 
bill in the beginning through 
the budget plan. 

To be specific, my figures 
will shortly show that to dis- 
count forty-six notes totaling 
$6335, the discount costs 
amounted to about $670, or 
approximately 9.5 per cent. 
That compares very favorably 
with what the legal costs 
would be of collecting such a 
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substantial sum of money. We 
are now discussing collection 
problems or how to get paid 
for your services. We will 
shortly discuss the many legal 
advantages. 

There are some dentists, 
none too successful in the col- 
lection of their bills, who can- 
not understand why they 
should pay to discount these 
notes if the patient will pay 
the finance company month- 
ly. Their argument usually is, 
if the patients can pay the 
finance company, they can 
pay the dentist, and he, in 
turn, can save the finance 
costs. These dentists are so 
naive that they fail to take 
cognizance of the weakness 
of human nature. How many 
times have patients promised 
faithfully to pay their bills 
and found countless excuses 
for postponing payment, 
sometimes indefinitely, after 
they left the office? 

During all this discussion of 
the budget plan, we must 
bear in mind that this plan 
is only to be recommended to 
patients who cannot pay for 
their dentistry by the time 
the services are completed. If 
a patient can pay for the ser- 
vices before completion, this 
plan is unnecessary. Further- 
more, it is only for patients 
whose bill-paying habits are 
satisfactory, who have a reg- 
ular source of income, and 
who can furnish satisfactory 
references, as each account is 
carefully checked through the 
Credit Bureau. Jt is not in- 
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tended for patients who can- | 


not pay their bills either be- 
cause they have no means or 
no source of regular income, 

Some finance companies 
will discount a note without 
recourse to the dentist pro- 
vided the patient secures two 
satisfactory co-makers. Oth- 
er companies require the den- 


tist to endorse with recourse, | 


which makes the dentist lia- 
ble if the patient does not pay. 
Some dentists object to this 
endorsement, because _ they 
may be called on to pay if 
the patient does not. As a 
matter of fact, they may have 
endorsed notes for certain pa- 
tients who were poor credit 
risks and were later called on 
to pay those notes. For exam- 


ple, a dentist sent in a note | 


for $200 to be discounted for 
a prominent man in a large 
city. The finance company 
looked up the note maker’s 
credit and found him to be an 
extremely poor credit risk. 
Against the advice of the fi- 
nance company, the dentist 
discounted the note with his 
endorsement and made a set 
of teeth for the patient. In a 
short while the patient went 
into bankruptcy and the den- 
tist was called on to pay the 
note. 

This leads us to conclude 
that we should use care and 
judgment in extending credit 
to patients. Sometimes even 
good credit risks turn bad, 
but poor credit risks should 
be handled on a cash basis. If 
we use care and judgment in 
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selecting our credit risks, our 
losses will be reduced to a 
minimum. On _ discounting 
forty-six notes, I have not as 
yet been called on to pay for 
one patient. 

From a legal point of view, 
we are much more secure with 
a patient’s note in our pos- 
session than without it. Or- 
dinarily, if a patient doesn’t 
pay his bill and the dentist 
is compelled to sue for his 
money, he must come into 
court and prove that there 
was an actual or implied con- 
tract, and that the patient 
received fair value. The den- 
tist leaves himself open to 
every defense the patient may 
offer. The usual defenses are 
that the bill was too high for 
the services rendered or that 
the services were poor and 
unsatisfactory, or both. 

In many instances, the den- 
tist is threatened with a suit 
for malpractice, and fear of 
such suit often forces the 
dentist to desist from pressing 
his bill further. If legal ac- 
tion is brought to collect the 
bill, the judge may cut the 
dentist’s bill to any amount 
he sees fit; he may sympa- 
thize with the patient who 
claims she cannot wear the 
artificial teeth, and may find 
for the defendant; in which 
case the dentist has no re- 
course. 

But let us see what legal 
protection the dentist has if 
he holds the patient’s note. 
If the dentist has endorsed 
without recourse, he is not 
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liable at all. If he endorsed 
with recourse, he may be 
called on to pay if the patient 
does not. Before he is called 
on to pay, however, he has 
endorsed the note to a third 
party, the finance comnany, 
in due course, for value. That 
makes the patient liable to 
the finance company abso- 
lutely without any defense 
except duress or fraud. If the 
patient does not pay the note 
and is sued, he cannot offer 
any such defenses as we have 
just discussed against the 
dentist. The dentist doesn’t 
even have to appear in court 
and is not a party to the suit. 
If the finance company has to 
sue the patient as a last re- 
sort, the friendly relations be- 
tween the dentist and the pa- 
tient are not disturbed. This 
is both desirable and valuable. 
In any event, the dentist has 
the patient’s promise to pay 
in writing upon which nego- 
tiable instrument suit may be 
brought at any time within 
twenty years, if the signature 
is witnessed or bears a seal; 
otherwise in six years. For a 
further discussion of the law, 
the reader is referred to an 
article.on “What the Dentist 
Should Know About. the 
Law.”1 

Now let us get down to 
practical cases and figures. I 
have discounted notes 
amounting to $6335. These 





1Nesson, J. H.: What the Dentist 


Should Know About the Law, DEN- 
TAL DIGEST 40:307 (September); 
‘6 i. (October); 40:375 (November) 
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were divided into two groups: 
nine notes totaling $975, with 
one company, which discon- 
tinued business in Boston, and 
thirty-seven notes with an- 
other company totaling $5360. 
The first group averaged $108 
per note; the second group 
averaged $145 per note; both 
groups averaged $137 per note. 
These notes were divided as 


oon in Hn 


mounts of 
i 50)60/65 75i85| 100}115j:20):251150 
1 j1 /2 {1 (18 /1/)11/1 


$160|175/170!200/250/300|350 ss 
| 1 PTrirerslits| 46 
Totals 


NOTES DISCOUNTED 


Of these forty-six notes, 
thirty totaling $3760 have ma- 
tured, of which twenty-nine, 
amounting to $3560, have been 
paid in full. The one out- 
standing note that is overdue 
amounts to $200 on which I 
received an advance of $160 
and which should be paid up 
shortly. Of the forty-six notes 
discounted, there were legal 
difficulties in the collection of 
only three and in each in- 
stance it was due to negli- 
gence on the part of the 
finance companies in permit- 
ting the notes to lapse for a 
long period of time without 
notifying me or the patient. 
One note lapsed with the 
company which left Boston, 
and the other two with one 
of the companies now doing 
business in Boston. Of these 
two, one was paid after suit 
was brought by the finance 
company against the patient. 
The second note will shortly 
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be discharged. In fairness to 
the finance company, I can 
State that the lapse was due 
to oversight in their office 
which will not occur again. 
On the _ seventeen notes 
amounting to $2775, which 
have not matured, I have re- 
ceived an advance of $2254 
leaving a balance due me of 
$521, less discount costs. 
Further analysis of these 
figures and facts discloses that 
one patient financed $100 
three times in order to com- 
plete his work. As soon as one 
note of $100 was paid up, he 
financed a second $100 and 
later a third $100. One pa- 
tient financed $100 twice. An- 
other patient financed $200 
at one time and $60.00 at an- 
other time.? Another, $2.00 and 
later $65.00. Still another pa- 
tient financed $100 and $50.00 
respectively. Another, $100 
and later a second $100, and 
a third $100 for her sister. An- 
other patient financed $175, 
his daughter $150, and her 
fiancé $250. Her brother is 
soon going to finance $1503 
This brings out the point I 
stressed earlier in my article 
that this budget plan attracts 
patients to your office who 
might otherwise go elsewhere. 
One patient financed $115 
to pay a bill past due; an- 
other, $77.00; another, $50.00; 





2This patient has since financed 
another note for $60.00, not included 
in these statistics. 

*This patient is having $200 worth 
of services since these figures were 
compiled: $50.00 in cash, and $150 
on the budget. This case is not in- 
cluded in these statistics. 
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another, $160, $100 for new 
services and $60.00 in pay- 
ment of a long-standing bal- 
ance owed by her mother. 
This further illustrates that 
old bills may be paid up with 
this budget plan at a cost 
much smaller than any law- 
yer’s fee. At the same time the 
dentist preserves the good will 
of the patient. 

Most dentists are ac- 
quainted with the financing 
charges and the way the 
budget plan works out in 
practice. The several finance 
companies vary somewhat in 
their charges to the dentist 
and the patient. In general, 
there is a service charge of 
$5.00 for each note discounted, 
plus 7 per cent of the face of 
the note, so that it costs the 
dentist $12.00 to discount a 
note of $100, $19.00 to dis- 
count a $200 note and So on. 
Of this amount 80 per cent is 
advanced when the note is 
accepted, and the balance is 
paid when the final payment 
is made on the note. The 
patient repays the note in 
ten monthly installments, 
plus 6 per cent interest, which 
is paid with the first payment. 
Some finance companies will 
accept weekly payments and 
will extend the note for as 
long as twenty months or 
more, either on a weekly or a 
monthly basis. 

The finance company fur- 
nishes the dentist with note 
forms which may be filled in 
by the dentist. The patient 
may sign the note in the den- 
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tist’s office, and the dentist 
mails it to the finance com- 
pany. For some patients this 
method avoids the embarrass- 
ment of going to a finance 
company’s office and answer- 
ing certain questions which 
appear on the form. 

In other instances, the den- 
tist may find it advisable to 
refer the patient to the fi- 
nance company for one or 
more reasons. If he is a new 
patient, and the dentist is 
doubtful about extending 
credit to him, it might be ad- 
visable to have one of the 
officers of the finance com- 
pany talk the matter over 
with the patient. His experi- 
ence in analyzing individuals 
and credit risks may be an 
advantage in rating the pa- 
tient’s credit. If the patient 
is prejudiced against budget- 
ing of any kind, as some 
people are, because of fear 
that he may be dealing with 
a sharp money lender, it 
would be advisable to refer 
the patient to the finance 
company in order that he may 
become acquainted with the 
high type of organization 
which is entrusted with the 
budgeting of his account. 

These finance companies 
are not money lenders in the 
ordinary sense. Their business 
is conducted on a high profes- 
sional plane with a fine sense 
of ethics. In those cases in 
which a patient sometimes 
meets with unforseen circum- 
stances which make it diffi- 
cult to meet the payments as 
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agreed, the finance company 


is most cooperative in grant- 
ing further time as each case 


warrants. This helps to build 


good will for the dentist, for 
the budget plan, and for the 
finance company. 

To summarize then, we may 
state that the budget plan of 
financing dental costs has the 
following advantages: 

1. It offers a solution to the 
problem of socialized den- 
tistry to a large percentage of 
the American public. 

2. It enables the patient to 
have all the necessary den- 
tistry done instead of only 
emergency needs. 

3. It avoids hardships for 
the patient by enabling him 
to pay out of his income over 
a long period of time. 

4. It enables the dentist to 
receive payment for his serv- 


120 Boylston Street 
Boston, Massachusetts 
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ices by the time the services 
are completed. 

5. It offers a means of main- 
taining and building a 
healthy dental practice. 

6. It serves to keep the old 
patients and to attract new 
patients to your office. 

7. It enables the dentist to 
render services to patients 
who would postpone the work 
indefinitely if they had to pay 
cash. 

8. It affords the dentist 
added legal protection in the 
event the patient has to be 
sued, and in any event, the 
patient’s good will is retained. 

9. It tends to make the 
dentist more cautious in se- 
lecting his credit risks. 

10. It solves the dentist’s 
problem of how to render 
services and get paid for 
them. 





ANSWERS SUBMITTED TO RADIODONTIC PUZZLE 
PICTURES 


Additional names of dentists who have sent in solutions to 
the Radiodontic Puzzle Pictures by Howard R. Raper, D.DS., 


are: 


Charles G. Sanner, Dubuque, Iowa 

Samuel Ginsberg, Long Island City, 
New York 

Harold E. Roy, Homer, New York 

Morris Schoenfeld, New York 

W. E. Warder, Denver, Colorado 

Morris Cohen, Danbury, Connecticut 

F. D. Voigt, Salem, Oregon 

Julius F. Miller, New York 

Louis Moderno, Santa Barbara, Calif. 

Clarence Fox, Santa Barbara, Calif. 

Forrest C. Cox, Trenton, Missouri 

Samuel Colish, Brooklyn, New York 

H. E. Turnquist, Minneapolis, Minn. 

W. O. Talbot, Fort Worth, Texas 

Homer L. Leathers, Fayetteville, 

Arkansas 





E. A. Siegel, 2511 East Seventy-Fifth 
Street, Chicago 

Owen Mets Stewart, 11431 South 
Michigan Avenue, Chicago 

L. H. Andrews, Saint Joseph Sani- 
tarium, Saint Joseph, Michigan 

Irving Schuman, 630 Bergen Ave., 
Jersey City, New Jersey 

David B. Hill, Salem, Oregon 

Leon Bankoff, Los Angeles, Cali- 
fornia 

Henry H. Ewy, Fargo, North Dakota 

E. B. Strickler, Chickasha, Oklahoma 

Harold E. Dilley, Fort Madison, Iowa 

P. I. O’Connor, Youngstown, Ohio 
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RING'S EIORSIES 


(The story of a Relief Clinic) 


@ It was a busy morning at the Chichester Dental Clinic of the 
WPA project number 25008 in Quintuplet City. The clinic occu- 
pied part of a floor in a dilapidated old building. Open booths, 
with cardboard partitions, served as operating rooms. Scat- 
tered about the booths were some primitive pieces of equip- 
ment. The barnlike waiting room was crowded with patients. 
A tense air pervaded the clinic. Operators, assistants, and 
clerks were running back and forth in an effort to cope with 
the mass of humanity that kept pouring in on them. 


The meager equipment 
made efficiency difficult. In 
the background the _ super- 
visor, sitting behind his desk, 
was lashing the staff with an 
invisible lash. 

Tremulous and out of tune, 
a song emerged from one of 
the booths. Apparently it was 
an effort to drown out the 
sickening sounds of a patient 
retching. A hush fell over the 
clinic. The song was as un- 
expected and out of place as 
though it had burst in on a 
burial service. 

“Hey, you dentical  sur- 
geon!” someone called in a 
low but carrying voice. “Pipe 
down, the boss is in. Want to 
catch the devil?” 

In a neighboring booth, Doc- 
tor Frank dismissed his pa- 
tient and decided to discover 
the reason for the musical 
outburst. When he entered the 
booth where the song origi- 
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nated, he found Doctor Mul- 
ligan stooping over his pros- 
thetic bench, looking at the 
jumble of trays and frag- 
ments of several partial im- 
pressions. Doctor Mulligan 
was trying hard to arrange 
them and fit them together. 
In a singing low voice he was 
reciting over and over again. 
“All the King’s horses and all 
the King’s men 
Couldn’t put Humpty to- 
gether again.”’ 

“So-0-0! We have a song- 
bird here! A cuckoo bird!” ex- 
claimed Doctor Frank. “Say, 
Doc, is the work affecting 
you? You are beginning to 
show symptoms of mental 
breakdown. Is the work too 
much for you?” 

At this taunt Doctor Mulli- 
gan blew up. With a stifled 
oath (there was a woman in 
the chair) he turned to Doc- 
tor Frank. “Get out,” he 
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yelled. “This place was bear- 
able before you came here, 
and before that slave driving 
army sergeant was made su- 
pervisor .. .” 

“T am not conscious of hav- 
ing done anything to hurt 
anybody,” interrupted Doctor 
Frank. “I wish you’d tell me 
what I did.” 

“That’s just the _ trouble 
with you. You are unconscious 
half the time. I know you are 
a good guy and all that. I 
know you don’t mean no 
harm. You think you are just 
doing your duty; you think 
you’ve got to consider the pa- 
tients and all that kind of 
baloney. But look how it 
works out for the rest of us. 
You see that mob out there? 
Well, you helped bring them 
in. 

“So you don’t see how, eh? 
I’ll tell you how. You played 
right up that big, chief 
baloney’s alley. That guy is 
no good at the chair so, by 
hook or crook, he gets him- 
self a job as a ‘super’ and he 
is going to hold on to it if he 
has to kill all of us with work. 
A lot he cares about quality! 
Give him quantity. I guess he 
thinks this is like shoeing 
mules in the army. To hell 
with it!” 

“Now, now Doc,” said Doc- 
tor Frank, “the boss isn’t quite 
so mean as that. I think he’s 
all right when you get to 
know him.” 

“Oh, yeh? You are an in- 
nocent guy, Frank! Some day 
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you'll find yourself thrown | 
out on your ear.” } 
“I guess I’d better go, Doc- 
tor Mulligan. I believe I have © 
a patient.” : 
“Oh no, you haven’t. And | 
you haven’t got an inch of | 
guts in you either. Don’t run — 
away. I want to talk to you. | 
When you came here the boss © 
sees right off what a simple © 
guy you are. Immediately he ~ 
goes to work on you. Says he = 
to you, ‘Do you know, Doc- ~ 
tor Frank, we are way behind © 
the Hungerford clinic when ~ 
it comes to turning out work? — 
The main office will want to — 
know what’s the matter with © 
us!’ 
“Right off the reel you rise 
to the bait like a poor fish, 
and swallow it hook, line, and 
sinker. Your conscience begins 
to bother you and the fear 
gets into your heart that you 
ain’t doin’ right by your Uncle 
Sam. But the boss reads you 
like a book. He knows darn | 
well he’s got you. After that | 
he can pile as much work as 
he wants to on you, and you'll” 
take it like a lamb. You'll © 
even break your neck to do it. © 
The rest of us can’t say any- 
thing, because the women — 
around here all think you are — 
the nicest guy in the clinic. | 
But I am warning you. You 
will be mobbed if you don't 
watch out. The boys at the ~ 
Hungerford are raising a fuss 
and I pity you if they find out 
who helped make life misera- 
ble for them.” ; 
“I was going to offer to help © 
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you,” said Doctor Frank, “but 
I suppose that, after what 
you told me, I’d better not.” 

“You’re damn right, Frank. 
If I let you help me, I'll be 
reported for incompetency 
and wasting another opera- 
tor’s time. And another thing, 
he’s got no use for your kind 
anyway.” 

“IT don’t believe it,” said 
Frank. However, further con- 
versation was prevented by 
the chair assistant who told 
Doctor Frank that there was 
a patient waiting for him. 

Thoughtfully Doctor Frank 
left his neighbor’s booth. The 
story about the ruse used on 
him was not new to him. He 
had suspected it from the 
start. He understood human 
weakness and human vanity. 
He knew that the supervisor’s 
lot wasn’t an easy one, that 
he in turn was harassed. He 
knew of the feeling of inse- 
curity that was like a fester- 
ing sore—ugly and poisonous. 

He liked Doctor Mulligan. 
He liked him because Doctor 
Mulligan possessed character. 
There was in him, it seemed 
to Doctor Frank, a strongly 
developed sense of fairness; 
he was straightforward and 
capable of being a loyal 
friend. Perhaps they might 
join forces and try to coun- 
teract, in a measure, the dog 
eat dog policy, and combat 
the petty mean politics and 
the trickery that pervade in- 
stitutions and organizations 
where security of job is lack- 
ing. 
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As he entered his own 
booth, Doctor Frank found a 
patient in the chair. The pa- 
tient’s chart indicated that 
she was there to try in a set 
of artificial dentures. He 
found the envelope contain- 
ing the case and proceeded 
with the try-in. 

The work was a constant 
source of irritation to him. 
The teeth were set up in the 
laboratory by men who evi- 
dently knew very little about 
prosthetic work. He would 
often reset them in an at- 
tempt to individualize the 
characterless arrangement of 
the porcelain teeth. 

The patient sat there 
watching Doctor Frank in- 
tently. Finally she _ blurted 
out: “Doctor! It’s a shame 
that a man like you should 
find himself among the un- 
fortunates!” 

The unexpectedness of the 
statement stunned Doctor 
Frank. He felt angered and 
hurt. “Why, what do you 
mean?” he asKed her. 

“Oh, I meant no harm,” she 
answered, “but anyone can 
see by the way you go about 
doing things for patients that 
you must have once done very 
fine work. Years ago, when 
conditions were better, I had 
my own dentist. He was one 
of the very best. You remind 
me of him the way you fuss 
over every little detail.” 

Doctor Frank thanked her 
for the compliment, although 
he had difficulty in convinc- 
ing himself that it wasn’t 
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left-handed. He felt hurt and 
humiliated by her remarks. 

Over the low partition that 
separated the clerk’s desk 
from the operating booths, 
the voice of the reception 
clerk was heard belaboring a 
patient who had dared ex- 
press a preference for one of 
the operators! “Now — see 
here,” the clerk was heard to 
say, “You can’t come here 
and tell us what to do! Who 
do you think you are? We 
don’t play favorites around 
here. You'll take your turn, 
same as everybody else. Sit 
down and wait till they call 
your name.” 

When the patients arrived 
at the clinic, their cards 
would be sent in to the re- 
spective operators and each 
patient would be called in 
turn by the dental assistants. 
Picking up one of these charts 
Doctor Frank’s assistant sang 
out: “Linda Smith, come in.” 
After waiting a moment she 
added: “Hurry up, will you? 
You are not the only patient 
waiting for doctor.” 

As the patient came in from 
the waiting room, the assist- 
ant motioned her to Doctor 
Frank’s booth. “It’s an exami- 
nation, Doctor Frank,” the as- 
sistant called to him. 

When the patient seated 
herself in the chair Doctor 
Frank proceeded to examine 
her mouth. He found the six 
anteriors and two molars 
missing in the upper jaw, and 
several molars missing in the 
lower jaw. There were also 
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several cavities to be filled. 
He charted his findings on the 
card and told the patient to 
take the card back to the 
desk for another appoint- 
ment. 

“Please, doctor, when do I 
get my false teeth?” the pa- 
tient asked. 

“Sorry, madam, but you are 
not entitled to any artificial 
teeth. All we can do for you 
is to fill the teeth that have 
cavities.” 

“But the investigator told 
me I could get them here. 
I’ve been promised a job if I 
get my front teeth in. Doctor, 
please! I am a widow with 
three children to support. I 
can’t live on what the relief 
gives me. I have a chance now 
to get a nice job in a store, 
but I must have front teeth, 
so I can talk to customers. 
Please, doctor, do something 
for me.” Her eyes filled up 
with tears and she swallowed 
hard. 

Doctor Frank was miser- 
able. “Madam,” he told the 
patient, “there isn’t anything 
I can do about it. We have an 
iron-bound rule in this clinic 
that. no patient is entitled to 
artificial teeth unless the pa- 
tient has at least nine teeth 
missing in either jaw. I am 
sorry but I can’t help you.” 

“I’m sorry they didn’t tell 
me that before. I would have 
had another one of my good 
teeth pulled. They kept me 
waiting for months, and now 
if I have another tooth pulled 
they'll keep me waiting again. 
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But I guess I’ll do it anyway. I 
must have teeth right away.” 

As the patient walked out 
Doctor Mulligan came in to 
use the Bunsen burner, the 
only one in the clinic. “What 
was the argument about?” he 
inquired. 

“No argument, Mulligan, 
just a heartache,’ answered 
Doctor Frank. It wasn’t easy 
to refuse that woman teeth.” 

“Well, what t’hell, Frank! 
Are you going to suffer with 
every patient you handle? 
Don’t be a fool. No skin off 
your nose. You are not re- 
sponsible for the rules. They 
were laid down probably by 
someone who isn’t even a 
dentist. So what do you ex- 
pect? Too bad you don’t 
drink, or I’d buy you a drink 
and you’d quickly forget about 
it.” 

“I guess you are right, Mul- 
ligan. But, have you noticed 
that whenever rules come in, 
reason and humaneness fly 
out the window.” 

“So what?” retorted Mulli- 
gan. “Some more philosophy 
of yours!” 

At the close of the session 
the operators would gather in 
the coat room to relax, and 
would exchange stories about 
the happenings of the day. 

“Frankie, old boy, I am sor- 
ry. Didn’t mean to yap at 
you the way I did this morn- 
ing.” 

“Forget it, Mulligan,” said 
Doctor Frank. “I had it com- 
ing to me. However, what you 
said and what a patient told 
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me set me thinking.” 

“What did she say, Frank?” 
Doctor Frank told him the 
story of the left-handed com- 
pliment. 

“Haw, haw, that’s rich! Was 
your face red or was it? O, 
this is a helluva joint! Well 
pardner. You’ve got to learn 
to take it. By the way, how 
many patients did you handle 
today?” 

“Twenty,” answered Doctor 
Frank. 

“Twenty patients in three 
hours. That allows you nine 
minutes to each patient. I 
don’t believe that any adver- 
tising gyp ever turned them 
out as quickly as that. Frank, 
I don’t understand you! You 
are either a wonder, or a 
fraud and maybe, just a 
big sap. How do you do it 
anyway? I know I sweated 
blood this morning over one 
partial impression for more 
than half an hour, because 
there isn’t a single tray in this 
dump that’s any good. Nobody 
can prove to me that those 
trays were not selected by the 
janitor in the big chief’s of- 
fice. And that’s why the few 
lousy supplies that we have 
are all cockeyed.” 

“And so is the whole man- 
agement, Mulligan,” said Doc- 
tor Frank. “But that is the 

price paid for regimenting or 
institutionalizing a profession 
where personal service and 
personal relationship are of 
paramount importance. The 
patient becomes a mere pawn 
in the petty game of depart- 
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mental politics, a victim of 
bureaucratic indifference and 
stupidity. As you so quaintly 
put it, it is no skin off any- 
body’s nose whether the pa- 
tient’s best interests are 
served or not. He is merely a 
poor excuse at best, and is 
handled accordingly. Every 
now and then I too catch my- 
self being abrupt to some poor 
devil, who can’t help being 
what he or she is.” 

“Go on, Frank,” said Mul- 
ligan, “you are too darn sen- 
sitive. Those people out there 
don’t mind it. They are satis- 
fied with whatever they get. 
What would you expect for 
nothing?” 

“Mulligan,” said Frank, 
“God blessed you with a short 
memory, or don’t you want to 
remember? Must I remind you 
of the day when we met sit- 
ting on a bench in the relief 
office, waiting for our turn to 
be called. Did you forget 
what you had to go through 
with in order to get on this 
job? You didn’t like it, did 
you? In fact I found it very 
difficult to keep you from 
voicing your opinion too 
openly and too freely .. .” 

“And you, you big sissie,” 
interrupted Mulligan, “What 
did you do? You had tears in 
your eyes.” 
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“Be that as it may. But 
don’t forget, Mulligan, that 
few people want anything for 
nothing in the manner in 
which it is given to them. I 
speak to my patients quite 
often, trying to get their re- 
action towards this business 
of free clinics, and you’d be 
surprised to hear how many 
of them hate it. Despite the 
denials of our. gregarious 
friends, the socialized dentis- 
try men, this clinic, but for 
the grace of God, and with 
very few changes, would con- 
stitute a realization of social- 
ized dentistry. . .” 

“Say, you guys in there,” the 
clerk shouted through the 
open door, “isn’t the debating 
society ever going to adjourn? 
Aren’t you fellows going home 
today?” 

“What time is it anyway?” 
asked Mulligan, “I’ve got an 
appointment at home. The 
patient might, in a fit of in- 
sanity, leave me some money. 
O, boy, wouldn’t that be a 
grand and glorious feeling? 
Well, ladies and gents, I’m on 
my way.” 

Putting on his hat and coat, 
Mulligan walked out singing: 
“All the King’s horses and all 

the King’s men, 

Couldn’t put dentistry on its 
feet again.” 
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THE WASHINGTON PLAN--AN ANALYSIS 
(Continued from page 762) 


socialization, of regimenta- 
tion, bureaucracy, slavery, and 
all the alleged evils that tend 
to destroy self-esteem and 
pride are to be dealt a death 
blow by means of Mr. Gar- 
rett’s formula. He boastfully 
states, “We need no new phi- 
losophy in this country”; and 
“Common sense is no different 
today from what it was 100 
years ago.” To the millions of 
unemployed and their de- 
pendents he holds out little 
hope. Quoting the Bible as an 
authority and, therefore jus- 
tifying his stand, he says “The 
poor have always been with us 
and always will be with us. 
They are with us now in 
greater numbers than they 
have ever been before.” Yes, 
a mere trifle—only one out 
of every five depends on re- 
lief. Mr. Garrett throws out a 
thinly-veiled hint to the fed- 
eral authorities that “If the 
Government wishes to take 
care of the entirely forgotten 
man, or the indigent, let it 
merely make the money avail- 
able, and this professionally 
controlled machinery can get 
ten times the service for the 
needy people out of that 
amount of money without 
administrative overhead or 
political patronage being in- 
volved.”! Evidently, Mr. Gar- 
rett is ready to do a real 





Garrett, R.: The Way Out of 
Economic Chaos, J. A. D. A. 23:326 
(February) 1936. 


man’s job at a saving of 900 
per cent to the Government. 

Briefly stated, this plan is 
predicated upon the rendition 
of immediate service, medical 
or dental, to those who seek 
it and a deferred payment 
plan in accordance with the 
ability of the patient to pay. 
Nothing more and nothing 
less than another automobile, 
radio, or refrigerator finance 
plan. He merely applies the 
rules of the installment busi- 
ness to the practice of medi- 
cine and dentistry. It is en- 
tirely understood that only 
those having a definite and 
constant income are eligible 
and acceptable under this 
plan. The Medical-Dental 
Service Bureau in Washing- 
ton is handling the business 
side of the plan and retains 
10 per cent of all payments 
to cover operating expenses, 
forwarding the balance to the 
attending physician or den- 
tist. This Bureau, according to 
the report covering a period 
of six months, handled some 
eight thousand people and 
collected about $85,000. In or- 
der to increase the scope of 
its activities, this Washington 
Plan also aims to keep many 
people from going to free hos- 
pitals and clinics by having 
them apply to the Bureau in- 
stead. This seems logical and 
fair. Under our system of tax- 
ation and distribution of serv- 
ices, there is no valid reason 
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why those who can afford to 
pay for medical and dental 
services should obtain them 
in charitable institutions. 

We have no quarrel with 
Mr. Garrett on the basis of the 
plan itself. In a city like 
Washington, with thousands 
of white collar employees and 
thousands of colored persons 
as porters, barbers, taxicab 
drivers, and so on, this scheme 
might work to the benefit of 
the professional man and to 
the benefit of Mr. Garrett. Co- 
ordinators must also live. A 
collection charge of 10 per 
cent is modest, especially 
when the service is conducted 
on such a broad scope and 
with the cooperation of the 
entire profession. We can only 
wish them luck wholeheart- 
edly. 

However, we must see things 
in their proper perspective. 
This plan does not touch fun- 
damentals. Intrinsically and 
basically, it is a mere collec- 
tion agency scheme. To Say, 
as does Mr. Garrett, that all 
insurance schemes proposed 
by various social agencies are 
for the benefit of 3 to 5 per 
cent of our “catastrophic” 
people is mere nonsense. Even 
in 1929, the year of swollen 
fortunes and swollen incomes, 
12,000,000 families in the 


United States, or more than 
42 per cent of the entire pop- 
ulation, had incomes of less 
than $1,500 a year. Since then 
we have had an unemployed 
army of anywhere from nine 
millions to seventeen millions; 
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and whereas our production 
at the present time has in- 
creased to 90 per cent of nor- 
mal, the payroll is only 70 per 
cent of normal, indicating a 
severe cut in wages. Clearly, 
in the face of such figures, it 
is ridiculous to consider his 
assertions as something sound 
for the guidance of the heal- 
ing professions on a policy so 
vital to the public. Besides, 
his entire tone 1s bombastic, 
Supercilious, and _ arrogant, 
contemptuous of the efforts 
and opinions of all sociologists 
and humanitarians. 

To take his plan and his 
slogan, “You pay for what you 
get and get what you pay for,” 
as the “way out” seems to 
earnest-minded persons to be 
beyond belief. The ever in- 
creasing number of applicants 
for free medical and dental 
services in all charitable in- 
stitutions would appear to dis- 
pose effectively of the conten- 
tion that the American peo- 
ple are reluctant to get some- 
thing for which they cannot 


pay. 
RESOLUTIONS ADOPTED 


The Law of Parsimony as 
postulated by the great Amer- 
ican thinker, Lester F. Ward, 
that all people try to obtain 
the greatest gain with the 
least effort, still holds true, 
Americans included. There- 
fore, the stand taken by the 
American Dental Association 
at the last convention is 
rather surprising. The House 
of Delegates adopted certain 
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resolutions in which, after re- 
affirming its previous stand in 
opposition to socialization of 
the dental profession, it pro- 
ceeds to state: 

“Whereas, it has been the 
custom of our people, when 
seeking health service, to pay 
for what they get and get 
what they pay for, we recog- 
nize the fact that health serv- 
ice must be provided for the 
indigent and those whose in- 
come is insufficient to pay 
customary fees for dental 
care; and 

“Whereas, to meet these 
conditions health services for 
the low-income groups should 
be supplied at fees which are 
within the limits of their abil- 
ity to pay. The care of the in- 
digent must be, as it always 
has been, a charity problem 
of each community; therefore 
be it 

“Resolved, That the Ameri- 
can Dental Association, in an- 
nual session assembled, ap- 
prove of further study and 
experimentation with plans 
to furnish such services as 
have been’ established in 
Washington, D. C., and St. 
Louis, Missouri, as we believe 
that the outcome of such 
practical research might ter- 
minate in a satisfactory solu- 
tion to the vexing problems 
of providing adequate dental 
service to the low income 
group.” 

No doubt the House of Dele- 
gates looks with favor upon 
Mr. Garrett’s plan and adopted 
it and his slogan as their 
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own: “To pay for what they 
get and get what they pay 
for’; and expresses a belief 
that the vexing problems 
might terminate in a Satis- 
factory way. This group seems 
to believe that this plan 
will confute and confuse the 
“socialistically minded,” “sym- 
pathetic but misguided and 
unqualified theorists” who 
clamor for some form of 
health insurance. By some 
form of prestidigitation, the 
patients who can afford to pay 
will stop seeking the services 
in free clinics and hospitals 
and rush to the offices of pri- 
vate practitioners. The income 
of the practitioners will in- 
crease and everybody will be 
happy. What a simple formu- 
la! Common sense, indeed! 
What were we all. upset 
about? Mr. Garrett is show- 
ing us the way and our lead- 
ers meekly follow. 

One thing more requires 
elucidation and our case is 
complete. What do we mean 
by a solution of the vexing 
problem, medical or dental? 
Is it the income of the indi- 
vidual practitioner, or is it the 
rendering of a health service 
to every member in our na- 
tion, when and if required? 
If it is the income that con- 
cerns us primarily, and there 
is no denying its force, reme- 
dies along the line of the 
Washington Plan are not out 
of order. But then, let us be 
honest about it. Let us say 
that we are interested in per- 
sons who can afford and who 
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are willing to pay for our serv- 
ices and let the rest of them, 
at least 40 per cent, goto... 
Really, where should they go? 
To the already overcrowded 
clinics and be treated as ob- 
jects of charity? Some of 
them, although they lost their 
jobs through no fault of their 
own, have not entirely lost 
their pride. They neglect their 
health and they go to seed, 
physically and mentally. This 
deterioration of human ma- 
terial must be placed at the 
door of the medical, and to a 
lesser degree, the dental pro- 
fession. These professions as- 
sumed a grave responsibility 
in refusing to cooperate with 
the administration in solving 
the health problem. It was at 
the insistence of our spokes- 
men that the health insur- 
ance provision was deleted 
from the National Social Se- 
curity Act, and they seem to 
gloat over their success (?). 


31 Steinway Street 
Long Island, New York 
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May history not judge them 
too harshly. 

If, on the other hand, by 
“vexing problem” we mean 
health service, medical and 
dental, to our entire popula- 
tion, then the Washington 
Plan is merely the clap-trap 
talk of a sales promoter and 
must be stamped as such. A 
plan that leaves out thirty to 
forty per cent of our people 
on the supposition that we 
must have the poor always 
with us does not deserve 
any respectful consideration. 
Either we are guardians of 
public health and must find a 
definite and concrete plan for 
universal service or else we 
are hypocrites and dodgers. 
An increase of our personal 
income does not solve the 
problem of giving adequate 
medical and dental care to all, 
regardless of their financial 
status. 





A.D.A. 
CONVENTION 


SAN FRANCISCO 
July 13-17 


The 17 mile drive on 
the Monterey Peninsula. 
Californians, Inc. photo. 
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By SPENCER A. JONES 


@ An investigator recently visited forty New Jersey dentists, 
all having offices in Newark or surrounding suburban towns. 
The object of his investigation was to learn to what extent 
and by whom dentists are solicited to purchase advertising 
space in programs and the like; to become patrons (for cash) 
of the activities of local organizations; to make cash dona- 
tions to “worthy causes”; and to purchase books, magazines, 


and so on. 


Suburban dentists are the 
ones most frequently solicited 
to purchase advertising space 
in programs, high school year 
books, and similar publica- 
tions. City dentists are com- 
paratively free from this form 
of solicitation. Six such soli- 
citations per year is the aver- 
age for suburban dentists, as 
compared with two per year 
for their colleagues in the city 


office buildings. Suburban ad- 
vertising space solicitors are 
frequently either acquaint- 
ances or patients, but city 
solicitors are usually neither. 
So what? So the suburban 
dentist either buys the space 
with the “Compliments of a 
Friend”; makes a cash dona- 
tion without taking the space 
and extending the compli- 
ments; or wonders if he has 
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lost a present or future pa- 
tient by saying, “No.” Out of 
the six solicitations per year, 
the suburban results appear 
to be: one “Compliments of 
a Friend” at $5.00; three cash 
donations at $5.00 each; and 
two “Noes” at five new gray 
hairs each. The city dentist 
appears to say, “No,” to each 
of the two-per-year solicitors 
who call on him, and does it 
without having a single hair 
turn gray. 

About the same number and 
proportion of solicitors offer 
suburban and city dentists 
the opportunity to become pa- 
trons of this or that affair 
at $1.00 to $5.00 each. Here, 
too, the solicitors are fre- 
quently either acquaintances 
or patients of the suburban 
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dentist, and complete social 
and business strangers to the 
city dentist. And the results? 
The suburban dentist and his 
wife become patrons; “Doctor 
& Mrs. X. Y. Zilch,” of course; 
never any title initials, such 
as D.D.S. or D.M.D; everyone 
in town knows Doctor Zilch is 
a dentist. Total cost about 
$20.00 per year. It’s a part of 
the budget of some suburban 
dentists, and any reputable 
organization is entitled to a 
slice on proper request. The 
city dentist, again, says “No,” 
and quite fearlessly, too. 
Tickets? The number var- 
ies, depending on the condi- 
tions of church mortgages, the 
activities of little theater 
guilds, Parent-Teacher asso- 
ciations, lodges, and so on. 


























The suburban dentist is fair 
game to the extent of about 
$10.00 per year for twelve en- 
tertainments, shows, dances, 
and suppers. The city dentist, 
seldom solicited to buy tickets, 
just says, “No,” except possi- 
bly when the cops or the fire- 
men come around on behalf 
of the Benevolent Association, 
or when there’s a benefit for 
crippled children. 

What dentists, both subur- 
ban and city, “fall for” most 
easily is the “worthy cause” 
solicitation. A more tender- 
hearted group would be hard 
to find when it comes to help- 
ing crippled children, the 
blind, or other unfortunates. 
None of the dentists inter- 
viewed would reveal the num- 
bers or amounts of their do- 
nations to various charity 
organizations and enterprises, 
but a word dropped here and 
there indicated that the to- 
tals must be surprisingly 
large. And because of the 
charitable impulses of den- 
tists, the swindler-solicitors 
reap a rich harvest. Dentists 
are slow to suspect fraudulent 
solicitors, and are frequently 
Shocked (although seldom 
permanently disillusioned) by 
learning that the Karnival 
for Krippled Kiddies (toward 
which they have donated 
$5.00) is indefinitely post- 
poned because the promoters 
have skipped with the funds. 

Book agents and magazine 
subscription agents are the 
most objectionable of all so- 
licitors. Skilled in the art of 
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getting past the girl in the 
outer office, they insist and 
persist with their volumes and 
periodicals of doubtful inter- 
est or value (even if you get 
what you pay for, and some- 
times all you get is a phony 
receipt). An amazing number 
want the dentist to help them 
get a college education; oth- 
ers demand that the dentist 
“vote” for them (at one sub- 
scription, to a worthless mag- 
azine, per vote). Several den- 
tists complained about these 
itinerant book peddlers and 
“sheet writers” (underworld 
name for roving magazine 
subscription solicitors), but 
only one dentist admitted 
that his sales resistance was 
ever low enough to say “Yes.” 
As an actual matter of 
fact, the investigator knows 
through underworld acquaint- 
ances that dentists are con- 
sidered fairly easy marks for 
the pretty girls, who are 
working their way through 
colleges that are always too 
far away for convenient 
check-ups. Anyway, who 
would doubt the word of 4 
pretty girl? But how these 
lovely students can cut their 
classes for such long periods 
of time while soliciting sub- 
scriptions is one of life’s little 
mysteries. 

The first three types of so- 
licitation (advertising, patron, 
and tickets) fall into the clas- 
sification of “benevolent 
blackmail,” as one dentist 


gave it a name. Why? Simply 
because no ethical dentist of 
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whom this investigator has 
heard, ever asked for the pri- 
vilege of taking advertising 
space; of becoming a patron 
(for cash); or of buying tick- 
ets to entertainments he did- 
n’t expect to attend. He, par- 
ticularly the suburban den- 
tist, buys (and pays) because 
he wishes to retain (and does 
not wish to lose) the friend- 
ship (and patronage) of in- 
dividuals or groups. In other 
words, he pays for protection. 
Now look up the definition of 
“blackmail” in your diction- 
ary. 

The local ladies, gentlemen, 
and children who do the so- 
liciting would be deeply 
grieved to be called black- 
mailers, no matter how be- 
nevolently the word might. be 
modified, but that’s just what 
they are; unintentionally, of 
course. And if all dentists 
would or could say “No,” to 
all such solicitors, dentists 
might buy some new equip- 
ment, or their wives might 
feel able to afford a new pair 
of shoes. 

The investigator will now 
remove his shoes, for he is 
about to tread on holy ground. 
Here is a paragraph from a 
typical Oath of Membership 
of a typical local Dental So- 
ciety: 

“I will abide by the deci- 


sions of the Ethics Committee > 


in all matters pertaining to 
the regulation of Ethical con- 
duct, and further promise not 
to indulge in any form of ad- 
vertising whatever, restricting 
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myself to only those forms of 
simple announcements which 
are essential and such small 
name signs as are necessary 
for identifying my office.” 

In all seriousness, and with 
a sincere desire to be helpful 
to his many friends in the 
dental profession, the inves- 
tigator hopes that the time 
will come when Ethics Com- 
mittees will frown on pay- 
ment of “benevolent black- 
mail.” The individual dentist 
cannot very well be expected 
to wage a lone fight; he needs 
the united support of his so- 
ciety. Certainly the honor and 
dignity of the dental profes- 
sion will not suffer from a 
Stricter interpretation of the 
Code of Ethics as it relates to 
payment for protection. Fur- 
thermore, if all refuse to pay 
for protection, none will need 
protection. 

Donations to “worthy caus- 
es” usually fall within a dif- 
ferent category, being a 
personal matter, and having 
little or nothing to do with 
professional ethics. Fraudu- 
lent solicitations, however, are 
so common that investigation 
of each “worthy cause” is in- 
dicated as being helpful in 
preventing needless depletion 
of the purse. A truly worthy 
cause, and its solicitor, will 
stand investigation; and the 
solicitor for an unworthy 
cause wants the money first 
and the investigation after he 
has left. A good rule to follow 
is to get the name of the so- 
licitor and the name and ad- 
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dress of the organization rep- 
resented; tell the solicitor to 
call back later; telephone the 
organization to check up on 
the solicitor; telephone the 
Better Business Bureau, the 
Chamber of Commerce, or the 
Police Department to check 
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up on the organization. Never 
make your check payable to 
the solicitor; never donate to 
the sweet voice that calls you 
on the telephone and offers to 
send someone around to pick 
up your check unless you in- 
vestigate first. 




















20 Tiona Avenue 
Belleville, New Jersey 





DENTAL MEETING DATES 


New York University College of Dentistry will hold its third 
annual postgraduate course in Periodontia for two weeks, full 
day; or for four weeks, mornings only, beginning July 6. 

Western Reserve University, School of Dentistry, Alumni 
Meeting, June 8. 

Missouri State Dental Association, annual meeting, Jefferson 
Hotel, Saint Louis, June 8-10. 

Medico Chirurgical College, University of Pennsylvania, 
twenty year anniversary dinner, class of 1916, Kugler’s Res- 
taurant, Philadelphia, June 9. 

Alumni Society of Philadelphia Dental College, seventy-third 
annual session, June 9-10. 

The Pan Tennessee Dental Association, annual meeting, 
Jackson, June 11-12. 

Northeastern Dental Society, twenty-third annual meeting, 
New Ocean House, Swampscott, Massachusetts, June 15-17. 

The American Academy of Periodontology, twenty-third an- 
nual meeting, Palace Hotel, San Francisco, July 9-11. 

American Dental Assistants Association, twelfth annual 
meeting, San Francisco, July 13-17, inclusive. Headquarters 
will be at the Hotel Whitcomb. 

— Empire Dental Meeting, London, England, last week 
in July. 

Foto Society for the Promotion of Dentistry for Chil- 
dren, annual meeting, Saint Francis Hotel, San Francisco, 
July 13-14. 

American Dental Hygienists Association, Inc., thirteenth 
annual meeting, William Taylor Hotel, San Francisco, July 
13-17. 

American Women Dentists, fifteenth annual meeting, San 
Francisco, July 13-17. 

American Dental Association, annual meeting, San Fran- 
cisco, July 13-17. 

Ohio State Dental Society, seventy-first annual meeting, 
Hotel Cleveland, Cleveland, November 9-11. 
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RADIODONTIC PUZZLE PICTURES 


An Informal Presentation of 
the Subject of Interpretation 








THE STRANGE DISAPPEARANCE OF THE 
CORONOID PROCESS 


This case comes from the 
laboratories of one of the 
greatest radiodontic detec- 
tives of our time, Doctor Clar- 
ence O. Simpson. 

In Fig. 1-C5 we see what 
surely must be the coronoid 
process, the more-or-less 
cone-shaped shadow distal to 
the molar. It is the right 
shape and it is in the right 
location for this anatomic 
landmark. 

In Fig. 2-C5, however, it has 
disappeared. True, Fig. 2-C5 
was made at a slightly dif- 
ferent angle, but the tube was 
farther distally for Fig. 2-C5 
than for Fig. 1-C5 and this, 
it seems, would be a more 
favorable angle, not a less 
favorable one, for projecting 
the shadow of the process on 
the film. It is extremely un- 
likely that the explanation in 
this case lies in variation of 
angle. 

Closing the mouth would 
move the shadow of the pro- 
cess upward and backward, 
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Fig. 2-C5 


but not clear off the film at 
the angle Fig. 2-C5 was made. 

What then made the pro- 
cess disappear? That is for 
you to decide. The case is 
yours for solution. 

No, it has not been re- 
touched out of the picture. 
The appearance of the repro- 


























794 


duction here is essentially the 
same as the original nega- 
tives, making allowance only 
for the loss of detail charac- 
teristic of halftone reproduc- 
tion. A slight haziness can be 
seen in the black, distal to 
and below the molar, in the 
original negative. But it is so 
slight that it might easily be 
overlooked and it will be lost 
entirely in halftone reproduc- 
tion. 

Those who have had the 
pleasure, and it is a real 
pleasure, of hearing Doctor 
Simpson lecture may remem- 
ber, in case he mentioned it, 
the answer to this baffling 
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case. But others will find this 
one of the most difficult cases 
submitted. 

Let me give this important 
tip—“hot tip” I believe it 
would be called. The disap- 
pearance of the coronoid pro- 
cess in this case was brought 
about deliberately by a “trick” 
or “stunt” in technique. The 
film packet was not held and 
could not have been held, in 
this case, by the patient bit- 
ing on the bite-block of a film 
holder. 

Next month’s ORAL HYGIENE 
will print the answer. You'll 
either have to wait or work 
out the solution yourself. 


THE ANSWER TO LAST MONTH’S CASE 





Fig. 3-C4 


Last month’s case was the 
one showing roots (?) of up- 
per bicuspids and another 
radiograph of the same case 
after their removal. I warned 
you that the case was not as 
simple as it seemed and that 
I was doing something to fool 


you. 

What I did was to inter- 
change the radiographs. The 
one showing the empty sock- 
ets (Fig. 2-C4) was made im- 
mediately after extraction of 





the teeth. The one showing 
what seemed to be roots (Fig. 
1-C4) was made about six 
weeks after extraction. 

What seemed to be roots 
was new bone built in the 
sockets. What seemed to be a 
pulp canal, showing clearly in 
the case of the second bicus- 
pid, was the core or center of 
the new bone not yet filled in 
with bone. 

Cases such as this one re- 
semble roots so closely that 
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differentiation is often diffi- 
cult. When in doubt, re-ex- 
amine the case radiograph- 
ically in a month or two and 
compare with the original 
negative, looking for oblitera- 
tion of the core or canal with 
new bone. 

Figures 3-C4 and 4-C4 are 
radiographs of a case in 
which we see sockets filled in 
with bone, some of them still 
showing an open or unfilled 
core. 

Knowing that new bone in 
a socket may have the radio- 
graphic appearance of a root 
fragment, plus a willingness 
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to keep the case under radio- 
graphic observation for a 
while, should prevent the 
mistake of operating on such 
cases. 

For Figs. 1-C4, 2-C4, 3-C4, 
and 4-C4 I am indebted to 
Doctors Ed Stafne and Ernest 
Cofield. Perhaps you have 
some “mystery” or “puzzle” 
negatives in your files --. so, 
why not send them in? If the 
answer is unknown, maybe it 
can be worked out. If you 
know the answer, it may still 
be a mystery to others who 
would like to test their ability 
to solve it. 





COME TO 
SAN FRANCISCO 
July 13-17 


A prone giant Redwood 
turned to stone in Petrified 
Forest. Californians, Inc. pho- 
tograph. 
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By SETH W. SHIELDS, D.D.S. 


BA guard, a “screw” we should say, paced back and forth in 
front of the cell row. Frequently, high-pitched screams— 
screams than can come only from the damned—shattered the 
pensive silence. No one talked. He was sitting, in this environ- 
ment, on a bunk made of thin, crisscrossed slabs of iron, well 
riveted together. Its meager covering consisted of some cotton 
padding loosely covered with dirty, blue denim, which might 
have been called a mattress by the prison laundry, and, by an 
extraordinary stretch of the imagination, be called a mattress 
by a visitor. However, visitors would not see it. They never were 
permitted in the death house! 


His head was bowed and cavity! Of course, I’d have to 
rested in the palms of his’ stop drilling and chin with 
long-fingered hands. His el- her and put my hand on that 
bows lay heavily upon his disconnected gas jet that’s 
knees: “Just twenty minutes’ sticking through the bracket 
more,” he thought, “twenty table. Sure I would! Gee, but 
minutes and—what? Twenty she was pretty! Then, she just 
minutes and why? Because faded away, something like a 
I’m squeamish? Well—per- slowly dimmed light fades 
haps.” away. All there was to it, 

“Aw, Nuts! They say it though, was just a couple of 
doesn’t hurt. I don’t see how flashes of hell in front of my 
it can. That day I was’ face—then it was all over. No 
knocked out from a shock off real pain—not a bit! This 
the headlight it didn’t hurt. must be about the same thing. 

“Should ’ave had that Only difference I can possibly 
darned headlight fixed when _ see is that the current’ll run 
I first saw the wires sticking into my head through that 
through the loom. Gosh, but’ tin cap, instead of a leather 
it was hot that day! A hun- headband, and flow out of 
dred and eight in the shade my left leg ’stead of my right 
and dry as a dehydrated foil arm. 

*With apologies to Dorothy Parker. “Guess I won’t wake up 
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staring into the frightened 
faces of four hysterical wo- 
men this time—or will I? 
Hell! I’ve already thought too 
much about that waking up 
business. Anyway, Ill know 
what it’s like now, for sure. 
Still, I can’t tell anyone. I 





.S. suppose they'll still argue 
about it. 
“NO! D—it! I’m not afraid! 
Maybe I am a fool! Those 
1 in alienists didn’t think so, did 
is— 
the 
‘on- 
well 
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ight 
ran pe 
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they? The jury didn’t think 
me crazy, did they? Why, I 
didn’t even help old Jacobs 
put up a good fight. But I had 
to have a trial. Absolutely! A 
lot of those dentists listening 
to it every day have wanted 
to do the same thing. In fact, 
a lot of them told me they 
had wanted to. Why don’t 
they? It might wake a few 
people up if they did. 

“Felt kinda sorry for Ja- 
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cobs. He hasn’t lost many 
cases. Fine old man and a 
dandy lawyer. Don’t think he 
wanted to defend me very 
bad. Oh, well. He'll get his 
fee out of the insurance. It’s 
plenty, too. He deserved it. 

“That young prosecutor, 
Neerman, sure strutted his 
stuff. Yelled at the jury: ‘And 
if you let this murderer, this 
inhuman brute—who would 
take the life of a helpless, a 
lovely, a defenseless, sweet, 
old lady—go without the pen- 
alty of death; then, gentle- 
men, you, likewise, are guilty 
of a crime—equally as hideous 
as his—that will not go un- 
challenged and unpunished 
even though such action is de- 
layed until that final judg- 
ment for all of us!’ ... Neer- 
man’ll probably make Con- 
gress some day after a speech 
like that. 

“I know that I should have 
learned to control my temper. 
But, how can you rack pool 
balls and shine shoes and 
sling hash, while you’re going 
to school, and learn to con- 
trol your temper? How can 
you go to school days, and 
then work a bell boy’s ‘dog- 
watch,’ nights, from six ’till 
one, and carry nine sample 
cases up to the parlors for 
some guest who calls himself 
a traveling salesman and 
hands you a dime, and then 
learn not to lose your temper? 
How about the time I asked 
Doctor Swineburgh—old 
‘Baldy’ we called ‘im—what 
I got on the final in physi- 
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ology and he says, ‘eighty- 
three’ and then flunks me 
and says he’s lost my paper 
and doesn’t remember telling 
me that I got eighty-three. I 
have to spend thirty days and 
$35.00 taking a special sum- 
mer course when I should 
have been making tuition 
money. The hell he didn’t! He 
sure did—just like I told it! 

“« _..I told her, at the time 
we started removing her 
teeth, what she could expect 
from artificial ones. Told her 
in what little good English 
they’d taught me to speak, 
that you could buy a dress 
that fits when you get it, and 
then if you lost weight it 
doesn’t fit anymore 
‘Same thing’s true of false 
teeth,’ I told her, ‘they’ll fit 
swell when you first get ‘em, 
and then when your gums 
shrink, if they do, they won’t 
fit so good any more and 
they'll have to be made over.’ 

“Sure! She understood. Yes 
indeed, she understood! Per- 
fectly! That rat terrier she’d 
bring with her each time we 
had an appointment had 
more sense ’n she had! 

“Tt asked her for a small 
down payment before we took 
the impressions .. . ‘No Sir! 
Indeed not! Not one cent will 
I give you until these teeth 
satisfy me!’ She hadn’t paid 
for the extraction, either. Oh 
well, she never did! 

“Yes—I know it! Surely, a 
dentist ought to get some- 
thing down, ’specially when 
you’re just starting your prac- 
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tice and when you haven’t 
any credit rating. But, how 
are you going to get a credit 
rating that’s decent at all, 
when you first get outa school? 
School debts to pay. Equip- 
ment to buy. Office rent. Tele- 
phone and light bills to meet. 
Reception furniture to be ob- 
tained. How can you establish 
credit with payments on all 
these things to meet? I don’t 
know either. Then you’ve got 
to pay cash for the teeth you 
use and cash for the other 
materials in a set of artificial 
teeth and cash for the labora- 
tory bill. If you don’t get a 
deposit, it takes about all 
you’ve taken in for three or 
four days before to make a 
set of teeth. Then how are 
you going to eat? But, how’s 
a young man going to build 
a practice, if he doesn’t do 
some credit work? He’s got to 
keep his fingers in practice 
doesn’t he? Sure he does! 

“I could see her coming up 
the boulevard in her swell 
car, from my office window up 
over the drug-store. Didn’t 
have much to do but watch 
her. The instant she entered 
the office she’d start order- 
ing me around like I was one 
of her servants instead of her 
dentist ... ‘Get me a glass of 
water,’ she’d demand. ‘No, 
that’s not cold enough! . 
This head rest is atrocious! 

. Why don’t they make 
these chairs comfortable! ... 
Let me read awhile, I’m tired! 
... What difference does it 
make if I don’t call you to 
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cancel my appointment if I 
can’t come? ... Why don’t 
you have your curtains laun- 
dered?’ And me behind six 
months on laundry bills! And 
all the time ‘yes ma’aming’ 
and ‘no ma’aming’ her and 
trying my best to smile and to 
be courteous... 

“It might have been my 
fault that they had to be 
made over just one month 
after she got them. Of course, 
she said that it was my fault 
and I’m not saying that it 
wasn’t. By now, I knew that 
she’d forgotten all about the 
dress not fitting when you lost 
weight. Business was fairly 
good and I was collecting a 
little and I really wanted to 
satisfy her! But, she’d not 
only decided that they needed 
makin’ over but that the teeth 
were too large and the shade 
too dark. And here we'd 
agreed that the first set were 
as natural as life itself when 
we'd tried ’em in. 

“I made the changes and 
made her a new set and she 
admits they feel tighter, but 
she was back in three days 
raisin’ hell, saying that she 
gags when she talks and that 
two places on the upper’s 
awful sore. I ground some 
from the back of the upper 
plate to relieve her gagging, 
and some from the two places 
on the periphery where it 
cuts in, to relieve the sore 
spots. Then, I tried it in, and 
promptly she says it’s better 
and demands that I grind off 
some more ...I told her, real 
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emphatic like for the first 
time, that to do so would not 
do any good and might do 
some harm and would she 
please wait for a couple of 
days and then it would prob- 
ably be all right. She said that 
she knew what they needed, 
and says if I don’t grind some 
more off she won’t even try 
to wear ’em out of the office. 
So, I grinds some more off. 
I put the uppers back in her 
mouth but they won’t stay up 
and keep dropping down and 
I can’t even make ’em stay up 
with powder like we got for 
teeth that won’t stay up very 
good. 

“*Now doctor,’ she _ says, 
‘you’re going to make these 
over again. I knew all along 
they weren’t right and I’m 
going to sit here until you 
take the impressions.’ I 
didn’t say anything. I was 
afraid to! 

“I started for the lab with 
her teeth and kinda started 
getting that funny, numb-like 
feeling same as I got when 
old ‘Baldy’ hands me that 
physiology flunk! On top of 

Darlington, Indiana 
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the plaster can was my vul- 
canizer wrench, which is 
about eight inches long and 
weighs about a pound, and I 
picks it up, intendin’ to put it 
in the drawer, but, instead, I 
STARTS FOR THE OPERA- 
TING ROOM!... 

“She screamed once and 
then slumped down in the 
chair a little bit. I didn’t have 
to hit her the second time. 
She moaned for a little while, 
moaned something like they 
moan when we extract a 
tooth that isn’t quite numb. 
Then she gets real quiet and 
all the noise there is, is the 
blood dripping from the back 
of her head onto the linoleum. 

“Oh, good God. Here they 
come now!” 

And he, and the clergyman, 
and the collosal guards 
started that tense, slow march 
to the chair and eternity. 

“Vengeance Is Mine, Saith 
The Lord, I Will Repay.” 

In the now empty cell 
were many scattered en- 
velopes and letters—some fif- 
teen thousand of them. Let- 
ters of appreciation from 
brother-dentists. 
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SCENIC VIEWS 
IN SAN FRANCISCO 


In the land of 
the giant Red- 
woods, north of 
San Francisco. 
Californians, 
Inc. photograph. 





















A present day scene 
in the gold lands of 
California. Califor- 
nians, Inc. photo- 
graph. 
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and to argue freely according to my con- 
science, above all liberties—John Milton 











CASE HISTORIES AND PORK BARRELS 


@ When relief of the economic unfortunate was a local and 
community problem the words pauper and poorhouse carried 
with them a stigma and a pathos. To go “over the hill to the 
poorhouse” was considered one of the worst fates that could 
befall any person. Whoever accepted this kind of relief did so 
as a last act; he withdrew from society. The poorhouse was 
drab and dreary; probably purposely so to discourage economic 
malingerers. Hard beds in cheerless rooms, denim uniforms, 
molasses and bread were the lot of the paupers in the poor- 
house. Paupers were in a sense prisoners sentenced by them- 
selves as a result of their own improvidence. Death and the 
potter’s field were their escape and their parole. Such was the 
attitude of the typical American community twenty-five years 
ago when idleness and poverty were considered states into 
which worthless men cast themselves. Twenty-five years ago 
we thought employment was something that any willing man 
could have for the asking. Now we know that willingness to 
work is not synonymous with having a job; idleness and pov- 
erty have lost their stigma. 

The pauper has become the relief client. The poorhouse is no 
longer a confined physical structure but spreads out to encom- 
pass citizens in every hamlet and city. The “new poor” are 
not the vagrants and tramps of twenty-five years ago. Many 
of them are American citizens who prefer jobs to relief, but if 
they cannot have jobs they demand a relief above the poor- 
house level. They demand, with other things, medical care 
which includes dentistry. They are going to demand more. 
Here and there throughout the country, the unemployed are 
organizing as this story typifies: 
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“In the past two years angry unemployed have besieged the 
Legislatures of Texas and Illinois with demands for more and 
better relief. Two months ago members of the Workers’ Al- 
liance, No. 1 jobless union, marched into the Wisconsin Capi- 
tol, spent ten days in the Assembly chamber, were finally put 
out by police. All.last week members of the Workers’ Alliance 
squatted in the New Jersey State House at Trenton while the 
Legislature was in brief recess. Reason: New Jersey had run 
out of State relief funds, and 270,000 jobless had been turned 
back to local authorities to be cared for.” (Time, May 4, 1936.) 

Ten million unemployed, if they were organized for action, 
would present a bloc more potent than any group of lobbyists 
we have ever seen. If organized, they would appear before state 
legislatures and the Congress and strengthen their demands 
with the threat of reprisals or rewards with ballots. Against 
this kind of frontal attack, politicians have no defense. They 
will meet the demands. If such demands include extensive and 
complete free dental care—if the clamor is loud enough and 
strong enough—the demands will be granted regardless of the 
fate of the politically impotent dental profession. To put it 
bluntly: if a time comes for politicians to choose between the 
welfare of 65,000 dentists and the demands of the organized 
unemployed, we can expect to find politicians on the “popular” 
side—the side with the voting strength. Whenever “pork bar- 
rellers” control relief where political support is bought at the 
public expense and relief organization jobs are drawn from the 
patronage barrel, we can expect that all demands that arise 
will be viewed in the light of spoils politics. 

The case history method of administering relief is an at- 
tempt to be scientific in the approach to the needs of relief 
clients. It represents the technique of the trained specialist: 
the social service worker. The case history method attempts to 
set up minimum health and living standards for relief recip- 
ients as a group and on this basis examine and prescribe for 
the needs of definite cases. For example, a definite minimum 
health standard might read “the removal of diseased teeth 
and their replacement where necessary by appliances is con- 
sidered a minimum health requirement for the recipients of 
relief.” The dental profession would have no quarrel with this 
general health standard. “Where necessary,” however, requires 
individual study. Dentures for everybody who votes “right” 
would be the pork-barrel interpretation of “where necessary.” 
On the other hand, “where necessary,” from the point of view 
of the social worker and the dentist is well interpreted in the 
Illinois plan for dental relief: 

“Prosthetic dentistry is not to be considered as an emergency 
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unless both dentist and relief officer shall agree that without it 
a more extensive type of service is necessary to prevent inter- 
fering with the patient’s earning capacity; endangering his 
life, or threatening some permanent new handicap that is pre- 
ventable through this type of service. Generally, this type of 
care is limited to the foregoing exceptions or where it is known 
that a client may secure employment and be taken off relief by 
reason of having this type of work done.” 

Social workers have come in for their share of criticism. 
They have been accused of arrogance, usurpation, and dictator- 
ial methods. Some of the criticism is justified. We are not sug- 
gesting that they are competent to do the job without the ad- 
vice and aid of other professional groups. There is much 
present agitation for decentralized relief: from Washington 
to the separate states; within the states to the counties and 
townships. Much of the strife has been stimulated by politi- 
cians who wish to take relief away from trained social workers 
and return it to precinct captains. It would appear that, if the 
dental profession has any power to choose, our best profes- 
sional interests would be served by supporting the case history 
method administered by trained, educated people who them- 
selves understand the spirit of professionalism. 
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HEALTH PROTECTION 


Every dentist and physician 
sells health protection whether 
or not he calls himself a sales- 
man. Whenever a patient enters 
the office, he is there for advice 
in regard to improving his con- 
dition, or for treatment to keep 
himself in the best possible con- 
dition. Therefore, whatever diag- 
nosis 1s made and treatment 
given, it is a form of health pro- 
tection. 

The intelligent care of the 
mouth and teeth is today much 
better understood than formerly; 
but the existing neglect of the 
subject of mouth hygiene is a sad 
commentary on our advanced 
civilization and economic pro- 


ess. 

The sad part of this condition 
is that it results from the fact 
that so many people are not edu- 
cated and do not know these 
simple facts about the human 
system. In other words, the 
health protection salesman has 
not taken the time to make the 
patient see the benefits of spend- 
ing some time and money on the 
thing that really amounts to 
the most in this life, “Health.” 
In sO many cases the patient 
will say, “I can’t afford to have 
that dowe,” and the subject is 
dropped—but, if an investigation 
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“I do not agree with anything 
you say, but I will fight to the 
death for your right to say it.” 

—VOLTAIRE 


is made you will find that he is 
carrying all other kinds of in- 
surance. His car, home, stocks 
and life are insured. Why is he 
sold on all of these forms of in- 
surance? It is for protection, and 
the benefits have all been ex- 
plained. A German life insur- 
ance company has _ recognized 
the fact that a healthy mouth 
lengthens the life of their poli- 
cyholders, and requires them to 
have a regular dental inspec- 
tion. 

An unhealthy mouth, especial- 
ly one with crooked and decay- 
ing teeth and unhealthy gums, 
is a most favorable breeding 
place for bacteria of diphtheria, 
scarlet fever, influenza, pneu- 
monia, and other contagious and 
infectious diseases. Parents 
should realize the dangers that 
their children are exposed to in 
this way and should give con- 
stant attention to the care of 
their children’s mouths. 

Oral hygiene should be started 
at an early age. The mother 
should be instructed about her 
children’s teeth, the time of 
eruption, and how to take care 
of them; she should also be told 
about vitamins and a balanced 
diet for the building and pro- 
tection of the teeth and gums. 
Children cared for by intelligent 
mothers and reputable physi- 
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cians develop far better teeth 
than those who are improperly 
nourished. Farmers know that in 
order to produce good stock, they 
must feed them a balanced ra- 
tion. It should not take much 
explanation to show that the 
right kind of food means as 
much or more to the human 
body. 

I believe if oral hygiene were 
more thoroughly taught in the 
schools it would not only make 
much better students, but save 
many dollars to the state in the 
education of our children. 

The next time a patient says, 
“I can’t afford to have that 
done,” explain to him a few 
of these things that seem simple 
to you. Make it clear that he 
cannot afford to neglect a check 
on his teeth and physical condi- 
tion regularly, and tell the bene- 
fits that will be derived from 
prompt and regular care. After 
a trial has convinced him that 
he gets more for his money out 
of this health protection than 
anything else that money is 
spent for, he will be a booster 
for any health program and 
have a word of praise for you for- 
ever.— RUSSELL L. Woop, D.DS.., 
Martin Building, Hamilton, Mis- 
souri. 


PROTECTION FROM 
RACKETS 


With reference to PUTRESCENT 
PaRCcEL Post by Doctor J. P. 
Leonard! in your April issue, I 
think his article was well writ- 
ten and presented many truths, 
but no remedy. 

It has no doubt occurred to 
the mind of every ethical think- 


iLeonard, J. P.: Putrescent Parcel 
Post, Oral Hygiene 26:472 (April) 
1936. 
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er, who has read his observa- 
tions, that the public should be 
protected—but how? 

One remedy is in the hands 
of the Federal Communications 
Commission, which has the pow- 
er to exclude from its broadcasts 
misleading statements indulged 
in by purveyors of various den- 
tal nostrums under the guise of 
mouth washes, tooth pastes and 
powders, for which extravagant 
claims are made. 

How about the restrictions im- 
posed by the Federal Govern- 
ment in regard to fraudulent use 
of the mails? It seems to me that 
these restrictions could be in- 
voked to curb the activities of 
mail order dentists such as de- 
scribed in Doctor Leonard’s ar- 
ticle. 

Apparently, little thought is 
given to the harm which can 
result from unrestricted publicity 
given to nostrums over the radio 
networks. The greed for money 
seems to be the chief incentive 
of those who have advertising 
facilities for sale, regardless of 
the harm which may and does 
result. 

It is a profound mystery to 
many of us why the average 
citizen should be willing to bar- 
ter his most priceless posses- 
sions—health and happiness— 
for the privilege of saving a few 
dollars. 

Could we, by any means, dis- 
courage the urge of the ignor- 
ant or uninformed to try to gain 
something of value without an 
adequate outlay, our problems 
would be solved and health and 
happiness would reign supreme, 
as they should.—J. FRANKLIN 
CRAWFORD, D.DS., 1052 West 
Sixth Street, Los Angeles, Cali- 


fornia. 
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ORAL ENYQUaNs 





Please communicate directly with the Department Editors, V. CLypE 


SMEDLEY, D.D.S., and GEORGE R. WARNER, M.D., 


D.D.S., 1206 Repubic 


Building, Denver, Colorado, enclosing postage for a personal reply. 
Material of general interest will be published each month. 


BLEACHING A TOOTH 


Q.—Please advise me as to the 
best method of bleaching a 
tooth.—O. F. B., Indiana. 

A.—I suggest that you steri- 
lize and fill the apical two- 
thirds of the canal, enlarge 
the pulp chamber consider- 
ably, fill with loose cotton, 
and seal it in with hot tem- 
porary stopping. With a hot 
blunt instrument, melt a hole 
through the center of the 
temporary stopping and carry 
several drops of pyrozone (25 
per cent hydrogen dioxide 
supplied in sealed ampules) 
between the beaks of long 
nosed operating pliers into 
the cotton filling in the pulp 
chamber. Seal it in by fusing 
the hole through the tempo- 
rary stopping. Sometimes one 
such application will suffice; 
seldom more than three at 
two or three day intervals 
will be required.—V. C. SMED- 
LEY. 


FACIAL PARALYSIS 


Q.—Please name some of the 
causes of and treatment for 
facial paralysis. I have had one 
patient in my practice for whom 
an extraction corrected the facial 
paralysis instantly. The taoth ex- 
tracted was a six year molar. I 
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have extracted wisdom teeth to 
relieve such a condition and 
months would elapse before it 
was corrected. Is there a system- 
ic treatment for this condition? 
—P. L. W., Georgia. 

A—Facial paralysis or Bell’s 
palsy is usually the result of 
an affection of the seventh 
nerve and is frequently caused 
by exposure to cold. How- 
ever, it may be from a skull 
fracture or from a brain 
tumor. Focal infection is one 
of the predisposing causes 
and possibly one of the active 
causes, so in the case in which 
you removed the first molar 
it might be that it was an ac- 
tive cause, although even in 
such a case we do not expect 
such a miraculous recovery. 
It usually takes considerable 
time and often requires some 
treatment with a high fre- 
quency current.—GEORGE R. 
WARNER. 


EFFECT OF 
SODIUM FLOURIDE 


Q@.—I should like some infor- 
mation relating to the action of 
NaF (sodium flouride) upon the 
teeth and general body func- 
tions. 

The patient is an extermina- 
tor who uses this chemical in an 
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appreciable quantity. While dust- 
ing this powder about, some of it 
gets into his system by inhala- 
tion. He complains about feeling 
a pain line where the teeth 
meet the gums. His teeth are 
slightly yellow—J. H. D., New 
York. 

A—Since receiving your let- 
ter with the question in re- 
lation to the systemic effect 
of the inhalation of the pow- 
dered sodium flouride, I have 
gone over the literature, par- 
ticularly INDUSTRIAL POISONS 
In THE UNITED STATES by Ham- 
ilton, who is an authority on 
the subject of poisoning in 
industry. I can find nothing 
on the subject in this book, 
and the medical dictionary is 
of no help either. We have a 
good medical library here, 
but it is possible that you will 
find something in the medical 
library in New York that we 
do not have and that will be 
of help to you.—GeorcE R. 
WARNER. 


HYPEREMIA OF 
THE PULP 


Q.—I have a patient, a man, 
23, in good health so far as I can 
determine and he has good teeth. 

He complains of a severe pain 
between the upper right first 
and second bicuspid region, when 
he changes from the outside 
where it is cold to a warm in- 
terior, or when he takes a cold 
drink and then something warm. 

Roentgenograms have _ been 
taken and the teeth have been 
transilluminated and examined 
by several of the best dentists 
in this district, and nobody has 
been able to diagnose the con- 
dition or give effective treatment. 
There is no decay that we can 
locate. 

The last few days the pain 
has been reflected forward to the 
centrals and they are all good 
teeth. Can you give me any 
advice on the problem?—L. D. H., 
Idaho. 
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A.—From the symptoms 
given I would suspect this is 
a case of hyperemia of the 
pulp or pulps of the teeth in 
the region involved. Hypere- 
mia of the pulp is usually 
caused by caries, periodonto- 
clasia, or trauma. When no 
one of these causes can be 
traced, we think of the pos- 
sibility of involvement of the 
maxillary sinuses when the 
trouble is in the region in 
which it happens to be in this 
case. Then there is the re- 
mote possibility of a hemato- 
genous infection of the pulp 
causing the trouble. 

But let us return to the 
probable causes, first, caries: 
careful roentgenographic and 
clinical examination should 
disclose the presence of caries. 
Periodontoclasia: here again 
roentgenographic and clinical 
examination should disclose 
the presence of this condition. 
Trauma: this is the one con- 
dition that is likely to be 
overlooked. Trauma may be 
from a single blow on the af- 
fected teeth or from repeated 
lighter stresses and this is 
particularly likely to be the 
case in the maxillary bicus- 
pids. As the teeth pass from 
centric to eccentric occlusion, 
long cusps on the maxillary 
bicuspid region are likely to 
be caught by the mandibular 
bicuspids and enough trauma 
produced to cause a hypere- 
mia of the pulp.—GeEorcE R. 
WARNER. 


INCORRECT DENTURES 


Q.—I should like to know just 
why a full lower denture that 
seems to fit correctly in the 
mouth displaces itself when the 
patient starts to eat. He is able 
to talk without discomfort. I 
made a full upper denture at 
the same time. This seems to be 
correct also, but I notice that 
when I have him bite against a 
wooden stick the lower denture 
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will rise on the opposite side.— 
E. A. L., New York. 

A.—It seems as though you 
might have placed the teeth 
on the lower denture too far 
puccally. They should of 
course be, as nearly as pos- 
sible, directly over the ridge. 
I frequently set them so that 
only the lingual cusps of the 
upper teeth can come in con- 
tact with the buccal cusps of 
the lower teeth in centric oc- 
clusion and so that complete 
occlusion can be secured on 
one side at a time in lateral 
excursion. 

Again, it is possible that 
your patient does not under- 
stand how to direct his mas- 
ticating stresses as advan- 
tageously as he might and 
should be taught the best 
method. I think you will find 
the article in THE DENTAL 
Dicest by Doctor Harold 
Brown! on How To USE ARTI- 
FICIAL DENTURES, very helpful. 
—V. C. SMEDLEY. 


APTYALISM 


Q—I have a complex case 
about which I should appreci- 
ate advice based on your knowl- 
edge and experience. 

An unmarried woman, 51, pre- 
sented wearing full upper and 
lower dentures in vulcanite. She 
complains of extreme dryness of 
the mouth, with almost no saliva 
present, except some that is 
thick and mucilaginous. The 
parotid appears small, possibly 
atrophied; no fluid can be ex- 
pressed; and lack of function is 
apparent in all other glands of 
the mouth. 

This patient carried amalgam 
restorations in her mouth until 
1930 or 1931 when she visited a 
dentist to obtain relief from a 
burning sensation, and lack of 
saliva was apparent at that time. 
All her lower teeth were removed; 


1Brown, H. O.: How to Use Arti- 
ficial Dentures, DENTAL DIGEST 
41:392 (December) 1935. ° 
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eleven teeth remaining in the 
upper jaw. A full lower was con- 
structed, and later the posterior 
upper teeth were removed and 
a partial constructed. These re- 
mained about two years. 

Just prior to the removal of 
the remaining upper anteriors, 
five in number, the patient be- 
came violently ill, vomiting a 
slimy substance; her skin be- 
came yellow and hard, her face 
puffed out; and after the re- 
moval of the remaining anterior 
teeth these symptoms disap- 
peared in about three days. 

The patient has been under 
the care of a physician and rhin- 
ologist; the latter administer- 
ing pilocarpine to stimulate the 
flow of saliva. The patient ob- 
tains her only relief from suck- 
ing candy; the symptoms con- 
tinuing whether dentures are in 
or out of the mouth. The most 
severe area is in the vestibule 
immediately under the lip in the 
region where the last five teeth 
were removed. The palate seems 
“dead-like,” as the patient ex- 
presses it. 

I have taken roentgenograms 
of the upper anterior ridge, and 
they show nothing abnormal. 
These rubber dentures she is 
wearing are not thoroughly 
cured, but in or out, symp- 
toms continue. I have relieved 
over the anterior palatine fora- 
men, and slightly over the pos- 
terior foramina. I took her off 
the candy and prescribed a 
mouth wash with a_ glycerin 
base. 

The patient is losing consider- 
able sleep; she spends most of 
the time in her room with her 
teeth out; and the condition is 
becoming desperate. If it is a 
nervous reflex that is drying up 
these glands, what will relieve 
that? If it is atrophy, what 
would be a possible cause? If it 
is diet, what would you suggest? 
Do you think a condensite base 
would help on the upper first, 
and the lower later, if any re- 
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lief is obtained?—N. A. A., Illi- 
nois. 

A.—In replying to your let- 
ter, let me first say that 
ptyalism is quite common, 
while aptyalism is rather rare 
except the evanescent type 
well Known to those making 
their first speeches. 

Prinz and Greenbaum’ 
quote Curschmann as saying, 
“Xerostomia (aptyalism) in 
relation to its origin may be 
divided into three groups: 
(1) Those cases’ arising 
through some psychogenic in- 
fluence; (2) those due to sen- 
ile, idiopathic, or atrophic dis- 
turbances of the _ salivary 
glands and (3) those having 
their origin within the medul- 
la oblongata, i.e., an organic 
neurosis.” 

Under treatment, the same 
authors have the following to 
say: “As the etiology of func- 
tional xerostomia is only 
vaguely known, the treatment, 
as a consequence, remains 
purely symptomatic. In psy- 
chogenic cases, the so-called 
xerophobia, psychotherapy in 
the form of the ancient axiom 
of ‘superiority of the mind 
over matter’ is of prime im- 
portance. Jurasz, and also 
Ward, reported that they had 
succeeded in reestablishing 
the salivary flow in a few 
edentulous cases by inserting 
artificial dentures. In these 
patients the renewed ability 
to properly masticate their 
food was undoubtedly the es- 
sential stimulating factor. In 
case of the food bolter suffer- 
ing with a dry mouth, ‘fletch- 
erizing’ of the food bolus is 
recommended; at times the 
use of chewing gum may be 
advisable. 

“Those cases which have 
their origin within the central 
nervous system may be oc- 


iPprinz. Hermann and Greenbaum. 
S. S.: Diseases of the Mouth and 
Their Treatment, Philadelphia, Lea 
& Febiger, page 498-503. 1935. 
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casionally benefitted by the 
administration of pilocarpine,. 
The following solution is to be 
recommended: 


Pilocarpin > ieee .0.3 
Aque distillat ...... 15.0 ce. 


Sig.—Five drops in a little 
water three times a day after 
meals. Increase the dose every 
third day by one drop until 
eight to ten drops per dose 
are taken. 

“Pilocarpine may be admin- 
istered over a long period of 
time, even for years without 
ili effects. It is not a habit 
forming drug. 

“We have not seen any 
benefit from the administra- 
tion of potassium iodide as 
advised for these conditions. 

“To ease the burning sen- 
sation and the dryness within 
the oral cavity, suitable emol- 
lient solutions may be recom- 
mended, such as a 50 per cent 
solution of glycerin in water, 
flavored with lemon juice; a 
decoction of linseed or marsh- 
mallow root or the painting 
of the mucous membrane with 
pure paraffin oil or sweet al- 
mond oil at intervals are us- 
ually highly appreciated by 
the patient. At times, a mild 
faradic or galvanic current 
applied to the region of the 
salivary glands has been of 
benefit. In case of hypothy- 
roidism, thyroid administra- 
tion may be tried. 

“While functional xerosto- 
mia is a comparatively rare 
disease, the fact remains that 
the dental practitioner is fre- 
quently consulted by his pa- 
tients about a temporary in- 
hibition of salivary secretion. 
After the insertion of artificial 
dentures, the patient at times 
complains about a dry mouth. 
In these cases the nhenome- 
non is often of a psychic na- 
ture, or it may be due to 
nervous reflexes having their 
origin in the presence of the 
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foreign body, i.e., the den- 
tures. The internal adminis- 
tration of a mild alKaline 
water, such as natural or ar- 
tificial Vichy, or a solution 
made from some of the com- 
mercial saline mixtures, as 
citro-carbonate, etc., have 
been of some service in our 
cases. Whether or not their 
effect is purely imaginary, the 
fact remains that the mental 
state of the patient may 
thereby be favorably influ- 
enced. 

“In genuine cases of xero- 
stomia, when artificial den- 
tures are worn, the patient 
frequently complains of the 
torture caused by the friction 
upon the dry mucous mem- 
brane of these artificial sub- 
stitutes during mastication. 
We have observed that a coat- 
ing of white vaseline upon 
the inner surfaces of the den- 
tures is much appreciated by 
the patient. To prevent the 
cracking of the dry lips fre- 
quent coating with cocoa but- 
ter will be of marked bene- 
fit.” 

Other references, given in 
the Index of Periodical Den- 
tal Literature, 1921-29 inclu- 
sive, are: DRYNESS OF THE 
MouTH, Louis F’. Crosson, page 
12, Dental Outlook 1926; Hist- 
AMINE AND SALIVARY SECRETION, 
M. E. McKay, page 539, Den- 
tal Cosmos, 1929; Two CASES 
OF XEROSTOMINA AND ITS TREAT- 
MENT, Louis Moderno, page 
404, Dental Items of Interest, 
1926: Xerostomia, H. Watisky, 
page 183, International Jour- 
nal of Orthodontia and Oral 
Surgery, 1926. — GEORGE R. 
WARNER. 


UNCOMFORTABLE DENTURE 


Q—A patient of mine has six 
anterior teeth remaining in the 
lower jaw. I have inserted a 
partial rubber denture, with 
lingual bar, clasps, and rests, 
which fits well. When masticat- 
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ing, the patient has severe pain 
on the upper surface of the 
ridge. There are no signs of ex- 
cessive pressure present. Is it 
possible to link the denture with 
some soft form of rubber? 

There is a partial denture on 
the upper jaw too, but this gives 
no trouble.—S. P., New York. 

A.—I believe you could give 
this patient comfort by rebas- 
ing the denture saddles as 
follows: Freshen the under 
surface of the denture as for 
any rebasing, making sure to 
carry the roughening well 
over the peripheral borders. 
Paint this surface with vul- 
canite dissolved in chloro- 
form. Adapt carefully to this 
entire surface one thickness 
of black vulcanite, trim it 
carefully around the periph- 
ery with shears and hot spat- 
ula, and let the patient wear 
it so for several days or a 
week, during which time the 
unvulcanized rubber will have 
adapted itself perfectly to the 
mouth. Dust the surface with 
powdered sulphur to replace 
what may have dissolved out 
of the raw vulcanite into the 
saliva. Imbed the case in a 
flask and vulcanize. 

It would be possible, of 
course, to rebase with velum 
rubber which remains perma- 
nently soft but it is porous 
and less hygienic, and I think 
you will find that this other 
way will prove satisfactory — 
V. C. SMEDLEY. 


CAPILLARY ANGIOMA 


Q@.—I should like to have your 
opinion on the cause and treat- 
ment of the following condition. 

The patient is a man, 45. The 
condition of his mouth and teeth 
is good except for three areas 
about one-eighth inch in size lo- 
cated on the free margin of the 
gingiva. They are purplish in 
color and bleed profusely at the 
slightest touch. I have tried all 
sorts of treatments and chemi- 
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cal cautery without success. The 
patient has a similar spot on the 
cleft of his chin which reacts 
the same way. He has been 
treated by nose and throat spec- 
ialists for sudden hemorrhages 
from the nasal mucous mem- 
brane without much _ success. 
These areas in the mouth appear 
to me to be small collections of 
arterioles immediately below the 
mucosa.—P. W., New York. 

A.—Your case is apparently 
one of “capillary angioma.” 
This is a congenital condition 
and composed of a more or 
less closed system of small 
vessels originating from en- 
dothelial buds.’ 

According to Brophy’ “an- 
giomata or hemangiomata are 
tumors composed of blood 
vessels.”” He says further that 
“excision still remains the 
best method of curing the 
condition.” 

Prinz and Greenbaum‘ di- 
vide angiomata into the flat 
and tuberous type. Under this 
classification, the one you de- 
scribe would be of the tuber- 
ous type. Under the head of 
treatment Prinz and Green- 
baum give the following: “The 
treatment varies with the 
type of the respective lesion. 
Rapidly progressing growths 
require early treatment. No 
single method succeeds in all 
cases and the choice of the 
treatment rests between 
freezing with solidified car- 
bon dioxide, radium, roent- 
gen-rays, electrolysis, electro- 
coagulation, or surgical exci- 
sion.”—GEORGE R. WARNER. 


2Goodsell, J. O. and Toshach, C. 
E.: Cavernous Angioma with Septic 
Thrombosis of Dental Origin, Re- 
port of Case, J. A. D. A. 22:1909 (No- 
vember) 1935. 


’Brophy, T. W.: Oral Surgery, P. 
Blakiston’s Son & Co. 


‘Prinz, Hermann and Greenbaum, 
S. S.: Diseases of the Mouth and 
Their Treatment, Philadelphia, Lea 
and Febiger, page 560, 1935. 
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GRINDS TEETH 


Q.—I have a woman patient, 
30 years of age, who insists on 
grinding her teeth at night. As 
a result, the teeth are sensitive 
to sweets and acids. 

I have used silver nitrate with 
good results for a week or ten 
days. 

Could a rubber vulcanite splint 
of some sort be made, and how 
can I make it, or what would 
you suggest in this case?—C. E. 
L., California. 

A.—A _ vulcanite occlusal 
splint to be worn at night can 
easily be made for this pa- 
tient either by covering the 
palate, which is the simplest 
and strongest method, or by 
just covering the occlusal sur- 
faces and holding in place by 
two or more crib wire attach- 
ments.—V. C. SMEDLEY. 


ABRADED TEETH 


Q.—I have two patients at this 
time who, because of their occlu- 
sion are abrading their lower 
anterior teeth labially. In both 
instances all the teeth are in 
position with the exception of 
the two lower six year molars. 
The character of the teeth in 
both instances is better than the 
average. There are no third mo- 
lars present in either mouth and 
both patients are about thirty 
years of age. 

I am wondering what you will 
recommend as a corrective for 
this condition. My thought was 
to insert two fixed bridges with 
gold crown attachments replac- 
ing the lost teeth—W. C. W., 
Pennsylvania. 

A.—Unfortunately, this type 
of case cannot be satisfactor- 
ily corrected as simply as you 
suggest. The two abutment 
teeth carrying bridges supply- 
ing the missing first molars 
could not stand the stress of 
opening the bite to relieve 
wear on the anterior teeth. 
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Complete roentgenograms 
and accurate casts mounted 
on an anatomical articulator 
should be studied to deter- 
mine just which teeth should 
be built up and to what ex- 
tent to provide for a balanced 
occlusion at an opened bite 
relation that will just clear 
the anterior teeth from con- 
tact at the time of insertion of 
the posterior occlusal restor- 
ations. These should be made 
of hard cast gold—vV. C. 
SMEDLEY. 


DENTURES CAUSE GAGGING 


Q.—I have a patient who is 
supersensitive regarding her 
dentures. I have made her full 
upper and lower dentures and re- 
made the upper into a roof- 
less denture, but she still gags 
and says she vomits when she 
tries to keep the dentures in her 
mouth. She cannot put even one 
denture in at a time and keep 
it there. She told me she has 
always gagged if she put any- 
thing like a clothespin in her 
mouth. Is there anything that 
can be done in this case?—H. R. 
E., Kentucky. 

A.—Gagging with dentures 
is usually caused by a tickling 
of the nerve endings at the 
distal periphery of the den- 
ture by a make and break 
contact as the soft palate 
flexes in function. Usually, 
providing the case with a 
firmer post dam seal is all 
that is necessary to correct 
the condition. In other cases, 
the gagging seems to be oc- 
casioned when the base of the 
tongue touches the border of 
the denture. I have seen gag- 
ging stopped by extending the 
upper denture well back to 
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the soft palate; the lower be- 
ing extended and thoroughly 
sealed against soft compres- 
sible tissue all around to pro- 
vide a definite seating. With 
suction thus established mo- 
tion is minimized, and the 
tickling sensation decreased. 
This gagging sensation is, 
of course, largely a mental 
state and can be controlled by 
the individual. Doctor Warner 
tells me that, when people are 
gagged by his x-ray films, if 
they lose their temper over it, 
they invariably stop gagging. 
A dentist I know has told 
me of a patient he had once 
who bothered him half to 
death complaining that he 
couldn’t wear his denture 
without gagging. Finally the 
dentist told him that every- 
thing had been done for him 
that could be done and that 
he would just have to break 
himself of the thought or 
habit or go without teeth. 
Sometime later the man came 
in to report that he had won 
his battle by tickling his 
throat with a feather until, 
as he expressed it, he wore 
the gagging nerves out and in 
comparison the denture felt 
good.—V. C. SMEDLEY. 


SILVER NITRATE STAINS 


Q@.—Please let me know if 
there is any way to remove sil- 
ver nitrate stains from a porce- 
lain wash bowl?—G. G. G., 
Washington. 

A.—If silver nitrate has not 
worked into surface cracks, 
it can ordinarily be removed 
by first covering it with tinc- 
ture of iodine and then re- 
moving that with aqua am- 
monia.—GEORGE R. WARNER. 
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Youth: “Darling, will you 


marry me?” 

Sweet Young Thing: “Sure. 
Trial, companionate, or fight-to- 
a-finish?”’ 





A business man was examining 
applicants for the position of 
bookkeeper. 

Business Man: “Of course you 
understand double entry?” 

Applicant: “Sure. The last job 
I had I kept the books triple 
entry—one set for the _ boss, 
showing the real profits; a sec- 
ond one for the _ stockholders, 
showing no profits; and a third 
set for the income tax people, 
showing a loss.” 





“Yes,” said the old man, “I 
have had some terrible disap- 
pointments, but none stands out 
over the years like one that came 
to me when I was a boy.” 

“And what was that?” 

“When I was a boy I crawled 
under a big tent once and I dis- 
covered it was a revival meet- 


ing.” 





First Stenographer: ‘You've 
been a stenographer for about 
all the big shots in this building.” 

Second Stenographer: “Yes, I 
guess I’m on my last lap now.” 





In darkest Africa two natives 
were watching a leopard chasing 
a large, fat man. 

First Native: Can you spot the 
winner?” 

Second Native: “The winner is 
spotted.” 


Young Wife: “I dreamt last 
night that you gave me $100.” 

Husband: “Well, since you've 
been such a nice little wifie, you 
may keep it.” 





Movie Director: “Mills wants 
$600 for playing the part of an 
Indian in our new film.” 

Manager: “Offer him $300. Tell 
him it’s only a half-breed.” 





Wife: “You must remember 
that money isn’t everything!” 

Husband: “What’s the other 
one per cent?” 





Hubby: “The bank has re- 
turned that check.” 

Wife: “Isn’t that splendid. 
What can we buy with it this 
time?” 





An Englishman on a visit to 
the West decided to go horseback 
riding. The hostler who was to 
attend him asked: 

Hostler: “Do you prefer an 
English saddle or a western?” 

Englishman: “What’s the dif- 
ference?” 

Hostler: “The western saddle 
has a horn.” 

Englishman: “I don’t think Ill 
need the horn. I don’t intend to 
ride in heavy traffic.” 





Visitor: “I hear you are a col- 
lector of antiques.” 

Newrich: “Yes, I have a very 
rare typewriter which was owned 
by Napoleon.” 

Visitor: “But that is impossi- 
ble. Typewriters had not been 
invented in Napoleon’s time.” 

Newrich: “I know it. That is 
what makes it so rare.” 
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* VWW/e'll use NEY-ORO B 
as usual for the abutments 
on that bridge case, — and 
please make sure that we 
have enough B-2 to cast 


the dummies.” 


The special requirements of 
bridge abutments, dummies and 
34, crowns are filled EXACTLY 
by the properties of the Ney-Oro 
‘**B” series. No other golds offer 
you the extra value and specific 


suitability found in 


per dwt. 
NEY-OROB........ $2.30 


NEY-ORO B-2 . aS 
NEY-ORO B-20 1.71 


THE J. M. 


IN 1 


COMPANY 
Est. 1812 


HARTFORD — CHICAGO 
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(freatly Obviates 
Post-Work Grinding 
of Artificial Dentures 


CAMPHO-PHENIQUE 


















Oh will have less trouble with patients 
returning for more grinding of new dentures, 
before they give these an opportunity to 
‘sec’. . . if you advise the use of CAMPHO- 
PHENIQUE. Campho-Phenique acts to 
soothe the gums by mild anesthetic effect. 
Thus the gum has a chance to harden and 
become accustomed to the new denture, 
saving you work and perhaps ruin of the 
denture from excessive grinding. 

Campho-Phenique provides the germicidal 
properties of phenol, with its caustic effects 
obviated .. . plus the cooling, healing action 
of camphor. 

Try # not alone for artificial dentures, 
but for sterilization of dental pulp, the 
treatment of lacerations and abrasions of 
the mouth, for bleeding gums, etc. Campho- 
Phenique does the antiseptic job promptly 
and at the same time leaves the mouth sweet 
and clean. 

Campho-Phenique is available in 1, 2 & 
4 ounce bottles at all Drug Stores and Dental 
Supply Houses. 

Safeguard your work by adequate follow- 
up recommendations for intervals between 
office treatments. 


Campho - Phenique Company 
500-502 North Second Street 
St. Louis, Mo. 
























THIS WILI 
CHEER YOU UP 


Go to your Dental Supply Dealer an 
look at Dumore Engines and Lathe 
After noting carefully their precision 
construction—ask for prices. You'll 
more than cheered—you’ll probablyk 
amazed at the savings you can make 
If you would like complete informatio 
promptly, mail th 
coupon below! 





The Dumore Laboratey 
Engine has an S. S. Whit 
All-cord Arm and Hast 
piece. Operates on A. C.a 
D. C. current. Has om 
venient foot control whid 
provides 6 forward speed 
and, with a snap of ther 
versing switch, 6 reve 


speeds. 


DENTAL EQUIPMENT 


’ | 
The Dumore Co., Dept. 226-F,1 

g Racine, Wis. 

§ Please send information on Dumore 

§ Dental Equipment. 


| 
8 Name 
+ 
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The Prometheus Recessed 


Instrument Sterilizer and 


PROMETHEUS ELECTRIC CO., 
21 Ninth Avenue, N. Y. 






' 
1 spect ' 
‘ard § | 
> of ther § 4uteclave has many un- 5 sterili 
6 revew usual features. Send for our BOD eee ececeesseeeeees 
handsomely illustrated cat- =f} Address... . 00s eeeeeceeeeeees 
alog. g Dealer .......ces. eaehececewes 
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THIS FILM HAS EVERYTHING 


. 
Machine-made, round corners 
' 








Pbpb pop 

{ THE NEW X-RAY: 

DOUBLE COATED -O-D ENS FILM 

REE ONE DOZEN 
With This Ad 





RECESSED INSTRUMENT STERILIZER 


The ultimate in practical 
sterilizer design and 
construction. Invaluable 
for the small office 
where space is at a 
premium; a handsome 
addition to any large 
office. 


e The Instrument 
Sterilizer is of the 
latest fully automatic 
type. 

e The Autoclave has 
many unusual fea- 
tures exclusive with 
Prometheus. 


e The Cabinet affords 
maximum utility in 
a minimum of space. 

e The Top of highly 
polished Stainless 
Steel provides ample 
working space. 


SEND FOR CATALOG 


a 
Gentlemen: Kindly send me your illustrated catalog on I 
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If your dealer cannot supply, order direct 


)Medical Arts Bidg. UNION FILM COMPANY 
th ee 





a White, moisture-proof packet 
a EXPOSURE IN AVERAGE CASES Re 
, UPPER LOWER 
Dumore Central Incisors ..... 3 Seconds 2% Seconds Address ....... 
‘Lateral Incisors ...... 2%, Seconds 2% Seconds 
es 214 Seconds 2% Seconds X-O-DENS Gross 
_.. EE PBieuspids 2202202 o 3 Seconds 2% Seconds One Film Packets $3.50 
ES 4144 Seconds 31% Seconds Two Film Packets 4.00 
! 
| 


a 
_ _ _ 











REGULAR Emul. Gross q 
One Film Packets $2.50 * 
TwoFilm Packets $3.008 q 





‘ 
Indianapolis, Indiana 4 
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idea’ Oui Dentifrice . 


HORTLY AFTER Professor W. D. Miller in 1881 first associated 
oral bacteria with tooth decay Dr. N. S. Jenkins, a famous 
American Dentist practicing in Europe, whose contributions to mod- 
ern dentistry included the perfection of a low fusing porcelain for 
inlays, began his studies to produce an agent that would not only 
clean and polish the teeth but would destroy mouth bacteria. 


After 18 years of intensive work, Dr. Jenkins in cooperation with 
Professor Miller finally completed his investigation and in his report 
read before the American Dental Society of Europe in 1908 Dr. Jenkins, 
referring to the germicidal action of his formula, stated: 


“It will be seen that both in experiments from the mouth and from 
individual pure cultures, it exercises a powerful disinfectant action 
upon the micro organisms found in the oral cavity. Not only does it 
destroy, but it inhibits the growth cf bacteria to such a degree that 
I have ventured to give it the ambitious name of Kolynos (Greek: 


Disease Preventer). 

“TIT know of no other combination of disinfectants which, without impair- 
ing the resistant powers of the tissue, accomplishes such results. Hitherto 
we have despaired of obtaining any other than partial and fleeting disinfec- 
tion of the mouth. With Kolynos, however, the disinfectant action is not 
only immediately apparent, but it is continuous for a considerable time, and 
it is also cumulative. This is shown by bacteriological examination which ~ 
notes not only immediate reduction and retarded develonment, but also a 
diminishing number of colonies when Kolynos is used habitually.” 


Therefore, between visits to the dentist, the patient’s use of Kolynos 
Dental Cream in the home keeps in check the activities of the oral bacteria, 


maintaining the sanitary condition of the mouth established in the dentist's | 
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@ We process our cotton, in our own mills, from the bales on 
the dock to final sterilization. J & J Dental Rolls are made 
from our finest grade hospital cotton. It is soft, clean, white, 
fluffy, and of maximum absorbency. That’s why J & J Dental 
Rolls are always uniform in firmness and consistency of skin. 
Sterilized after packaging. Made in J & J standard diameters 
and lengths. ORDER FROM YOUR DEALER 





NEW BRUNSWICK, N. J. CHICAGO, ILL. 
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KABOR LOST 







Insist on 
Time and labor can be lost by a casting Burns Flasks 
failure. The preparation of the model, ° : 
the waxing up and the investing require eisaaaiaiael é 
various lengths of time and labor which for Gualihe i 
can be lost in a few minutes by a casting and ' 
Durability 


machine that fails. 

Be certain no hours are lost in your 
practice —use the Burns Dental Casting 
Machine. Then—and only then, can 
you be certain of successful castings. 
You have no failures with a Burns. The 
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Model illustrated is the Laboratory 
Favorite. § 
Send coupon for complete _ infor- ‘ 
mation, and our new edition of ‘‘Casting ; 
Technique” (for use with ANY in- § 
vestment. ) j | 
ini sammie ns ini eeieianhiealaplaaiiaiiaiaiinitiiandaaaien : 






Burns Dental Casting oes wed Inc. OH6 

88 State St., Flushing, New Yor 

Please send me full aie on items 

checked below: 

[} Burns Personal Model Casting Machine 

[) Burns Flask Heater 

[) Burns Laboratory Favorite Casting Ma- 
chine 
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MORE CONVENIENT 
FOR THE OPERATOR 





FOR BETTER AND | 
QUICKER HYDRO-COLLOD 












IMPRESSIONS 





MORE COMFORTABLE 
FOR THE PATIENT 


Perfect impressions produced in tw 
minutes. Simplified technic include 
water cooled Trays connected direct t 












the unit. Positive, quick and unifom 
chilling. No water in patient’s mouth 
Easily operated without the aid 
of assistant or patient. This sy: 
tem will eliminate your impres 
sion problems. 


/ Q0PERIPHERY REACHED 
DIRECT BY SEPARATE 
COOLING TUBE 





s— 










— 
im CONNECTION 
70 FOUNTAIN 






Return the coupon for complete in- 
formation. 


Patterson-Wagner Corp., 5 South Wabash Ave. 
Chicago, Ill. 


Send complete information please. 
Dr. 
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Butyn-Metaphen 
Surgical Dressing, Dental 


FOR PREVENTION AND CONTROL OF 
POST-OPERATIVE PAIN AND INFECTION 


Tuts product offers distinct 
advantages. The high germicidal 
power of Metaphen 1:500 is com- 
bined with the dependable local 
anesthetic action of 4% Butyn. The 
ointment base is non-irritating and 
has no objectionable taste. A pplica- 
tion aids tissue repair by controlling 
infection and serves to keep sockets 
free from pain for several hours. 

Butyn-Metaphen Surgical Dress- 
ing is useful in both prophylatic and 
curative treatment, for all cases of 
trauma from extraction, and for 
“dry sockets.” It is an excellent 
anodyne dressing for use following 
scaling, in the treatment of painful 
pyorrhea pockets, for abrasions of 


all types, and for relieving pain 
caused by ill-fitting dentures. 
Supplied by Abbott dealers in 
convenient 34-oz. collapsible tubes. 
The nozzle may be detached for 
cleaning and sterilizing; it is long 
enough and suitably shaped to reach 
all sockets. Write for literature. 


Abbott Laboratories 
NORTH CHICAGO, ILLINOIS 


Abbott Laboratories, North Chicago, IIL 


Please send me literature on Butyn- 
Metaphen Surgical Dressing, Den 


D.DS. 
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The Science 
isin the feeth 
, COMPLETE §& 
BA lie 


Teen 
(TILTED) 







































































THE DENTISTS’ SUPPLY 





ih) XPERIENCE 
has confirmed what 


pi_ Logic has always 
indicated:—that 


| Teeth must conform to the 
‘| Anatomical Requirements 
| of Mandibular Movements. 
| DURING the past year, 
patients have used N.'T. 20° 
on dentures—uniform excel- 
lence. “hey get better all 
the time’—one said. 

EASY to wear and set. You 
don’t have to be “scientific ’— 
the Science is in the Teeth! 




















NEW TRUBYTE 


—=Pmim a 
POSTERIORS 


FUNCTIONAL 20° SHALLOW-BITES 





COMPANY OF NEW YORK 





























NAIL BITING and 


Hy Uj THUMB SUCKING Samp f 


TRADE MARK Thumb sucking causes crooked teeth, be 
high vault, and deviated nasal septum which results in inflammation of oa 
the nose, throat, middle ear, and often partial deafness. Lae 

Recommend THUM for cases you come in contact with. It contains no 

harmful ingredients and children cannot possibly remove from fingers. 

The price is only $1.00 per bottle and is obtainable through your 
dental dealer. 


NUM SPECIALTY CO. 4614 Fifth Ave., Pittsburgh, Pa. 


They COST YOU LESS and are 
EASIEST to open in a Dark Rog 
use DENTETTES 


The Modern Dental Film 
One Film Packets Two Film Packets » 
Reg. Emul. (slow)....... $3.00 Reg. Emul. (slow).......§ 
Sensitex (med. fast)...... $4.00 Sensitex (med. fast)...... rT 
Ask your dealer . . . if he does not carry, order direct. 
Free samples on request E OF 


GEO. W. BRADY CO. 
809 S. Western Ave. Chicago, OM 
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Send for the new Jus- UTOM 
tiform Mold booklet. 

HY submit 


Try a set of Justiform \ C we that r 
teeth and you will ex- : sitwith . 


perience the thrill of matic Ste 











a perfectly balanced, : coe ~ Res 
easily articulated has a 


e operation. ' 
denture that looks = from this 


natural in the mouth. into the ste 
¢ feature 


And Justiform teeth ancyll we art 

cost far less than a 

other teeth of high nD. > t Can y. 
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quality. tie Ster: 
ery 
H. D. JUSTI & SON, INC. 


The Oldest Tooth Manufacturer in America e 
32nd & Spring Garden Sts. Philadelphia, Ri 
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WE OF FOUR EXCLUSIVE 
UTOMATIC FEATURES 
tmake the Ritter Models AGC 


ONLY COMPLETELY 
UTOMATIC STERILIZER 


= 


HY submit to the annoyance of a steril- 

wet that requires frequent, manual re- AUTOMATIC WATER SUPPLY. Con- 

causes needless delay and annoyance? veniently located reservoir requires fill- 

vit with a completely automatic Ritter ing only once daily—eliminates frequent 
troublesome manual refilling. 


matic Sterilizer, (Model “A” or “C”’.) 
later Reservoir of Ritter Hydromatic AUTOMATIC PRE-STERILIZER eli- 





rs is conveniently located, readily ac- minates waiting for water to reach ster- 
nas a capacity sufficient for a full ilizing temperature a is as ae 

: ° : . water is manually replenished. Preheats 
enon. Water is automatically fed by the water to approximately 202 Fahren- 
from this reservoir through a pre-ster- heit (almost boiling) then, to maintain 
into the sterilizing tank. Study the four proper water level, feeds it slowly into 
: the sterilizing tank without changing 


¢ features that make Ritter Hydro- comeabantes al water ti aie teak. 
p the only completely automatic ster- 


he only sterilizers that can’t run dry. 
AUTOMATIC WATER LEVEL pro- 


them with any manually -operated vided by gravity feed from water reser- 
x. Can vou afford to pass u the in- voir assures complete immersion of all 
“ instruments, thereby preventing dulling 


° mecy and convenience OF a Ritter and discoloration. 
satic Sterilizer? Rirrer DENTAL MAn- . 


vRING Co., Inc... . Ritter Park, 

ter, N.Y. AUTOMATIC FLOAT TYPE SAFETY 
| SWITCH cuts off current when water 

level falls below normal—keeps it off 

until the water is replenished. Unlike or- 

dinary sterilizers ... Ritter Hydromatic 

Sterilizers do not require manual uoper- 


R 2 7 t © Fr a = | ation or run dry before the safety switch 
been cel w Gane — 
STERILIZER * 


TOMATIC WATER FEED 
\ND WATER LEVEL 









PROTECTED crrms. HANDLING 
Moyer 


Aseptic Sand and 
Garnet Disks 


No doctor who spends hundreds of dol- 
lars keeping instruments sterilized wants 
to use dirty paper disks in a patient’s mouth. 

Yet when buying loose disks, you can’t help getting dust and germs along 
with them. 

PLAY SAFE FROM NOW ON. Specify Moyer Aseptic Disks. Packaged un- 
der sanitary conditions in special protective boxes, after which no hands 
touch them until the package is opened. Moyer disks are very stiff and 
have two heavy coats of pure orange shellac. They run true, are clean cut, 
and the holes are in the center. Made in 39”, 12”, 58”, 34 * and 4g”. The 
grits are Garnet, Sand, Cuttle Emery, Carborundum and Crocus. 

Sand and Garnet are made in 5 grits; Cuttle, Emery and Carborundum 
in 3 grits; and Crocus in 1 grit. Packed 100, 525 and 1250 in a box. The 
latter two are assorted. 

Prices: 100 in box—13c (Carborundum is 
19c); 525 in box—65c; 1250 in box—$1.60. 


Send for sample card, then order Moyer disks from your dealer. 


THE JV. BIRD MOYER COMPANY 
1210-12 Vine Street Philadelphia, Pa. 


SPECIAL OFFERE 


to Readers of Oral Hygien. 
» YOUNG'S a 
410 rT ony 29 





WORX KNOX KN 





For a limited time only, Young makes this introductory offer. This kit consists of the 
est materials for thorough, rapid, gentle prophylaxis. Enough for many treatments. 


NOW! Send no money—but mail coupon today. We will ship thru your dealer. 


1 Medicator & Masseur . 
6 M. & M. Rubber Cups 35 
36 assorted Polishers i 

1 YCO Mandrel (RA) , 

1 Young's Mandrel (HP) P 

2 Young's Mandrel (RA) d 


12 Prophslavis Sticks D re N T A L MFG. CO. 


FOR LIMITED TIME ONLY 410 4958 SUBURBAN RW 
YOU SAVE $1.60 ST, LOUIS, MO. 
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JHEN CHEWING 
IS DIFFICULT 


it % 2 


A SOFT, NON-IRRITANT 
FOOD 


After extractions, while artificial dentures are being 
made, where dental procedure exposes sensitive 
tissues, gelatine can be used as a vehicle for many 
soft, non-irritant dishes. Recipes can be prepared 
which require little or no chewing, giving inflamed 
areas an opportunity to heal. The soft smoothness 
of such pure gelatine dishes is also valuable in acute 
or chronic stomatitis. 

Knox Sparkling Gelatine surpasses in all respects 
the minimum U. S. P. standards of purity. It con- 
tains 85% of protein which is readily digested and 
assimilated. 

Dentists recommend feeding Knox Gelatine in 
10% solutions (one package dissolved in ten ounces 
of soup, etc.) for three days before extraction. It has 
been shown to be of value for reducing blood clot- 
ting time where hemorrhagic tendency exists. 

Quite a remarkable product —Knox Gelatine. 
Made as carefully as an ampule solution. Valuable 
where additional protein is required in the diet of 
the convalescent, the tubercular, diabetic or post- 
operative patient. 


PA EK tt 
GELAT 


KNOX GELATINE LABORATORIES 
470 Knox Avenue, Johnstown, N. Y. 


Please send me informative literature. 
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a Castle rePLAceS Out 
OLD MAKESHIFTS 


if & “At last we got the sterilizer 
we we've wanted so long" 


Yes, doctors are no longer shopping for 
“something to get by with”, no longe 
letting makeshifts “do”. .... They ar 
buying the sterilizer they have so sorely 
needed, and they naturally buy Castle—, 
name known to them and to their grand. 
dads, for world’s sterilizer leadership. 














CASTLE "50" HAS: 


1 Modern Beauty wich recesse 
sterilizer. 























China top— acid proof. ; 
Viostero 


3 Sterilizing Safety. with the 


4 “Full-Automatic’”, with Auto ive emit 
matic Boiling Control and 
Automatic Cut-off. marmac 

panies : 


5 Lifetime CAST IN BRONZ 
Boiler. cs | 


Ad MEADE 
Wite for book PARK 


"Modern Sterilization'}’ 2 — 


V : 
WILMOT CASTLE CO. os 


1 101 University Ave. Exclusive 
Rochester, N. Y. 
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This booklet, now coming from press, concisely 
discusses the significance of Vitamin D as it con- 
cerns the dental profession; and the use of both irra- 
diated foods and Viosterol as sources of Vitamin D 
effect. The discussion is in the form of abstracts from 
scientific publications by recognized authorities. A 
copy of this 32-page booklet will be sent any mem- 
ber of the dental or medical profession upon request. 






















* 
SOFT EM Ts 


The following abstracts from scientific 
publications are by recognized authorities 
and provide information in concise form 
on the relation of Vitamin D to the teeth. 













These abstracts have been classified and 
indexed for easy reference as follows: 
















Vitamin D is a Primary Factor in Tooth Build- 

ing, Nourishment, and Protection Pages 4-6 
Scarcity of Vitamin D in Foods 
Inadequacy of Solar Ultra-Violet . 


1 recessed 





THAD ® 





Pages 7 and 8 
Pages 9 and 10 
Importance of Vitamin D in Forming Teeth . Page 11 
Vitamin D and the Prevention of Caries, Pages 12-14,19 
Irradiated and Metabolized Vitamin D Milks, Page 15 
Irradiated Evaporated Milk . Page 16 
Viosterol and Other Vitamin D Medicinals, Page 17 
Vitamin D-Enriched Foods . Page 18 
Benefits of Vitamin D During Prenatal and 





f. p ks ol , 
Viosterol is identified 


with the names of these 
fve eminent American 
sharmaceutical com- 


panies : 
BRONZE 


—e sb OO Tf fT 
MEADE JOHNSON 










vith Auto 
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/ Nursing Periods . Pages 20-21 
book PARKE, DAVIS Vitamin D and Rickets Pages 22-25 
! ation’ so U itl B B Relation of Rickets to Dental Caries . Pages 26-27 

VINTHROP Vitamin D Requirements of Adults Page 28 
E CO. Toxicity Latitude of Vitamin D Page 29 
7 Exclusive Licensees of 


mm SCONS?IN ALU MN I 
RESEARCH FOUNDATION* 










* A corporation not for private profit ... founded in 1925... to ac- 
cept and administer, voluntarily assigned patents and patentable 
scientific discoveries developed at the University of Wisconsin. 
By continuous biological assays, the public and professional confi- 
dence in accurately standardized Vitamin D is maintained. All net 
avails above operating costs are dedicated to scientific research. 
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N-N'-DIGHLOROAZODICARBONAMIDINE 
U4 


CEPI EL FOR 
‘werr) ROOT CANAL 
=~” STERILIZATION 


. . . Azochloramid solves an im- 
portant problem. It assures pro- 
longed effectiveness against the 
| different organisms encountered, 
40¢ | Its unequalled stability, even in 















dozen : | the presence of pus and serum, and 
a. -5 White for | its ability to sterilize portions of 
FREE Sample | the root —— nooner to 
| instrument, indicate its selection in 
a Permanenty Mounted | root canal antisepsis. | 
© Assures Safety for Patient | 
* Protection for YO U Order through your dealer. 
WALLACE & TIERNAN 
CRESCENT DENTAL MFG. CO. Products, Inc. 
1839 S.C vawtord Ave me iia \cle Belleville, New Jersey, U. S. A. 





























Difficult Exodontia 


For the pain and swelling following 
difficult exodontia, 
prescribe 
oo Hh -« 
Z y, OU J 
V 


Decongestive . Pain-relieving 


Sample on request 










THE DENVER CHEMICAL MANUFACTURING CO. 
163 Varick Street ‘ ' ‘ : , New York, N. Y. 
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FISCHER SHOCKPROOF 


“DENTAL-X”’ 


Delivers 20 M. A. at 67.5 K.V.P. . . Both Milliamperage and 
Kilovoltage variable ... Fully Mobile... Every Needed Po- 
aN sition Instantly Obtainable While Patient Remains Seated 
in the Dental Chair... Three Years to Pay. 


























n im- : 5 
Ppro- e Why wait? Under our 

tthe three-year payment plan, 

tered, this unit pays its own way. 

=n in Fees from radiographs and 

, and new work uncovered, in 

ns of fact, more than meet car- 

e to rying charges. Further, 

on in owning your own X-ray is 


necessary to hold the good 
will of patients and to 
build business. Many users 
say frankly that this new 
FISCHER  Shockproof 
“DENTAL-X” has proved 
to be their best business 
builder. 


YEARS 
TO PAY 


This unit has many unique features. It has far more power— 
20 M.A. at 67.5 K.V.P. Both milliamperage and kilovoltage are 
variable—assuring finest results. Every position needed can in- 
stantly be obtained while the patient remains seated in the den- 
tal chair. The design is very compact, mobile, absolutely shock- 
proof, and attractive in mahogany or ivory finish with chromium. 
Because of the greater power of this unit it is possible to use 
tube at greater distance, increasing the detail and contrast in the 
negatives. Every convenience has been added. Unit instantly ad- 
justs to any size patient. Control box convenient. Meters easy to 
read. Lead box for films. Illustrations show flexibility of tubehead. 

Write for full information. Or simply mail coupon. No obligation. 

Large, illustrated folder sent immediately by return mail. 





|. 
























H. G. FISCHER & COMPANY 
2323-2345 Wabansia Avenue, Chicago, Illinois OH636 
Please send your large 2-color folder, illustrating and de- 
scribing the’ new FISCHER Shockproof “DENTAL-X’”—also 
full information on your three-year payment plan. 
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Today's dentistry is closely allied 
with Trupontics, the finest and 
vaato}-} Mb astelet-taate ab 4:10 M obatelel-Ba-t-lieha- o 


tions available. 


Adoptation of Trupontics to tissue is impor- 
tant. A new free booklet is available cover- 


ing this subject. SEND FOR IT! 


THE COLUMBUS DEMAL MRG. CO, Columns, On0, U.S.A. 











UNPRECEDENTED VALUE! 


This new five-gross assortment not only provides a more 
comprehensive selection of New Cutwells than has hereto- 
fore been available, but brings them to you at the lowest 
rates per gross for which New Cutwells ever have been sold. 
At these rates the price of the 40 dozen plain and 20 dozen 
crosscut burs in the assortment—two-thirds for angle 
handpiece—totals only $37.33. And in addition you get the 
handsome mahogany-finish assortment cabinet and handy 
l-gross Bakelite tray-case pictured above, at no extra cost! 
Giving due consideration to the superior cutting efficiency 
and serviceability of the burs themselves, surely this as- 
sortment represents a value that no dentist with an active 
practice can afford to overlook. Phone your dealer now. 


# Five-Gross Assortment ~ 3 r fi 


Complete as illustrated 


THE RANSOM & RANDOLPH CO. . . TOLEDO, OHIO 





CANNED FOODS AND THE PUBLIC HEALTH 
V. FOOD IN THE OPEN CAN 


@ In September 1935, the facts about 
food in the open can were presented on 
this page. It was stated that there was 
no reason, from the standpoint of food 
poisoning, why food must be removed 
immediately after the can is opened. 
This statement bore the Seal of Ac- 
ceptance of The Committee on Foods of 
the American Medical Association. 

However, since that time, two inci- 
dents have occurred which lead us to 
present again the facts concerning food 
in the open can. 

First, late last fall, a national organ- 
ization dedicated to the relief of human 
distress during war and disaster, is- 
sued a list of precautions designed to 
reduce accidents in the home, in which 
it was erroneously recommended that 
food be removed from the can immedi- 
ately. The Department of Agriculture 
detected this error and called it to the 
attention of those responsible for issu- 
ance of the recommendations. A cor- 
rection was made as soon as possible 
but the damage had already been done. 
The original safety recommendations 
had meanwhile been issued in schools 
and newspapers throughout the country, 
thus giving further support to this old, 
unbased prejudice against canned foods. 

Second, in the early months of 1936, 
a release regarding food in the open can 
was made by a national press service 
to newspapers throughout the land. The 
strong inference was made in this press 
release that food left in the open can 
might become hazardous to consumer 
health. 


This dissemination of misinformation, 
referred to in the two instances cited 
above, has caused an increase in the 
number of consumer inquiries concern- 
ing the safety of food in the open can. 
To reply to these requests for reliable 
information, we can well quote from 
a recent release made by the Depart- 
ment of Agriculture (1). 


(1) U.S.D.A. Press Release, Feb. 23, 
1936 


“It is just as safe to keep canned 
food in the can it comes in—if the 
can is cool and covered—as it is to 
empty the food into another con- 
tainer. Thousands of housewives 
are firm in the faith that canned 
goods ought to be emptied as soon 
as the can is opened, or at least be- 
fore the remainder of the food goes 
into the refrigerator—one of the per- 
sistent food fallacies. The question 
keeps coming to the Bureau of 
Home Economics in letters from 
home-makers. 

“A few acid foods may dissolve 
a little iron from the can, but this is 
not harmful, not dangerous to health. 
Cans and foods are sterilized in the 
‘processing’. But the dish into which 
the food might be emptied is far 
from sterile. In other words, it is 
likely to have on it bacteria that 
cause food to spoil. 

“Whether in the original can or 
in another container, the principal 
precautions for keeping food are— 
Keep it cool and keep it covered.” 


AMERICAN CAN COMPANY 
230 Park Avenue, New York City 





This is the thirteenth in a series of monthly articles, which 
will summarize, for your convenience, the conclusions about 
canned foods which authorities in nutritional research 
have reached. What phases of canned foods knowledge are of 
greatest interest to you? Your suggesticns will determine 
the subject matter of future articles. Address a post card 
to the American Can Company, New York, N. Y. 



































Used under AMALGAM fillings, 
COPALITE “‘insu- 


ZL lates" the dentine Hl OM Wm?) 1 VEU) 4-1 W-N |G 


loy, makes a strong 


a ei 
bond between den- | y ee) * ae 
tine and restora- | f ermanent Color 


tion, and prevents Non-warping 
NTERMEDIARY VARNISH discoloration of the | 
ae pve a by the Made in U.S 
ae is a amalgam. 
NENTINAL TUBUL! SEAL You will find COP- | 
the iclaal LITE effective in | 
; dozens of instances 
tor all cavitiir well worth its $2. 50 | 
ied atgersinal dana cost. ‘ | DENTAL PLASTICS CO. 


stout to Receive inlay, RRY J. sesweere | PLASTIDENT PRODUCTS 


fe 4 o% chown 1315 S Michigan Ave eee gopuieates 
KNOCKS THE ““h’— 
‘ia Carbol Eugenol is ACES high when 
the patient has an aching tooth. 


OUT OF AC(H)ES 
Its soothing effect is marvelous. Ask How To Try It. 


Write for literature and prices 
















Address 
KING’S SPECIALTY COMPANY, FORT WAYNE, INDIANA 








Prescribe DR. BUTLER 


the original of this type of brush 


Brush manufacturers are solici- 
ted by various firms and indivi- 
duals to “Give us a copy of the 
Butler’ which shows the im- 
mense popularity that this par- 
ticular brush has attained in a 
very short period of time. 

Most of the Profession, however, 
prefer to prescribe the original 
of this type and design of brush; 
therefore, always specify the 
Butler on their prescriptions. 
Have you added your name to 
that ever-growing outstanding 
list of progressive members of 
the Profession dispensing or pre- 
scribing the Butler exclusively? 





One Only Dr. Butler 
Brush for your own 
Personal Use 
Sent for only the cost of 
packing and shipping. 


JOHN O. BUTLER COMPANY O-H-6-36 
7359 Cottage Grove Ave., Chicago, Ill. 


Enclosed find $ .20 for one brush. 

( ) Medium Bleached ( ) Hard Bleached ( ) Extra 
Hard Bleached ( ) Hard Unbleached ( ) Extra Hard 
Unbleached ( ) Junior (Child’s Brush) 


Send 20c today! ... use GS cb a cchatackcnslteadtekssussdacdedduaiehcihee 
coupon .. . indicate bristle ES oe PEE Em RET OR fe 
please. Gite Oe BOOOD on cccccctcncenasescnedoosacccencsuscesacees 














THE SILVODENT COMPANY 8-0-36 
17th and Alberta Sts., Portland, Ore. 


free booklet about SILV-O-DENT, 
Oxy-eugenol silver. 








The original flat den- 
ture material — taste- 
less, odorless, never 
warps or shrinks, 
practically un- 
breakable. 





















You may send me 4a copy of your 
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A PLEASURE TO OPERATE . . . 


Users of the 
TORIT CASTING MACHINE NO. 7 


really enjoy operating it because it 
runs so smoothly and quietly. They 
like the vertical motion of the cross 
bar, which gives a direct and unob- 
structed flow to the gold—resulting 
in better castings—with no gold loss! 


The TORIT No. 7, for inlays, crowns 
and bridges, has become the MOST 
POPULAR casting machine simply 
because purchasers prefer it. 


The TORIT No. 8 is almost a dupli- 
cate of the No. 7, but handles large, 
as well as small, castings. 


Ask us for information on the TORIT 
Vertical-Centrifugal Casting Machines. 


* & & 


TORIT MANUFACTURING COMPANY 
279 WALNUT STREET ST. PAUL, MINN. 





































Dentists know better than any other 
group the value of strong feet and 









































the danger of weak ones. Tired feet 
mean a tired body... tired thinking 4 
... tired nerves and, very often, un- EXCLUSIVE FEATURES 
fortunate reactions on the patient. OF WRIGHT ARCH 
‘ PRESERVER SHOES 
Long hours at the chair place heavy 
d = vy h | 1. Steel shank, provid- | 
Gemands on the reet-—nappily met ing scientific support | 
in thousands of cases by the sustain- for long arch. 
ing i, ttl of Wright Arch Pre- 2. Metatarsal support 
server Shoes. of normal height, re- 
).7 Scientifically designed and specially prt. + nee | 
<i constructed, these shoes embody 3. Absolutely flat fore- 
They FOUR exclusive features. Bad feet part, crosswise — no 
cross need them. Good feet deserve them. curving to compress 
ee Ask about them at your nearest 4 sr nadeiiadien 
loss! Wright Arch Preserver dealer. insure complete sup- 
owns They’ll interest you! port of all parts of 
[OST the foot. 
mply e ; 7 
Send for FREE Archograph™ 
[upli- = L E. T. Wright & Co., Inc. 
large, Rockland, Mass. 
/j Dept. O-1 .* ? 
Please send me a Wright 
RIT A R C 4 0 w f S a G 1) F v Archograph for foot print 
hines. examination. — : 
aga ees Prins ct : ie 
Address... 
NY by c Mt € Vi bs City, Oc Sta(@. ct. 2o 5... ce 
ames Pe Ne eee ¥ 





















ILVE R LO! courons 


REG. U.S. part. OFS , 
CENT DENTAL’ MFC (&% NEW FEDER: 


m1 SO CRawroro Af = AND ADA 
CHICAGO ILI fz) SPECIFICATI( 


CENT DENTAL MFG. CO. 
» Crawford Ave., CHICAGO 


These cusps are ideal for bridgework and See on 
crowns. Made of 22K gold and platinum in 32, 34, 
36 gauges. 


Practitioners who use Masel’s Cusps in crown an 
bridgework find them very handy and satisfactory i 
every respect. They are economical, too, because wha 
a cusp is swaged from plate metal there is always a 
excess of metal which depreciates considerably i 
monetary value when sold for scrap. Take this k 
into consideration and you will see instantly that tg 
use of Masel’s Ready-Made Cusps is an economita 
practice. 


MAS BIb’S Maz CUS? 


Masel’s Platinum Cusps are soft; will not dis- 
color. They are stronger than gold and cannot be 
burned in the gas flame. 


Masel’s Gold Cusps are soft; will not oxidize in 
the flame. They have a high resistance to tarnish 
while in the mouth. 


Try Masel’s Ready-Made Cusps at your next op- 
portunity. You'll be pleased. Write for complete 
information. 


MASEL DENTAL LABORATORY 
1108 Spruce Street Philadelphia, Pa. 
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lerck SODIUM PERBORATE Flavored 


N important phase in the treatment of 
Pyorrhea Alveolaris is the control of 
tions which may be produced by 
bic micro-organisms. On contact 
® moisture, Merck Sodium Perborate 
bored liberates nascent oxygen which 
hibits the growth and action of these or- 
nisms. It may be administered to your 
tients in solution or in paste form. 


Merck Sodium Perborate Fla- 
vored is accepted by the Council 
on Dental Therapeutics of the 
American Dental Association. 


. City. 


controls 
Anaerobic Infection 
Associated with 


PYORRHEA 
ALVEOLARIS 


Patients gladly supplement office treat- 
ments with home use, according to the 
dentist’s directions, when Merck Sodium 
Perborate Flavored is prescribed. It is 
easy to use and the peppermint flavot 
leaves a clean, refreshing feeling in the 
mouth. It is a fine powder, free from 
abrasives, and dissolves in water or saliva, 
completely covering any affected area. 

Your patients may obtain Merck So- 
dium Perborate Flavored at drug stores 
in 2-oz. and 4-oz. tins. 

Send for circular “Sodium Perborate an 
Oxygen-Liberating Agent” with sugges- 
tions for use in Vincent’s Infection, Pyor- 
rhea and Gingivitis. A 2-oz. regular size tin 
will also be sent to you. Use the coupon. 





@ MERCK & CO. INC. 
Dept. 16, Rahway, N. J. 


I am attaching my professional card (or letter- 
head). Please send office sample of Merck 
Sodium Perborate Flavored and literature. 


Name 





Street 








The advertising of Merck Sodium Perborate Flavored 
is directed to the dental and medical professions 








X-ray Developer 
and Fixer 
in 30 seconds! 


FR 


Concentrated Liquids 


FINK-ROSELIEVE CO., Inc. 
fhotegraphic. Fine Chemicals 


St., New York 

















BANISH 
FEAR 


The Dentist’s great- leons ---=s5 
est enemy is fear. 

Fear of pain keeps 

more patients away than all o 
causes combined. 


NOVOTHES!: 


NOVOTHESIA (Dicks) is a non 

ic, non-narcotic surface anesthetic 

is applied locally. It desensitizes 
sterilizes within three minutes, 
abling you to use needle with 

pain. Its use banishes fear. 


Send for free trial bottle and see for y« 


SPECIALTY PRODUCTS CO., , F 
433 Bourbon St., New Orleans, | 













PROMPT AND 


We will recondition your 

A. C. Clark Equipment at a 
minimum of cost. We can replace NT | 
broken or worn parts promptly. No waiting, P A Rr ne a - 


no delay. 


POUIPy gy, 


EFFICIENT CLARK SERVIC ] 


specialize in servicing and reconditioning all A. 
Clark Products. We maintain a thoroughly compete | 
staff of trained mechanics. The workmanshi 

is guaranteed 100%. 


Recause 
rom th 
ne 


Direct or through your Dealer 


GLAZBROOK BROS. DENTAL SERVICE SHOP om 


7225 Wentworth Ave. 


Chicago, Il 

















In Place of a Plaster Wash 
(It’s Better) 


Dr. Kelly’s Impression Paste will give you results far 

to those obtained by former methods. Thousands of 
dentists have proved this. The NEW ready-mixed Pastei 
form is easiest to use; gives full control of setting speed; @ 
no smarting; delivers 40% more Paste at the same price 
original type. At dealers, $2.50, making the cost average If 
impression. Try it; 


faction. Kelly-Burroughs Laboratory, Inc., 143 N. Wah 


“KELLY’S PASTE! 


we unconditionally guarantee your 


3IN 
UJ 





ATIENT COOPERATION 


Massage of the gums with Forhan’s has been a 
professional recommendation for nearly 20 years 


cause of the importance of help First . . . it cleans teeth safely, 
fom the patient himself in estab- helping to keep them brilliant. 
shing or maintaining oral health, SECOND. .massage with Forhan’s 
nny dentists suggest regular mas- gently tones the gums, while at 
ge of the gums with Forhan’s. the same time Forhan’s active prin- 


— othan’s benefits are twofold.... ciple heightens the effect. 
hicago, 


FORHAN’S ASTRINGENT 


This efficient puperstton (the active —_ 
ciple of FORHAN’S TOOTH PASTE) 
has long been used by the profession in 
the treatment of gum conditions at the 
chair. Formula by R. J. Forhan, D.D.S. 
Sample on request. Forhan Co., Inc., 
Chrysler Bldg., New York City. 





a 


‘\GINAL TOOTH PASTE FOR MASSAGING 
2JMS AND CLEANSING TEETH 


‘*MULA OF R, J. FORHAN, D. D. S. 
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@ Eloquent English and gracefy. 
ly worded claims never preven THE 
ay an — RESUI 
that count en you make you 
a first mix with Minimax Allo gt 
Y No. 178, our best salesman—t§ secomp 
YY, alloy itsel-—goes right to worl parable 
Because no two dentists mi fighter 
just alike, because dozens df sgoct j 
small things done one way or another make such a measurable] ting up 
difference in the physical properties of amalgam . . . Minima 
is fabricated to minimize the effects of variables in technics. Occy- 
Keen, experienced men using the finest equipment, machinery and 
modern testing apparatus—all coordinate to produce Minimax, thy SWphur 
alloy that gives a comfortable feeling of security. If you are not familiag With a1 
with Minimax Alloy No. 178 don’t delay beyond your next purchase 
let it be Minimax! 


Dhere LOW pricer now cH uffect 
50z. $1.50 peroz. 10oz. $1.40 per oz. 
20 oz. $1.35 per oz. loz. boHles $1.60 per 07. 


















No.178 































The MINIMAX COMP A My ae — for alloy-mer- 


Medical & Dental Arts Bldg., Chicago, Ill. it iene 











BOXERS CALL IT 
THE ‘“ONE-TWO” 


The right and then the left to 
the sides of the jaw—blows that 
accomplish terrific damage. Com- 
parable to this “one-two” of the 
fighter in method and destructive 
effect, is the action of Occy-Crys- 
tine upon bacterial toxins. 





Occy-Crystine delivers blow 
number one by the action of its 
suiphur compounds in combining 
with and neutralizing toxins in 
the blood-stream; and blow num- 
ber two by the expulsion of fer- 
mentative and putrefactive tox- 
that have formed in the in- 
e, 
















Keep this toxin fighter on 
OUR side in combating oral in- 








" Liberal Samples Upon Request. 


_ OCCY-CRYSTINE 
| LABORATORY 









Conn. 




















Where MASSAGE 
Takeolidebacte| 


is 


Asan aid to 
preventive 


dentistry 


the INDEXO rub- 
ber brush provides a 
means of obtaining 
just the right amount 
of stimulation 


Vigorous rubbing is unnecessary ploced 
on the finger, the scientifically designed rub- 
massage 
without 


ber bristles, enable the patient to 
the gums . gentiy, but firmly 
irritation or injury to the tender tissues 





SEND COUPON FOR FREE SAMPLE 


INDEXO FINGER TOOTH BRUSH, INC. 
420 Lexington Ave., New York, N. Y. 
Please send free sample. 




















DELUXE PINK VENEER 


After a good deal of experimental 
work and with the aid of new and 
stronger pigments, we have now pro- 
duced a new Pink Veneer rubber that 
is distinctly superior in color and at 
the same time stronger. A trial will 
please you. 


Distinctly better, cleaner color— 
Greater strengt 

Higher lustre— 

Greater density— 


Trial Box (8 sheets) postpaid on 
receipt of $1.00. 


Available in three shades, Extra- 
Light—Light—and Medium. 


HYGIENIC DENTAL RUBBER CO. 
Akroa, Ohio 

Find enclosed $1.00 for trial box (8 sheets) 
DELUXE PINK VENEER—Extra-Light— 
Light—Medium. 


OHO636 
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DENTIFRICE-1956 STYLE 


Must a dentifrice be sweet? 


Should a dentifrice scour? Modern science 
says, ““No.”’ Albodon has broken with the 
tradition of sweetness and instead lets you 
enjoy the refreshing, natural taste of its pure 
ingredients. Albodon is nearly completely 
soluble; it cleans by literally washing your 
teeth clean. Sodium perborate, sodium 
bicarbonate, and sodium chloride are the 
principal ingredients held together in a 
colloidal base that prevents scattering and 
insures a constantly uniform mixture of all 
ingredients. Albodon is new—a modern 
dentifrice for a more efficient age. Avail- 
able in two sizes. Trial supply gladly sent. 


LBODON 


WILLIAM R. WARNER & CO., INC., 113 West 18th St., New York City 


MEX 




















HEXYLRESORCINOL SOLUTION ST 37 


(Liquor Hexylresorcinolis 1:1000, S & D) 















Highly germicidal Non-toxic  Non-irritating 
Soothing Stainless Odorless 
Scone properties of Hexylresorcinol 

Solution S. T. 37 which make it | 
such a valuable antiseptic have partic- 
ular application in the dental field. 
Actively germicidal, yet non-irritating ! 
and non-toxic, it may be used freely ) 
following all operative procedures. 
It may be used as routine treatment 
following extractions. The patient 
never objects to Hexylresorcinol Solu- 
tion S. T. 37, for it neither stains nor 
stings, has no disagreeable taste. Sup- 
plied in 5-ounce and 12-ounce bottles. 


& 
SHARP & DOHME 


Pharmaceuticals — Biologicals 


PHILADELPHIA - BALTIMORE + MONTREAL 








Each Particle 100% 


GARHART 


give strong, leak-proof, 
air-tight fillings 
When you use an alloy like Garhart that is 100% 
free from contaminating ingredients, you can 
always rely on your amalgam to possess the 
proper expansion and tooth-conserving properties. 
Besides, you can always depend on Garhart alloys 
to give you strong, leak-proof, air-tight fillings. 
ROYAL and HIGH STANDARD 


ROYAL contains the maximum silver requirement 
and offers you clean, prompt mixing, setting, 
carving, and finishing periods. H. S$. G. W. con- 
tains 60% silver (also 67% for the quicker set- 
ting)—they set much slower, allowing ample 
working time. Your dealer has them. 


PRICES: \ 


1 oz. . $1.80 5 oz. . $8.50 
10 oz. .16.00 20 oz. . 31.00 


GARHART DENTAL SPECIALTY CO. 
Kendall Square, Cambridge, Mass. 




















eer eT Titi) AVOID MAKE-OVERS 
AND SORE SPOTS 


For Chair and Laboratory Use 
= Save your present handpiece PLASTIDENT 


for oral work. 
Bb oe eee - ween amen ae 
Ask your Dealer for Free a area ers 


. Demonstration or send 


for Catalog. PE REE 


’CHICAGO WHEEL DENTAL PLASTICS CO 


& MFG. CO. A ENT a -aenonene 
105 S. Aberdeen St. LOS ANCELES 
Chicago, Ill. 




















PREVENTIVE AND 


Internally or Topically as the case requires. 
1 CHECK 


CHECKS HEMORRHAGE . 








KING'S SPECIALTY COMPANY, FORT WAYNE, IND. 


|] a ve 
RUBBER 


NO COMPLAINTS 


or criticisms from your dentures if they are made from Traun’s “HERAKLES” 

Dental Rubber. This ideal dental rubber will produce an outstanding denture, 

exceptionally strong and pleasing to the eye. It is free from vermilion—it can- 

not cause irritation in the mouth. It is especially indicated for the patient 

with sensitive gums and tender mouth. Its strength is such that a denture 

made of “HERAKLES” can be made very thin, reducing mouth discomfort. 

It makes Herculean Plates. 

Made in two shades—the regular and the new light shade. 

If you have not used this rubber, send the coupon with One Fa OH-3606 

Dollar for a sample package. 7 

Specify shade desired. f Enclosed $1.00 for 

PRICES: {| sample package of 

$4.00 per pound $2.00 per half pound ; Seessahe 
Sample Package $1.00 | ‘‘HERAKLES’’ 
Buy From Your Dealer | Specify: regular? 


Atlantic Rubber Mfg. Corporation _ 


Successors to Traun Rubber Co. 
239 Fourth Ave. Dept. OH-3606 New York, N. Y. 





















ALKA-ZANE |/P 

ys 8 OR oe . 

( Aho lng Pheyphote : Compound) 
Antocid-Dr 





accorers 8008 


When Acidosis Complicates Disease 


Supporting the alkali reserve has become a routine measure in 
diseases characterized by acidosis. For this purpose, Alka-Zane 
is extensively used because it supplies the four bases of which 
the reserve is essentially composed: sodium, potassium, calcium, 
magnesium. These are made available to the organism in the 
form of carbonates, citrates and phosphates. Alka-Zane contains 
no tartrates, lactates, or sulphates, and no sodium chloride. It is 
a convenient and efficient way to prescribe alkalizing medication 


that is palatable and easy to take. 


Alka-Zane is supplied in 11, 4 and 8 ounce bottles. 
Trial supply sent on request. 


ALKA-ZANE 


WILLIAM R. WARNER & CO., Inc., 113 West 18th St., New York City 
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MORE "PEOPLE USE 
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THAN 
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i QNE OF THE REASONS WHY E 
‘ DENTISTS MAKE SO MANY DENTURES 
FOR BE BEST RESULTS 

USE. 
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E: 
(Cement-Like) F 


|mpression Material 





A HANDY cement-like MATERIAL WHICH © 
iS MIXED LIKE CEMENT TO THE a 
DESIRED CONSISTENCY FOR THE 
PLACE WHERE IT IS TO BE USED. 


< Now Available int CORAL SOLOR 

i sides the Original 

? The Jame Liquid Slay be a" with 

_ fither Color Powder. 

iF NOT A USER OF THIS PRODUCT 

é PLEASANT SURPRISE 

3} AND AMAZINGLY SATISFACTORY aauere 
AWAIT YOUR FIRST TRIA 
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FLEX, JR. 


A flexible cotton roll so easily 
adapted to the curves of the Dental 
Arch that a single long piece can 
be used for lowers, as illustrated. 
A six inch length of FLEX, dR. 
used for lowers, has the absorbent 
capacity of four 1% inch rolls. 
Frequent changing of rolls is 
therefore eliminated. 

Our efficient glass eS ey 
holds 240 inches of FLEX, JR. 
Reloads, 240 inches each, are easily 
inserted and most economical to 
use. 


ORDER THRU YOUR DEALER 


Dispenser filled with 240 inches FLEX, JR.............--..+.-. $1.00 
Pkg. 6 Reloads, 240 inches each........-.-----seeeeeeeeeeneee 1.75 
Pkg. 12 Reloads, 240 inches each..........----++eeeeeeeeeeeess 2.88 


VIBRO DENTAL PRODUCTS, INC. 


214 S. 12th Street 





Philadelphia, Pa. 



































f to 
CLEANSE THE 
TEETH 
ALKALINIZE THE 
MOUTH 
SWEETEN THE 
BREATH 








(a) Careful brush- 
ing of the teeth 
to remove food de- 
bris, using an al- 
kaline toothpaste 
(Phillips’ Magne- 
sia Tooth Paste). 


(b) The use of a mild mouth antacid (Phillips’ 
Milk of Magnesia). 


(c) Where necessary, the internal use of Phillips’ 
Milk of Magnesia as an effective antacid- 
aperient. 


THE CONVENIENT 
NEW TABLET FORM 


Phillips’ Milk of Mag- 
nesia is also available 
in _ pleasant-tasting, 
mint-flavored, porta- 
ble tablets—tins of 30, 
bottles of 75 and 200. 


PHILLIPS’ 


Milk of Magnesia 


Prepared only by 
THE CHAS. H. PHILLIPS CHEMICAL CO., NEW YORK 























‘| wish hed give my nose 


a local anesthetic. 























HE usual dental patient is 

in no mood to be tolerant of 
so personal an offense as the odor 
of underarm perspiration. Un- 
fortunately, the dentist is more 
subject to such criticism than 
other practitioners because he 
must operate in closer proximity 
to his patients. 


Of course, frequent bathing is 
not a preventive of this condi- 
tion. The only practical control 
is control of the source of the 
offense. 


Odorono is the simplest, quick- 
est, most efficient means of con- 
trolling underarm perspiration. 
Its gentle, safe astringent action 


ODO-RO-NO 


THE ODORONO COMPANY, INC, 
191 Hudson Street, New York 











tightens the pores in this small 
area, harmlessly diverting the 
perspiration to other parts of the 
body. One or two applications a 
week as a part of the morning 
toilet protect against the possi- 
bility of this personal offense. 
Instant Odorono (colorless) is 
quickest in action; should be ap- 
plied daily or on alternate days. 
Odorono Regular (ruby-colored) 
gives longest protection; need only 
be used twice weekly. Both priced 
at 35¢ and 60¢. Sold wherever high- 
quality toilet goods are found. 
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LOOK 
FOR THE 
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GELECTIN G cordage, to a nautical man, is a ritual. 


There are size and kind to be considered. Cotton line 
for softness, lightness and flexibility; hempen rope for 
strength and toughness. 

That’s why ship chandlers have their cordage sample 
boards—so that one can see and feel and try the various 
sizes and kinds. 






Simply the good old *‘Mould Guide” again! 
How much more necessary for you is a New Trubyte 


Mould Guide in selecting from the 84 moulds of New 
Trubyte Teeth. Here selection is not only for size but 


the naturalness of the selected mould in the mouth. 


Once you use a New Trubyte Mould Guide 
and see the Beauty and Naturalness of the 
New Trubyte Form, you will be another 
convert to 
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for the most subtle variations of form. Only with a ~ 
New Trubyte Mould Guide can you see and test © 
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And Praised by Dentists 


Everywhere 


Send for your Copy of 


"SOME DIFFICULT 
DENTURE PATIENT 
TYPES” 


Exhaustive research, colloboration with va- 
ious prosthetists, and the skilful ly executed 
drawings of a foremost American illustrator 
hve combined to make this booklet a 
scientifically accurate and complete eluci- 
dation of the problems most frequently met 


with in prosthodontic practice. Doctor...Are You Prescribing Fasteeth? 

The V- Shaped Vault, Yielding, Flabby A rae ng eotenieny voiced ee 

conviction of many fellow practitioners when 

Alveolar Tissues, Unbalanced cclusion, he said that ‘Fasteeth has marvelous virtues for 
and Thin, Knife-Like Mandibular Ridges use with new cases worn those first trying days.” 

are among the subjects dealt with. Fasteeth’s new, scientific formula is making a 

Dentists everywhere are finding this universally favorable impression on dentist 


lik 
distinguished brochure of unique aid in 8 Sa 





RIM Ras by) Re ae 


siving patients a more intelligent concep- 
tion of their denture needs. 


Send for your Free Copy Today 


PASTE ET 
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Copyright, 1936, Fasteeth Inc. 
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FASTEETH Inc., Binghamton, N. Y. O.H.-6-36 

T Gentlemen: 
ear this out and Yes—please send me copy of ‘Some Difficult Denture Patient Types.” 
Mail NEN cad dens <9 040i) meidancaces so aanccaent eae D.D.S. 


Coupon 
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Write for details 
of the attractive 
new TRI-PLEX 
Model—"The 
Sterilizer that has 
everything.”’ 


mong, beautiful rubber 
or the full dentu re! 


Mc CORMICK’S 
No. 8 Pink Base 


strong | (Featherweight) 
eee One rubber to take the place of 
two! Strong as a good base rubber 
—vital as a good veneer—these are 
the qualities of McCormick's No. 8 
Pink Base. 


Upon actual test and use in the 
mouth, McCormick's No. 8 Pink 
Base has proved that it fulfills every 
cautiftul as requirement. 


veneer Try McCormick's No. 8 for the 
full plate or use it as a base faced 
with McCormick's Blended Pink or 
plain veneers. Order from your 
dealer or specify to your labora- 


tory. —-—---7 


H . J. McCormick Rubber Co. 

BPepon . | Passaic, New Jersey | 
gs you a trial I am enclosing $1.00 for which kindly 
oder of McCor- | send me trial package of McCormick’s | 

No. 8 Pink Base Rubber. 


: ol No. 8 Pink [Dr eee eeeeeeeeteeeeeeeteeeeeteeeees | 




















HEATLESS 
WHEELS: 


LOOK FOR NAME 
ON WHEEL - 


BEWARE 
IMITATIONS! 


Heatless Wheels cut faster, run 
truer, heat-less, do not develop 
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A BRIDGE OF 
INDIVIDUAL 
JACKETS 


We attribute our growing popt 
larity to these three sound busi 
ness reasons: 


Low Prices 
High Quality 
36 Hour Service 


Try us and be convinced! 
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humps and bumps but wear true 
until worn right down to the 
metal hub. 


MIZZY, Inc., Mfrs:, New York 





il 


Brooklyn Eagle Bldg. 





PORCELAIN DENTAL LABS. 50c ( 
303 Washington St., Brooklyn, N. Y, > 
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Save Time.... 
With FREN-ROC! 


This modern, fast-setting artificial 
stone has a final set of 8 to 12 min- 
utes, with an expansion of only .13. 
Produces dense, hard models of su- 
perior strength in less time and with 


unequalled accuracy. 


Ask your dealer for free samples 


SAMUEL H. FRENCH & CO. 


Plaster Manufacturers for Over 90 Years 
4th and Callowhill Sts., Philadelphia, Pa. 


<<<<<<< 


FRENCH’S 
DENTAL 
PLASTER 


Three dependable plasters 


IMPRESSION—sets in 3 to 
5 minutes. 

REGULAR DENTAL—=sets 
in 8 to 10 minutes. 

FREN-ROC (artificial stone) 
sets in 8 to 12 minutes. 





2 page 
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LABS. § 50¢ Calsodent 
1, N. ¥. Brush 
=== 10c Bottle 
—— Ff Calsodent 
page handbook 
on massage 


brushing 
Plain Cardboard 


container 






ALL 4 
MS FOR 


25¢c 
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—sets 
ECALSODENT CO. 

out lFifth Ave., New York 

oe ll professional kits 
your Special price to dentists of 











FESSIONAL KIT 
10° vavue 


ny DHS 








ents each. Each kit is to contain 
gular 50-cent Calsodent Brush 
h imported, base-end cut Chung- 
_bnatles and a 10c bottle of 
at Granules for use as a massage- 
solution. 






Your effective dem- 
onstration of massage 
brushing requires special 
equipment. Patients, too, 
need the proper tools to 
carry out your instruc- 
tions in their homes. 

We offer, to the pro- 
fession, complete massage- 
brushing equipment in 
handy kit form... at the 
less-than-cost price of but 
25c per kit. Kit includes 
Calsodent Brush, special- 


ly designed by periodon- 
tists for scientific mas- 


CL) Check enclosed 












sage brushing. Bristles 
are highest grade, base- 
end cut Chungking boar, 
correctly tufted and spaced 
——e ll sharp 
edges to injure gingivae 
. . retain resilience when 
wet. Calsodent Granules, 
in 1l4-oz. bottle, make 
massage-brushing _ solu- 
tion that neutralizes acids, 
*“‘cuts’’ mucinous plaques, 
stimulates gingivae. Keep 
a supply of these kits in 
your office for demon- 
stration and presentation 
to patients. Use coupon 
to order quantity you 
need. 




















In the molded material packages 
that simulate genuine ivory 


Beautiful—convenient—compact. Three words sum up the whole story of thes 
new half-dozen packages of Busch Burs. 

Made of Trolitul, one of today’s richest-looking molded materials, this strom 
light package gives the luxurious impression of genuine ivory. A window, also 
Trolitul, allows you to see the burs at a glance. And the burs? They’re th 
same good burs always associated with the name of Busch. 

Your dealer would like to show you these new, modern packages of Busch Bus 


Why not see him this week? A. Pfingst, Bible House, New York. 


. *Ouality at. Low Cost”? J 





























application. 


17 Park Avenue 


Sessions held at intervals throughout the year. 
Classes limited. 


THE DEWEY SCHOOL OF ORTHODONTIA 
Founded by MARTIN DEWEY, D.D.S., M.D. 


For further information write 


THE DEWEY SCHOOL OF ORTHODONTIA 





Date of next session on 


New York City 





hl 

























“a thing of beauty and aj oy forever’’— 
not just another tin shadow box. 
The first great advance in illuminator 


construction and design since the ad- 
vent of the Dental X-Ray. 
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NEW! 





154 Nassau Street 


MAGNA-VIEW 
X-RAY ILLUMINATOR 


seni? foritself quickly, many times over 


eases your practice; makes the patient 
want the dental work he NEEDS. 


impressively constructed of solid cast aluminum. 
Beautiful hand-rubbed finish to match your equip- 
ment. Powerful magnifying lens—instantly adjust- 
able for accurate reading of minutest details. 


Alert, progressive dentists appreciate the possi- 
bilities of MAGNA-VIEW. Moderately priced. 


Write to-day for descriptive literature. 
PROFESSIONAL MFG. CO. 


New York 
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2 ROWS 
12 KNOTS 
EXTRA HARD 
BRISTLE 













gonoenay purpose brush. 





3 rows, 25 tufts—medium 
hard bristle. A fine general 








6 


1 row, 7tufts—extra hard and 
strong bristle.Intended forin- 
terdental use for adults. 


i. 
All-purpose lingual surface 


brush strictly for scouring the 
lingual surfaces. 





The new improved 
Dr. Hartzell Tooth 
Brushes lead the 
modern trend in 
design and are in- 
tended to aid in 
the prevention of 


pyorrhea and tooth 


Lingual surface brush for 
right or left inside of arch. 
Bristles set at correct 


qn angle. on 





" cleaning possible. 


Keystone head set to angle 
for inside of arch stimula- 


tion. Extra stiff bristles. Each 





——————_———————— 
Designed to envelop distal 
surfaces caused by extrac- 
tion. Makes back surface 





decay. 


Dr. Hartzell 


Tooth Brush is sci- 
entifically designed 
for specific use. 


The Owens Staple-Tied Brush Co., Toledo, Ohio, U.S. A. 
Enclosed iS.......++++. for which send me (one only) Dr. 


Hartzell brush No.... 


., also complete information. 


(Sample 


a any brush 25c, except No. 6 which is 35c.) O. H 


eeeeeeeeeeeeeeeeeee eer eer eee eee eeeneeeeeaeeeeeeeeeeeeeeeeeee 


e*eeeeeeas 























= P 
4 EOE OCIS 1 /Oe@a Aaa 









Why Jelenko 
Research Staff 


put 7’Thumbs Down” on 


Cheap White Golds..... 


NSAFE from a scientific standpoint where 
permanency is required of a_ structure’’— 
that was Jelenko Research Department's 
‘thumbs down” verdict on cheap white golds and 
base metals. 
That was that—and that is why J. F. Jelenko | 
& Co., Inc. has never fostered either. f : 
Instead Jelenko introduced ‘‘Sturdicast’’ and 
**Carmilay,’’ two gold color golds whose physical 
properties assured permanent and satisfactory ser- 
vice and whose popular price made risking Sihees 
by using cheap white golds or base metals un- 
necessary. 
Our sales of these two golds prove how 
strongly the profession endorsed our stand. 










































If you seek economy, plus \ 
safety, use these popular- SS 
priced, gold color golds which Y/ 
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J. F. JELENKO & CO., INC. periners OF DENTAL Goplest ! 
ica Pre 





Send for our illustrated catalogue! 
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JELENKO 
G_, 








REG.V.S. PAT. OFF, 








for all 
|-Piece and Unit Castings, 
Clasps, Bars, Saddles, etc. $1 71 


For almost 6 years, each pene has piled up addi- 
tional proof of its absolute dependability and 
resistance to mouth discoloration. 


JELENKO 


(aRMILAY 
———————— | 


REG. U.S. PAT, OFF. 












for all : 
Carmichaels, Inlays, : 
34 and Full Crowns $1.71 





when used as abutments. 





For almost 2 years its popularity as dentistry’s 
favorite popular-priced inlay and abutment gold has 
proved its dependability. 


Sold by Better Dealers . . . Used 
by Better Laboratories Everywhere 











52nd St., New York, U. S. A. 




















































CATALOGUE, ACTUAL SAMPLES AND COMPLETE PRICE LIST 
FREE? OF STATIONERY PRINTING, PATIENTS’ RECORDS, FILES ETC. 
QUALITY AND SERVICE AT MINIMUM PRICES 


PROFESSIONAL PRINTING CO. 


America’s Largest Printers to the Professions 
101-105 LAFAYETTE STREET — NEW YORK, N. Y. 
MAKERS OF THE FAMOUS HISTACOUNT PATIENTS’ AND BOOKKEEPING FORMS 


COLUMBIA PULP TESTE: P, 
THE STANDARD FOR 18 YEARS 
Price was $35.00—now $22.50 

Sent on 15 Days’ Approval 
- Ke a Order through your dealer or write 
for literature. 


f COLUMBIA DENTAL & X-RAY CORP 
131 East 23rd Street NEW YORK, N.Y 


See our exhibit at San Francisco. 


NITROSOL — 
A SAFE - CLEAN - ECONOMICAL RUST PREVENTATIVt 


A sure preventative of rusting or discoloration of dental or surgical 
instruments when boiled in water. Keeps your instruments bright 
and new looking at all times. 

NITROSOL is non-injurious to burs, explorers, scrapers, mirron 
and rubber dentures. NITROSOL will not damage the cutting edge 
of steel instruments. NITROSOL will not evaporate, does not con- 
tain oil or form a precipitate. 

NITROSOL is a recognized product with years of experienc 
Used by progressive dentists throughout the country. 

4 oz. BOTTLE $1.00 ...... SOLD BY YOUR DENTAL DEPOl 
if you order direct—please name your dealer. 


THE NITROSOL COMPANY, INC. 
Box 4122 U St. Station Washington, D.¢ 
. $400 
This” 3= 


DISPENSER 


with Coupon — and Cup Holder 
AN YOU think of anything di 
costing so little that can mean ; 
as much in gaining and holding the respect of your 
patients? Dixie-Vortex manufactures two kinds of paper 
Dental Cups, the cone shaped cup (opposite) and the flat 
bottom type illustrated below. Both types are specially 
made for dental offices and hold alcoholic solutions indefi- 
nitely. Note special deal on Dispenser and Cup Holder 


below. 


| 

K__ >) | ek AO) 8 > ao a 
Chicago, Ill. Easton, Pa. 

eer, RET mei Oe ee Se SE ee ee Ge ee ee ee ee ee oe ee ee ee ee ee 

ODIXIE-VORTEX COMPANY, 421 N. Western Ave., Chicago, Il. 

C) Please send thousand cone-shaped Dental Cups at $2.65 per thousand. 
It is understood that with these cups I am to receive a $3.00 mahogany finished 
dispenser and Allegheny metal cup holder FREE. Prices in Canada and foreign 
countries on request. 

(1 Please send facts and prices covering flat bottom dental cups and dispensers. 
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DON’T BUY 
WITHOUT SEEING 
OUR SAMPLES 

AND PRICES 
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i Name and Address 
8 City and State 
| My Supply House is 
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Prove it in your own practice, Doctor! 


See how Quartz Crystals used in 


Plastic Porcelain 


give you more enduring fillings with... 


LESS DIMENSIONAL CHANGES 
Plastic Porcelain sets with a minimum of contraction or 
expansion. 


GREATER DENSITY 
Plastic Porcelain will stand up for years withéut showing 
signs of discoloration, checking or opacity. 


TRUER, MORE NATURAL SHADES 
True fidelity to tooth enamel achieved through use of Quartz 
Crystals. 


LESS POROSITY 
Because Plastic Porcelain has less dimensional changes it 
has less porosity and is less subject to disintegration. 


NORMAL TRANSLUCENCY 
Quartz Crystals give the finished filling normal refractive 
qualities of tooth enamel. 


HIGH CHEMICAL RESISTANCE 
Quartz Crystals produce fillings of greater chemical resist- 
ance to acid or alkaline saliva, therefore, will not wash out. 


* * * 


Write for FREE literature describing this great 
advancement in Silicate fillings 


ENAMODENT LABORATORIES, Inc. 


619 S. E. Washington Street, Portland, Oregon 
460 West 34th Street, New York, N. Y. 
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Teeth are 
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cul ail ODIFIED 
trade mark iM 


Available now at 
no higher cost 








48TH AND BROWN STREETS 


PaO ANON OS 
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because of the improved type 
of anchorage and special gold 
cased pin that together fom 
the strongest method of pin 


retention yet discovered. 


because they are designed to 
protect and conserve the ridges, 
This can’t be said of intercusp- 
ing teeth for they frequently 
become unbalanced due to 
settling and are therefore de 
structive to the ridges. 


For complete information write for illustrated booklet 


UNIVERSAL DENTAL 


COMPAN! 


PHILADELPHIA, PA. 


SPECIFY NUFORM ANTERIORS AND DR. FRENCH’S MODIFIED POSTERIORS FOR YOUR NEXT CASE 
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Built-in Color with 





DURATONE 


MAN’S CLOSEST APPROACH 
TO HUMAN GUM TISSUE 


At last—an achievement long awaited by den- 
tists and patients! Duratone, a phenol-fcrmalde- 
hyde resin denture base, with all the recognized 
advantages of a condensate plus durable built-in 
color. Ask your laboratory to make your next 
case with Duratone—note the beautiful life-like 
color which appears the same in artificial light 
as in daylight. Enjoy the satisfaction your pa- 
tients will realize witha denture that reproduces 
your own accurate impression. Your dealer 
carries Duratone—your laboratory makes Dura- 
tone dentures. 


SEND FOR DURATONE BOOKLET 
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ITECO LABORATORIES 
PORTLAND, OREGON 


Please send complete details about DURATONE. 


Name 





Address 
RARE ARIE SoS 6 RNR TS RS 





















YOUR PATIENTS 
WILL APPRECIATE 


this 


ANALGESIC 


OVALDIN possesses certain 

qualities which render it emi- 
nently suitable for dental practice. 
Owing to its rapid absorption, it 
relieves pain promptly and effec- 
tively before and after operative pro- 
cedures and in neuralgias. The safety 
margin of Novaldin is so wide that 
it is well tolerated in large doses. In 
the published reports, the absence 
of by-effects, such as depression of 
the heart or respiration and distur- 
bance of the stomach, is especially 
emphasized. 





DOSE: Adults, 1 or 2 tablets 
. - - Children, % or 1 tablet 


Write for professional package of 20 
envelopes, each containing 2 Novaldina 
tablets, for use in your office practice. 


Supplied in 3 grain tablets, 
tubes of 10 and bottles of 100 


NOVALDIN 


REG. U.S. PAT. OFF AND 


of DIPYRONE 
(Sodium phenyldimethylpyrazolon methylaminomethane sulphonate) 


WINTHROP 
CHEMICAL COMPANY, INC. 


Pharmaceuticals of merit for the physician and dentist 
170 VARICK STREET . NEW YORK, N.Y. 
Factories: Rensselaer, N.Y. ® §Windsor, Ont. 
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MASSAGE-BRUSHING 
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§ A “Dental Jnstrument”” FOR 











WITH A TYPE 


FOR EVERY 
PRESCRIPTION! 


CHECK 
THESE FEATURES 


FINEST QUALITY BRISTLES 
RIGID STRAIGHT HANDLE 
SCIENTIFICALLY SPACED TUFTS 


APPROVED SMALL HEAD 
PROPERLY CUT FOR 
INTERDENTAL BRUSHING 
AND MASSAGING 


LOW COST ALLOWS FREQUENT 
RENEWAL | 


EASILY STERILIZED | 


“Av EACH 


? Will last as long as any other excel-| 
“as lent toothbrush, regardless of cost, 
BS EACH yet TAKAMINE is sold at a price 


your patients can afford to pay. 
Please instruct your patients to be- 
ware of imitations. 


on y wo 
re > se ‘ 
n> SEND 
ie 
&; 


\J SS FFP eee 
TAKAMINE CORP. 
132 Front Street, New York City 
Enclosed remittance to cover my order for............ 
TAKAMINE Toothbrushes as checked below. 
[1] STANDARD at 7c each 
LAs 0) 3-row DE LUXE at 9c each 
9 1 2-row DE LUXE at 10¢ each 
wt ee 
a yj oma mm ©6=—- ADDRESS ..........-- 2-0 eee ee eee ie cence ee eeee, 
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DENTAL PROFESSION TO AID IN 


1. Preparing patient for oper- 
ative procedure 

2. Reducing sensibility to pain 
at time of operation 

3. Controlling postoperative 
pain 

But aspirin taken in its usual 

form offers several disadvan- 

tages in dental practice—swal- 

lowed as a tablet with water it 

is slow to produce its systemic 

effect—used in “solution” as a 

mouth rinse for its local obtund- 

ent action, it is disagreeable 

in taste and transient in effect. 


Dillard s Aspergum— 
a notable advance in 
aspirin therapy 


Here is an agent that is easily 
administered, effective, and 
palatable. It consists of a pleas- 
‘antly flavored chicle base, in- 
corporating 314 grains of acety]- 
salicylic acid, and it offers 


these important advantages: 


PREOPERATIVE USE 

The act of chewing Aspergum 
in advance of operation helps 
to quiet the nerves of sensitive, 
highly-strung patients, render- 
ing them more tractable in the 
dental chair. A calm relaxed 
patient saves the dentist time, 
enables him to concentrate 
solely on his operative technic. 


PRIOR TO PROCAINE 
INJECTIONS 
In a recent article (1) the 
author states: “Every patient 
receiving an injection of pro- 
caine should at the same time 
receive 10 grains of acetylsali- 
cylic acid or something with a 
similar effect . . . if this is not 
done a certain percentage of 
such patients after about an 
hour will be seized with a sudden 
and severe pain, terrifying to 









ASPIRIN HAS 
LONG BEEN USED BY THE 





Henry B. 
D.A., Sepr. 
page 1581. 
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them . 
used to great advantage to 


... Aspergum may be 


secure a prolonged aspirin anal- 
gesic effect and so safeguard 
against post-anesthetic pain. 


POSTOPERATIVE USE 
The use of Aspergum helps to 


secure a valuable analgesic 
safeguard against postopera- 
tive dental pain, gives a quick 
and prolonged systemic effect, 
exerts a soothing local action 
upon inflamed, sensitive gums 
and tissue. 

Under the title, “‘A New 
Painless Treatment in Period- 
ontal Disease,”’ (2) the writer 
suggests the use of a paste 
made with acetylsalicylic acid 
(aspirin) and water to give a 
prolonged, soothing analgesic 
effect to inflamed gums in the 





treatment of periodontal dis- 


ease—“‘postoperative pain is 
entirely absent or reduced to a 
minimum ’’—and its use “seems 
to aid in healing”. Aspergum 
secures the much desired pro- 
longed soothing effect without 
any unpleasant “‘acid”’ taste 
so characteristic of aspirin 
taken in its ordinary forms of 
presentation. 

The pleasant flavor of 
Dillard’s Aspergum makes it 
welcome to all patients, and 
especially to children. 


Other Uses for Aspergum: 
Whenever aspirin is indicated 
you willfind Dillard’s Aspergum 


a pleasant, effective, conveni- 


_ent method of administration. 


In irritated throats and tick- 
ling sensation, its soothing 
effect is almost immediate. 


Dillards, 





Asp 


‘Gentlemen: 


Dr.... 


HEALTH PRODUCTS CORPORATION, 
113 North 13th St., Newark, New Jersey. Dept. O.H.6 


Please send me samples of Aspergum for clinical trial. 
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HARPER’S 10% SILVER C O Py ; C A L 
QUICK SETTING AMALGAM, 


HARPER’S MODERNIZED 
AMALGAM TECHNIC AND ay E E D L F i 
HARPER’S TOOTH SEPA- 

RATING, ANATOMICAL TWIN POINT CONICAL COOK STYLE 
MATRIX HOLDER — 


Are the only clinically demon- i 
strated and proved successful SCHIMMEL CONICAL 
mag seme a gp ni a 
or making: AT PER- 
ATING COST, PHYSICALLY HUB CONICAL 
AND ANATOMICALLY SERV- a 

GS AT PRESENT " 
KNOWN. These claims have SLIP-ON CONICAL LUER STYLE 
not been’ successfully chal- 
lenged, by work done under PATENT PLBOme 


3 7 eel 
duplicate mouth working and MAY BEND BUT WiILI 
NOT BREAK... | 


With the reduced prices why 
A tapering form, doubly swaged to s 
not make a 1. 1 Oz. $1.60. 5 the Svan’ needle ever made. oi 


Ozs. $7.00, 10 Ozs. $13.50. Tooth ONLY REAL ADVANCE IN 


separating, Anatomical Matrix 
HYPO NEEDLES IN 50 YEA 
Holder $5.00. Order from your Affords finest points with strength of Res 


dealer or inclose check or . 

“ est, is all gauges in one, fits syringe pre 
money order and address: cisely—does away with washers. Will not 
leak or drip and is not injured by sterili- 
Dr. Wm. E. Harper zation. It fits any make of DOTEN 


6541 Yale Avenue, Chi PRICE $2.00 PER DO 
Poe: ene MIZZY, Inc., 105 E. 16thSt., N. Y.C 
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Since the Civil War, we’ve been making dental 
rubbers—so there is 70 years’ experience back of 
the DOHERTY Rubbers you buy today. We’ve 
learned how! The result: Eugene Doherty’s New 
Improved Pink Rubbers help you help your 
patient to keep his secret. DOHERTY Pink is 
really a natural pink—and tough and strong, too. 





Address correspondence to Dept. B 


Eugene Doherty Rubber Works, Inc. 
110-112 Kent Avenue, Brooklyn, N. Y., U. S. A. 


EUGENE DOHERTY’S PINK RUBBERS 


i) 
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SPIRIT om PIONEER 


ment in any field of en- 

deavor, inherent greatness in 
the individual always struggles 
hand in hand with an indomit- 
able spirit that urges, “Find the 
new! Accomplish the different!” 
Without such pioneering beyond 
the frontiers of their day the 
Roentgens, no Pasteurs, no Edi- 


fg THE climb toward attain- 


sons. 

Year after year, in the interests 
of the dental profession, 
Burton has_ unflinchingly 
pioneered toward the 
development of new 

products and new 


aids. Ceaseless hours, off the 
beaten path, in laboratory and in 
the field have enabled us to give 
the dentist the “new and the dif- 
ferent.” Such contributions as 
Burton’s Dental Diagnostic In- 
struments, Operating Lights, 
Clinicameras and X-ray Projec- 
tors are specific examples. Their 
daily use by over 31,000 dentists 
is testimonial to their practical 
worth. Notwithstanding these 
successes, our search goes on! 
Complete information 
about Burton products 
for dentists sent 

upon request. 


BURTON MANUFACTURING CO., INC. 
605 N. MICHIGAN AVENUE . . . . CHICAGO 


MOVER 31,000 DENTISTS USE BURTON EQUIPMENT 
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“Almost” is not Enough 


LOCAL ANESTHESIA FOR THE © 
ENTIRE ELIMINATION of PAIN 
DURING DEEP CAVITY and CROW 
PREPARATION 


MUST BE LASTINGLY PROFOUND. 


THIS PROPERTY HAS ALWAYS BEEN OUTSTANDING 
with 


DENPRO ANESTHETIC SOLUTION 


DENPRO CARTRIDGE-TYPE TUBES (illustrated), 
Unfailing profound anesthesia with safety is assure 
in every tube by perfect double-end sealing—An 
exclusive DENPRO Feature. 























Every day more and more dentists are improviy 
their technic with the No. 1 Denpro Syring, 
The shortest auto- 
matic syringe on the — “" ~2 qr yp 
market. Poa ; 

The new user can | ¢ 
save $4.25 on the | 4 
DENPRO INTRO- | Ars 
DUCTORY PACK- Aan. 

A complete a Ys of tubes- [es 
needles and the SHORT 

DENPRO SYRINGE for Fa 

$7.50. Ask your dealer. AN) 
















This automatic induction 
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chart sent gratis 





Mail attache d coupon 








DENTAL PRODUCTS CO. 1512 Greeuiwod = CHICAGO lp 4 


C) Please send The DENPRO INDUCTION CHART at no cost. ” 
My Dealer is: POR Sn 6 chs Sabb ek <5 0 oaks 6 0s . 
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Announcement 





: North Ohio Dental Laboratory 
= now make only 
PARFAIT. DENTURES 
IND We have made tens of thousands of Parfait cases 
NDING and have found them so universally satisfactory 


that we now specialize in them exclusively. 

We know that Parfait makes up into the light- 
est, most beautiful, virtually unbreakable and in 
1 ih every way finest denture obtainable. 

For your protection each case is returned to 
you with the Parfait numbered and _ signed 
insurance certificate—positive proof that you 





rated), have a genuine Parfait denture. No substitutes 
assured are used. The denture material is insured against 
ng—aAn technical errors, mismeasurement and _ other 


mistakes in making the case regardless of whose 
fault it may be. 

Parfait dentures may be had both full and 
partial and adapted to removable work in con- 
nection with gold. All work guaranteed to give 
you and the patient perfect satisfaction or no 
charge for make-over within thirty days of 
receipt. 

Prompt delivery. Work leaves same day re- 
ceived. 
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North Ohio Dental Laboratory 
Established in 1918 


USE THIS COUPON 


Our experience is your guarantee 


Produce Exchange Building, Toledo, Ohio 






RTH OHIO DENTAL LABORATORY 
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(a) Given preoperatively, BiSoDol quiets the stomach, ; 
helps relieve nerve tension—very often more For convenience 


satisfactorily than sedatives. BiSoDoL 
(b) BiSoDoL helps to combat the most probable IN A TABLET 


cause of “acid mouth”, “teeth on edge”, by safely 
neutralizing stomach hyperacidity and is particular 
ly valuable during the period of pregnancy. 
BiSoDol helps to intensify the analgesic effect 
of Aspirin, Anacin, etc. and acts asa: safeguard 
against gastric upset. 
Quick-Acting, pleasantly-flavored 
easy to carry 


Complimentary samples to members of the profession 


The BiSoDoL Company 


New Haven Connecticut 














MADE IN 
U.S.A. 


DENTSTONES 


@ You actually spend 
less time preparing a cavity 
when you use SILTEX-DENT- 
STONES—the improved 
mounted points, 


w«Lhis is because the cutting 
erystals used in SILTEX- 
DENTSTONES possess a high 
degree of crystallization and 
sharpness. They cut tooth en- 
amel easily, quickly, smoothly, 
for they never become dull or 
gum. This is because the keen 
cutting crystals are held to- 
gether with a bond or binder 
that releases each worn crystal 
the moment it becomes dull. 
Thus, new, sharp crystals are 
always at the cutting surface. 
Cavity or jacket crown prepa- 
ration is therefor quickly and 
easily done with less pain to the 
patient, for SILTEX-DENT- 
STONES are cool cutting. 
Order today from your dealer or 
write for free sample. 


ENAMODENT LABORATORIES, Inc. 


619 S.E. Washington St., Portiand, Ore. 


INTERSTATE DENTAL €O., Inc. 


460 West 34th Street, New York, N.Y. 








3-in-One is blended from 
three oils to combine the 


protective properties of 
each. While it lubricates it 
keeps bearings cleaner and 
protects them against rust. 


No offensive odor; you can 
use it on instruments to re- 
move the film left by steriliz- 


ing. No gumming; safe for 
all your office equipment. 


<aSS> | AND 3-OUNCE 
HANDY SPOUT CANS 


1,3 AND 8- 
OUNCE BOTTLES 
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SSURE your patients 
freedom from: pain 

and unnecessary discon: 
fort during your operation 
and a normal uneventful 


sa 
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for 
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recovery, and you not onl by: 
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cari 
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maintain their confidenc 
ct ‘jumpucennan 
advocates for you and yout 
work. ‘ 


Your selection of a] 
anesthetic solution 
play an important part in 
[ the success of your praé 

* tice, and you know tha 
there exist certain funda 
mentals that determine the 




























@ Anesthetic solutions in Cook cartridges, using a 
saline vehicle with a normal pH, are prepared un- 
der rigid laboratory control and offer you phar- 
macologically correct solutions, the safety and ef- 
ficiency of which have been proven in millions of 
injections. 










Although many dentists prefer Novocain with 
Cobefrin, solutions A and AB, containing epineph- 
rin as the vasoconstrictor are still available. 








COOK LABORATORIES, INC. .. New York, N.Y. 







REC.US. PAT. Pp éCA 









Novocain, Reg. U. S. Pat. Off., Winthrop Chemical Company, Inc., Brand of ProcaineH® 





Cobefrin 
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safety and efficiency of an 
anesthetic solution — iso- 
tonicity — sterility — uni- ) — 
formity. 

These fundamentals are 
by-words in the manufac- 
ture of anesthetic solutions 
in Cook and R. B. Waite 


cartridges and ampules. In 
addition it is only in these 

























tain the advantages of 
Cobefrin—advantages that 
oper patient - comfort 

and safety — offer you a 
new ease and assurance 
in operating. 






@R. B. Waite cartridges of Novocain with Cobefrin 
and Novocain-epinephrin solutions 2 and 4 offer 
you the utmost in anesthetic efficiency and are 
manufactured under strict laboratory supervision to 
guarantee all the essentials of biologically correct 
and non-irritating solutions. 










The compound base assures their anesthetic 
efficiency for long periods of time. In fact labora- 
tory tests have shown that the full active Novocain 
content is present after three years. 








The ANTIDOLOR MFG.CO.,Inc. . . Néw York, N.Y. 


Catumit 


REG U.S. PAT. OFF & CANADA 






Cobefrin, Reg. U. S. Pat. Off., Winthrop Chemical Company, inc., Brand of Nordefrin 














Ave., Pittsburgh, Pa. 





WANT ADS 


ORAL HYGIENE is mailed monthly to every dentist whose name can be secured. 
The present actual circulation averages 69,000 copies. 

This page is restricted to help and positions wanted, practices wanted and prac- 
tices for sale. Copy from advertising dentists is not acceptable. The rate is 10c 
per word, initials and figures each counting as a word, each initial and figure 
of the address also counting as a word. Minimum charge $2.00. 

Copy must be in the hands of publisher by first of month preceding date of 
publication. Cash should accompany all orders—ORAL HYGIENE, 


1005 Liberty 








Will buy two or three chair office, con- 
anew of located, in city of one hundred 

usand or more. “‘LD’’ Oral Hygiene, 
Pituburgh, Pa. 


FOR SALE: Dental supply business (in- 
dependent), forty-nine miles from Boston. 
Well systematized, nice fixtures, all quick 
moving stock, inventory eight thousand five 
hundred dollars, no debts. Will sell cheap 
for quick cash sale, owner has other busi- 
ness. “‘PT’’ Oral Hygiene, Pittsburgh, Pa. 


FOR SA Two chair office. Excellent 
2 Fn ol practice. Went through de- 
pression perfectly. Leaving country. Will 
sell for cash price which any man can 
make back in full in six months according 
to past averages. ‘“‘VK’’ Oral Hygiene, 
Pitteburgh, Pa. 


POSITION WANTED: By laboratory man 
with dentist or laboratory, anywhere in 
United States. Fast, reliable, well expe- 
rienced, good references. ‘‘NY’’ Oral Hy- 
giene, Pittsburgh, Pa. 


FOR SALE OR RENT: The equipment and 
office furnishings, also location of the late 
Dr. W. KEK. Barnett. Rare opportunity for 
young dentist to get started. Must have 
Colorado license. Town in center of gold 
district. Terms. For further information 
write Mrs. W. I. Barnett, Victor, Colorado. 

















WANTED: All around rubber man must 
be fast on set-ups. Single man only. State 
experience and salary expected. ‘‘C’’ Oral 
Hygiene, Pittsburgh, Pa. 





HYGIENIST WANTED: Capable managing 
office. State eects and salary expected. 
Must be registered in Connecticut. ‘‘7’’ 
Oral Hygiene, Pittebureh, Pa. 





FOR SALE: Modern office nicely equipped. 
Established seventeen years. Theatre dis- 
trict, Northwest Missouri industrial city, 
eighty thousand. Leaving State. Price nine 
hundred fifty dollars. Cash. ‘‘G’’ Oral Hy- 
giene, Pittsburgh, Pa. 





Selling location and equipment in Okla- 
homa town between five and ten thousand 
population. Three competitors, low over- 
head. Same location eleven years. Cheap 
for cash. ‘“‘Oklahoma,’’ Oral Hygiene, 
Pittsburgh, Pa. 





FOR SALE: The office and equipment of 
the late Dr. L. C. Chatham in Ashtabula, 
Ohio. Good —perey for young dentist. 
Price reasonable. Terms. For further in- 
formation write Dr. L. hatham, Jr., 
Commerce Bldg., Erie, Pa. 





FOR SALE: Complete two chair office with 
x-ray and gas outfit in Ohio. Exceptionally 
thriving community and real opportunity 
for good ethical operator. ‘‘B’’ Oral Hy- 
giene, Pittsburgh, Pa. 





FOR SALE: Dental office at invoice, eight 
hundred dollars. Plaza, San iego. Rent 
forty dollars. Information, California Den- 
tal Supply Company, San Diego, Calif. 





POSITION WANTED: By ethical dentist, 
twenty years ethical experience, good per- 
sonality. Excellent references.  pmmanny in 
Minnesota, Wisconsin, Illinois, Kansas 
Sask Sanada. “R’”’ Oral Hygiene, Pitts- 
burgh, Pa. 





POSITION WANTED: New Jersey, Penn- 
sylvania, licensed dentist wishes position 
in ethical office. Two years experience. ‘‘S” 
Oral Hygiene, Pittsburgh, Pa. 











DENTIST WANTED: All around man. 

State age, experience and salary expected. Practices sold and furnished. Positions. 
Must be registered in Connecticut. ‘‘6’’ All states. Established 1904. V. Kniest, 
Oral Hygiene, Pittsburgh, Pa. 1537 S. 29th St., Omaha, Nebr. 








Nu-col A PROPHYLACTIC AND DETERGENT 


A saline-alkaline prophylactic in powder form that does not deteriorate and is easily 


soluble. A reliable, 
healing, MU-COL is used 
unexpected comfort. 





= Please 





send free testing sample, 
card or letterhead. 


Name 


eee eee ee eee eeeeeeen eee ener weer ere rre 


safe and effective detergent for mucous surfaces. 
in post extraction treatment. 


.; Address 


Soothing and 
Patients marvel at their 


————=—THE MU-COL COMPANY, Dept. OH-66, Buffalo, N. Y.-——---"" 
sufficient to make 6 qts. MU-COL Solution. I enclose my | 
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Failures. Are Costly 
Play The Game Safe 











THOMAS J. 
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PRECIOUS METAL SPECIALISTS 











“YOU SAFEGUARD. REPUTATION 


55 EAST WASHINGTON STREET CHICAGO 
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> 
VACATION with us at Oakland Beach 
western Pennsylvania's finest resort. An at- 
mosphere of refinement and sociability. 
ModernHotel accommodations, private golf 
course, tennis, bathing, boating, etc. Room 
and all meals, per person, one week $24.50 











OAKLAND BEACH HOTEL 


Write for 


yr sora East Side, Conneaut Lake, Pa. 
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CDX—THE MODERN X-RAY UNIT for the PROGRESSIVE DENTIST 


General Electric research has made this the scientifically correct and efficient 
x-ray apparatus which modern dentistry requires for that conspicuously higher 
quality of work. Write for catalog and convenient terms of payment. 


GENERAL ELECTRIC X-RAY CORPORATION 


2012 sACKSON BOULEVARDS Ccn1caeceo, teernors 


CAMP PASS U MPS] On Lake Fairlee, Ely, Vt. A summer of high /§) 
adventure for boys 7-16. Best supervision. (§} 
Mature counselors. 3 age groups. 125 acres. Cabins. All sports; riding, sailing, 
riflery, carpentry, music, hobbies. 23d season. 
Ideal climatic change. Campers conducted to and from Camp in private car, 
Booklet. 
DAVID R. STARRY, 72 Drummond Ave., Chevy Chase, Washington, D. C. 








SUMMER IS COMING 


Water-cooled trays will be particularly helpful during hot 
Summer weather. 

Plasticoll trays are perforated to provide anchorage for 
the impression material and have a WW’ shaped tube through 
which cold water may be run. A firmer gel is formed in a 
shorter time. 

If you will mail the coupon we will be glad to send a 
brief folder describing a special ofer which will enable 
you to obtain water-cooled trays at a substantial saving. 


LEE S. SMITH & SON MFG. CO. aa | 
7325 Penn Ave., Pittsburgh, Pa. | 


Please send me your folder about the special ofer on water-cooled 
trays. 
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“The Seal of Certainty”’ 
The remarkable success of 
Multi-Cast, the economical 
white gold, has led to the influx 






eae Aer - Of other white, precious metals, 
basing their appeal on price 
is alone. None can boast of the 






amazing record of Multi-Cast. 
No other white precious metal 
can point to 300,000 castings 
x that are now giving satis- 
ALL w factory results in the mouth. 


When you _ specify Multi- 
} Cast, there is only one way to 


f I 
:" E ob tain of getting it. Se 
WHITE GOLDS Jixteseinetanaaimes 





( 


— ce es 


carries the Multi-Cast Seal of 
Certainty. Remember, _ all 


A R E N ST - white metals are NOT Multi- 
 =©Cast. Be certain. Look for the 
bY’ ~Multi-Cast seal. 
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PHYSICAL PROPERTIES 


Softened Hardened 
Elongation 4% 1.5% 
Proportional Limit 36,700 58,000 
(Ibs. per sq. in.) 
Ultimate tensile 70,400 113,200 
strength per sq. in. 
Brinell hardness 179 246 


Melting Range 1758°F. to 1844°F. 
Multi-Cast is priced at $1.40 dwt. 


_ JULIUS ADERER, Inc. 


/ 





NEW YORK CHICAGO 
BROOKLYN CLEVELAND 








» 4 


Y 
4 





IN D EI 






7 
| 

















































Meee &, & 


Y 
d 


~ 2) eS 


Who’s Who and Where 





Although we aim for accuracy in this index, last minute changes 
often alter page numbers and positions of advertisements. 





Abbott Laboratories ........... 821 
Aderer, Inc., Julius ............ 881 
American Can Company ....... 834 
Anacin Company .........s+++-- 741 
Antidolor Mfg. Co. ........ 876-877 
Atlantic Rubber Mfg. Co. ..... 847 
Bisodol Company .............. 874 
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Dewey School of Orthodontia.. 859 
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Hygienic Dental Rubber Co. ... 843 


Indexo Finger Tooth Brush, nan 843 
Iteco Laboratories ............. 865 
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In inlays, bu.. | 
ments and pontics 


use a medium hard gold 
that can be burnished . 








TINKER INLAY at $1.80 per dwt. 


provides all the characteristic high qualities of the 
TINKER GOLDS at a price so low that you can 
afford to have these high qualities in every inlay 
and bridge. 


When the resiliency of high platinum alloys is 
required, use TINKER No. 1, $2.24 per dwt., and 
in very thin abutments and three-quarters use 
TINKER No. 2, $2.27 per dwt. 


SPYCO SMELTING AND REFINING COMPANY 
MINNEAPOLIS, MINNESOTA 
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ASK YOUR DEALER OR WRITE WILLIAMS GOLD REFINING CO., s 
BUFFALO, N. Y.; SAN FRANCISCO, CALIF.; FORT ERIE, N., ONT. | 





